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= - Stock is graded — cellars ship-shape (and well filled) — catalogs and Roos 
== price lists in circulation—and our office is now busy booking orders. a 
== We will appreciate your orders, also. po == 
xt Covering, as it does, the entire field of Nursery production — E=s5 
ye Fruits and Small Fruits, Deciduous Trees, Evergreens, 4 
Sond Shrubs, Field Grown Roses and Hardy Perennials, — 
== our list of varieties in each class is extensive and up-to-date; stock zu 
== well grown and in fine condition, graded according to adopted a 
=< standards and an active conscience; and now awaits merely your = 
= order, to become your own. cae 
P= No need to specially mention the scarce items, — such woes are mu- we 
2s tual; — but for this month's advertising we shall make spécial aa 
4 mention of the few big items, following: Se 
x EUROPEAN Perla | Archduke Grand Duke Monarch ——s 
—- Ly 11-16 up...... $30.00 vay Gueii Moore's Arctic -—— 
— : 9-16 to 11-16. 22.00 Bradshaw Imp. Gage j Pond’s Seedling - —— = 
— 7-16 to 9-16.. 15.00 Diamond italian Prune Shropshire pe <4 
—- German Prune Lombard Yellow Egg - — = 
es JAPAN Abundance Ren June t+ * 
—_s 11-16 and up, $30.00 Burbank Santa Rosa -— 
Soa 9-19 to 11-16, 25,00 Maynard Satsuma [Soot 
x 7-16 to 9-16, 18.00 October Purple Wickson = 
= SWEET, Per 100 Bing Napoleon pe 
= 11-16 and up, $50.00 Black Tartarin Schmidts oo ‘ 
= 9-16 to 11-16, 40.00 Governor Wood Windsor = ‘ 
==3 7-16 to 9-16, 25.00 Lambert Yellow Spanish gta 
a SOURS, Per 100 Baldwin Large Montmorency 4 
-_— 11-16 and up, $30.00 Dyehouse Montmorency Ordinaire —— 
-—| 9-16 to 11-16, 22.00 Early Richmond Reine Hortense oo — 
——4 7-16 to 9-16, 15.00 English Morello Wragg aes 
7 E = May Duke J 
y i 7s 9-16 and up, $22.00 per 100; 7-16 to 9-16, $15.00 per 100; 5.16 to 7-16, $10 per 100 i—— oq 
\¢ ty Admiral Dewey Champion }). H. Hale Salberta = on 
} — Banner Crawf'd's Early Kalamazoo Salway xy 
S = P E A ( H Barnard Crawf'd’s Late kemon Free Stearns Zz 
| \ ne anaes Beer's Smock Crosby Mtr. Rose Stump ay yf 
\ —— <7 Belle of Georgia Early Elberta Niagara Triumph <1 + 
ae: = Capt. Ede Elberta ~ Old Mixon Free Wilmox - —] 
i] a? Carmen Fitzgerald Prolific Yellow St. John —x— 
— —_ = t — + 
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For Season Of 1926 CHERRY TREES! CHERRY TREES! 


Pears, Cherries and Roses The Best That Can Be Grown! 
Are SWEET AND SOUR ONE AND TWO YEAR 
OUR LEADERS CAR LOTS OR LESS 


aksncisienintagaial We also offer for Spring and Fall 


A General Assortment of 


A Complete Variety List of 
Standard and Dwarf Apple 


FRUIT TREES 
ORNAMENTAL TREES Standard and Dwarf Pear, 
SHRUBS Plum, Quince and Peach 


TRUE TO NAPi. 


PERENNIALS, EVERGREENS 


Write For Our Attractive Prices 


Mee OMPAN! | KELLY BROTHERS NURSERIES 


Lowest Prices Consistent With Quality 


1000 Acres GENEVA, N. Y. 79 Years Dansville, N. Y. 














THE MONROE NURSERY 
ESTABLISHED 1847 
Offers a Fine Stock of 
SPECIMEN EVERGREENS 
Fruit and Ornamental 


TREES and SHRUBS 


Will be pleased to qvote on your list of wants. 


I. E. ILGENFRITZ’ SONS CO. 
MONROE, MICHIGAN 








Manufacturers of 
1. E. Hgenfritz’ Sons Co.'s Celebrated Gra't and Stock Planter and Pirmer 

















Bridgeport Nurseries uy 
General Assortment Z K 
A) PRINCETON PRODUCTS 


of Nursery Stock ( 


are 


We will have in carload lots— The Standard of Excellence 
Apple, Peach, Cherry, Shrubs. =~ 
Norway and Sugar Maple, ORNAMENTALS 

2% in and up. Write for price list. 


C. M. Hobbs & Sons PRINCETON NURSERIES 
Lu Princeton, New Jersey 


Largest Narsery in Indiana 
BRIDGEPORT INDIANA | 
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SAKATA’S TREE SEEDS 


AGENTS 


HERBST BROTHERS, ®%Frowrst, NEW YORK 
SPEGIALTIES: fors"iircr cist Ampsiora tu Redes Vin 


Hoopes Bro. & Thomas Co. 














The West Chester 
Nurseries 


WEST CHESTER, PA. 





Reo a Established 1853 Incorporated 1907 


Sphagnum Moss Get Our Special List. 


(Burlapped ) We Specially Mention: 
De 2 ee ee $3.00 
EY cs sébsndecngdtdhesthebetbeghdndcews 2.75 APPLES 
ee PEACHES 
Carload—about 150 Bales, @.................. 2.30 
Carload, not burlapped @....................-- 2.10 PLUMS 


Good Clean Stock—Long Fibre. 


Much Superior to Western Gathered Moss. 


CALIFORNIA PRIVET 
We have about 15,000 Privet, 18-24 inches, 4-6 


THE KERVAN CO. Thin is two-year Privet ext beck. it le finn We 


119 W. 28th Street. NEW YORK would advise anyone interested to write us. 








SS DDT”T:-E — —  — —————EEEEEESESE EEE 


WE OFFER FOR WOOD LABELS 





SPRING 1926 DELIVERY Raphael 
SHRUBS DAYTON FRUIT TREE LABEL CO. 
ROSE BUSHES South Canal St., Dayton, Ohio 








FRUIT TREES 
HEDGE PLANTS 





























ORNAMENTAL TREES THIS SPACE 
Ask for Bulletin No. 2 $5.6 OPER MONTH 
Under Yearly Term—Including publication also in the 
RICE BROTHERS CO. “American Nursery Trade Bulletin” 
GENEVA NEW YORE THUS COVERING THE TRADE 
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Irrigation Users— 
: Are Lengthening! 
Inbestigate | . é — 8 


Investigate the results obtained by users of the . in oneal 
MARCH AUTOMATIC IRRIGATION SYSTEM. handed man who bought early is sitting pretty. 
Why did 1,760 users of other systems modernize 
their installations in 1925 with MARCH equip- 
ment? Why were more MARCH SYSTEMS put in 
than all others in 19257 

BECAUSE—the MARCH AUTOMATIC IRRI- 
GATION SYSTEM has many exclusive features 
which make it by far the most superior system on 
the market. These special features are patented 
and can not be copied—you get them only in 
MARCH SYSTEMS. 

BECAUSE—each job, no matter how small, is 
individually planned and engineered to give the 
most efficient results at a minimum cost. We can 
rebuild your present plant to give the utmost effi- 
ciency. 

BECAUSE—the MARCH IRRIGATION COM- 
PANY does not follow the general practice of 
selling “hit or miss” parts for makeshift plants. 

BECAUSE—Every new system or re-built sys- 
tem is thoroughly guaranteed. You take absolute- 
ly no chance or risk of dissatisfaction. 

BECAUSE—The MARCH MODERN METHOD 
OF IRRIGATION COSTS NO MORE THAN OR- 
DINARY SYSTEMS. 


(B) WRITE TODAY for catalog and complete data on 


Right now check up your needs in the following and write 
for quotations. If you need anything else let us know. We 
may be able to supply it. 


SBEDLINGS ARE ABOUT GONE. We can still quote on a 
few French Pear. 504M, 7-12 mm. 50-M, 5-7 mm. 





Norway Maple Transplants 


3-4 ft. and 2-3 ft. 


Trees 
Europ. White Birch 4/5 and 5/6 ft. 
Box Elder 6/8 
Sycamore Maple 6/8 
Europ. Mountain Ash 4/5 
Moss Locust 6/7 
Black Walnut, Am. 6/8 
Black Walnut, Calif. 6/8 
Etc. 


Shrubs 


Coral Berry 

Cotoneaster Acutifolia 3/4 

Deutzia Pride Rochester 3/4 
Honeysuckle, Red Tartarian 3/4 
Philadelphus, Coronarius, 3/4 
Philadelphus, Grandiflora, 3/4 
Philadelphus, Zeyheri, 3/4 

Tamarix, Hispidia 6/8 

Etc. 

Carload rates to some point near you. 


& WASHINGTON NURSERY CO. 


TOPPENISH, WASHINGTON 
(IN THE FAMOUS YAKIMA VALLEY) 


4 


the MARCH MODERN METHOD OF IRRIGA- 
TION. Let us submit estimates of cost and plans 


on irrigating any new plots or for modernizing 
your present plants. No obligation. WRITE TO- 


FNS 


DAY AND GET OUR LOW “WINTER PRICES.” 


MARCH AUTOMATIC 
IRRIGATION COMPANY 


OIG AGISIEIGIGIGIS 
G coatings — Apple, Berberry. Thun SURPLUS TREES 
IN STORAGE 


Strictly First Class in Every Way. 





CEES CANNES CCT 














ae not now ? 








300 Shropshire Damson 


Rugosa Wri . 
all rite For Prices 
Ros stocks— Holland Manetti 
Cherry, 11/16” and up Pear, 11 16” and up 
P 2 year 1500 Clapp’s Favorite 
ossessing excellent root systems. 800 Black Tartarian 900 Duchess 
600 Early Richmond 100 Lawrence 
200 English Morello 400 Seckel 
. 400 Governor Wood 450 Sheldon 
et us fill your needs from our 200 Lambert 300 Wilder 
1500 Montmorency ~ 
1000 Napoleon 00 ae 9/16 
nusually fine assortment of 900 Schmidt's : Xochester 
800 Yellow Spanish Plum 11 16” 
i May Duke 500 Abundance 
hrubs, trees, roses, hedge plants. 150 Beauty of Naples 
H Quince 5 8” and up 500 Bradshaw 
200 Fellemberg 
200 Champion 500 German Prune 
LLETIN 500 Orange 200 Imperial Gage 
FEBRUARY BU ; 400 Rea’s 800 Lombard 
; JUST OUT 200 Pond’s Seedling 
. 200 Satsuma 
Quince, 9/16” wos 











1000 Orange 200 Yellow Egg 
, 200 Rea’s 200 York Stated Prune 
| C. E. Wilson & Co. THE BARNS BROS. NURSERY CO. 
Manchester, Conn. Yalesville, Conn. 
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BDITORIAL DEPARTMENT—Communications on any sub- 
ject conpected with Commercial Herticulture, Nurseries or Ar- 
berteulture are cordially tnvited by the Editor; alse articies on 
these subjects aud papers prepared for comventions of Nursery 
or Horticuliural associations. We also shall be pleased to re- 
preduce photographs relating to these topics, Orchard Scenes, 
| Cold Sternge Houses, Office Bulldings, Fields of Stock, Specimen 
| Trees and Plants, Portraits of individuals, ete. All photograph» 
will be returned promptly. 

Advertising—Advertising forms close on the 25th of each 
mouth. If preofs are wanted, copy should be on hand one week 
earlier... Advertising rate is $2.80 r column-width inch. 

“AMERICAN NURSERYMAN” is distinctive in that it 
reaches an exceptional list and covers the field of the busines» 
man engaged in Commercial Horticulture—the carlot operator. 
Here ix concentrated class circulation of high character—the 
Trade Journal of Commercial Horticulture, quality rather than 
quantity. 





“AMERICAN NURSERYMAN” will not accept advertise- 
ments that do not represent reliable concerns. 
SU BSCRIPTIONS—“AMERICAN NU RSERY MAN,” ineluding 


“American Nursery Trade Bulletin,” will be sent to any address 
in the United States for $2.50 a year; to Canada or abroad for 
$3.00 a year. Single coppies of current volume, 20c; of previous 
volumes, 25c. 


RALPH T. OLCOTT 
_ Editor, Manager 


AMERICAN NURSERYMAN - ---- February, 1926 





AMERICAN FRUITS PUBLISHING COMPANY INC. 











WHAT THIS MAGAZINE STANDS FOR—Oleasn chronicling of 
commercial news of the Planting Field and Nursery. Au honest, — 
fearless policy in harmony with the growing ethics of modera | 
businexs methods, 

Co-operation rather than competition and the encouragement 
of all that makes for the welfare of the trade and ef each of tte 
units, 

MV holesome, clean-cut, ring true independerce. 

INDEPENDENT AND FEARLESS—AMERICAN NURSERY- 
MAN” makes no distinction in favor of any. It is untrammeled 
in its absolutely independent position and is the only Nursery 
Trade publication which is not owned by nurserymen. 

SS Thix Magazine has no connection whatever with a par- 
ticular enterprise. Absolutely unbiased and independent in all 
its dealings. 

Though it happens that its place of publication is im the enst- 
ern section of the country, it is thoroughly National ia tts char- 
acter and International tn its circulation. 

Its mews and advertising columns bristle with announcements 
from every news corner of the Continent. 

It represents the results of American industry im ome ef the 
areatest callings—Commercial Horticulture im all its phases Lond | 
Nursery Stock, Orchard and Landscape Planting and 
tion. 





} 
38 State Street, } 
Rochester, N.Y. | 











Classified Business Announcements In this Issue 


AN INDEX OF CURRENT WANTS AND OFFERINGS IN THE NURSERY TRADE 





Aiken, George D........... Strawberry Plants .....c.cccseee 47 
Allison Nursery Co., G. M....Fruit Trees, Etc.................- 54 
American Forestry Co....... Special Announcement .......... 49 
America Landscape School..Landscape Course ............... 51 
Andrews Nursery Co....... PIETER ocbdkactnecdacdwegees 56 
Atkins & Durbrow, Inc. ..... ee ee ene 34 
Atlantic Nursery Co........ WO TOE nkc.oc acs vedecseceons 47 
Audubon Nurseries ......... Ornamental Nursery Sotck ....... 53 
Barnes Bros. Nursery Co.....Surplus Fruit Trees ............. 32 
rn 2h Uh. cn cee cae General Nurs2ry Stock ........... “9 
Berrien Nursery & Supply Co..Cumberland Raspberry .......... 49 
Bobbink & Atkins.......... SD SE ND Sins vas dencdn nase 47 
Boykin Nursery Co. ......... Grape Plants & Cuttings ......... 55 
ee rer PO SE: So co ccvcccwanvenns 56 
Burr & Company, C. R...... Special Announcement ........... 34 
Champion & Son, H. J....... eS TE, ok iawcesaeee 53 
Chase Company, Benjamin...Nursery Labels .................. 51 
Chute & Butler Co. ..... aes ED c6 eackdned ses ceonees 54 
Cole Nursery Co.......... oeShade Treea, Shrubs ........cce. 53 
Commercial Nursery Co...... Peach, Apple, Pim .....scccccess 53 
Conard-Pyle Company ...... RIS GIR CEIROIIES 6 occ consccasceses 47 
Conigisky, B. F.......... occ FEE sin cccuccccivoas 55 
Cottra Breese 2. cccecevecee WE, SEE areence ceneneseeeedu 47 
Cyclopedia of Horticulture..Re-issue Edition ................. 53 
Dayton Fruit Tree Label Co..Wood Labels .................... 31 
Detriche & Son, Chas........ French Prett Gteok ......ceseces 51 
Pn Ty Fo wecnsee mee 54 
DTT <ondeedsesduatd Growers of Young Stock ......... 47 
Edwards, Frank M........... EE TEED Hiddiaenedencd-daeanwhe 52 
Essig Nursery .......... ee ee 56 
F. @& ©. Merecries ....cccces General Nursery Stock .......... 49 
Fairfield Nurseries ...... pe cacevdGunesnenweed un 47 
Fleu, Jr., Conyers B......... oe ee ee 53 
Foster Nursery Co. ...... piss TE fics sewed uahuscvkweune 57 
Forest Nursery Co. ......... Pe CVs ucasuewenen de 51 
Franklin Forestry Co........ 2 kL er 47 
Frost Stec!l Products ........ SEE Ai cancsecudsuanedes 49 
Frost Steel Products ........ SE I 9s a wa aeaticn eee 55 
Garden Nurseries ........ a I ae Cn byelee add Gaamee ee 51 
Gritvene Go. G. Gh....ccccece Fruit and Nut Trees, Roses....... 53 
I I oo re ee «-European Tree Seeds, Etc........ 53 
Pease Mureery Oe. 6. GS. cccccPORGD 2... sccccccevcccccsccssccces 53 
Haley, Clifford A. ....... IS Rieti erie co ee hee 54 
Herbst Brothers ....... eooee tree and Shrub Seeds ........... 31 
Hill Nursery Co., D..........Evergreen Specialist ............ 43 
Hill Nursery Co., D..........Plate Book Evergreens ........... 51 
ee 47 
Hobbs & Sons, C M..........General Nursery Stock .......... 30 
Hogansville Nurseries ......Peach Pits ................0.0055 53 
Hoopes, Bro. & Thomas Co...Fruit Trees, Privet ............... 31 
Horticultural Advertiser ....English Trade Periodical ........ 55 
Howard-Hickory Co. ..... — §, See eee 55 
Howard Rose Co. ....... er A ee 49 
Hubbard Company, T. S. ....Grape Vines, Berry Plants ........ 53 
Huntsville Wholesale Nurs...General Nursery Stock ........... 60 
ligenfritz’ Sons Co., |. E.....General Nursery Stock .......... 30 
Independent Fruit Co. ...... ge ee 53 
Interstate Nurseries ........ Fruit & Nut Trees, Roses........ 53 
Iroquois Bag Company ..... ee EE. dha cha Gadecckest codes 49 
Jackson & Perkins Co.......Ornamental Stock ............... 55 
SE A Se eeeeseeeeCherry Tree a Specialty.......... 59 








Jones Nursery Co., E. W.....Special Announcement ........... 49 
Jungle Gardens Nursery ....Southern Landscape Plants ...... 57 
Kelly Bros. Nurseries ...... SOROOT VOOED so cccccccccscceseces 30 
Kelsey, Harlan P. .......... i ers 49 
Kelway & Som ......+seeees Old English Flower Seeds........ 56 
Kervan Company .......... SE <ciwanepeeceseese 31 
Keystone State Nurseries ..Privet, Barberry, Apple .......... 55 
Little Tree Farms [nee ducekses88ee0eneheeeee 49 
ee 8 Ee RA ROE occccccsecdeesdn 52 
Lord & Burham Co. ........ EE ccc keb duck sane dawnde 57 
Lovett, Lester C. ..........- Priwes GWG Berbarte 2... cccccsccces 55 
March Automatic Irrig’n Co..Irrigation System ................ 32 


Miller Co., William M....... Ornamental Nursery Stock ....... 49 


Mitchell’s Nursery .......... i oes id wens eéined awe 49 
Monroe Nursery ........++- Specimen Evergreens, Etc......... 30 
Monticello Nursery Co....... Pecans, Black Walnuts, Etc....... 56 
Mount Arbor Nurseries ..... POE SO COE 6 ccvccocccscesés 34 
SER, GEE scccccccceweced Pine Seedlings Wanted .......... 52 
Naperville Nurseries ....... . » | eer S 47 
Neosho Nurseries .......... General Nursery Stock ........... 53 


Northeastern Forestry Co....Evergreen Seedi’gs and Transp’ts. 47 


PerGem, A. bs cccccccvccecses el ee SEED cc ccccesececses 56 
Ohio Nursery Company ...... ,. ££ eae 56 
Onarga Nursery Co. ........ Ornamental Nursery Stock ....... 59 
Onarga Nursery Company...Lining Out Stock ................ 47 
Ottawa Star Nursery ....... Special Announcement ........... 59 


Owens, George B. .......... Strawberry & Raspberry Plants... 53 


Painesville Nurseries ....... General Nursery Stock .......... 29 
Parsons Wholesale Nurseries.General Nursery Stock ........... 49 
Pennsylvania Nursery Co. ... Fruit Trees ...............00000. 49 
Peters, Charlies M. .......... CS ee aE ae 47 
Portland Wholesale N. Co....Ornamental Nursery Stock ....... 55 
Princeton Nurseries ........ Ornamental Nursery Stock ....... 30 
Process Color Printing Co...Ccolor Prints .................... 53 
eS eer I 55 
Ramsey & Co., L. W. ...... Special Announcement ........... 57 
Reed, W. C. & Son ......... Cherry, Pear, Apple, Peach........ 59 
Rice Bros. Co. ......cscccces Special Spring Offering .......... 31 
Rochester Lithographing Co..Color Plates .................045. 51 
Rose Farm, Inc. ............ TR EE EET amr 51 
Reuss, B. Irving .....csc00- Fruit Tree Seedlings ............. 57 
San Pedro Ranch Nursery ..Lining Out Stock ................ 47 
Sargent, Lester L. .......... Patents & Trade Marks........... 55 
Scarff & Son, W. N.......... DE PO PED a ccccccccccsces 57 
Cee, We Te. wcnvccceces Grape Vines, Currants, Etc........ 52 
Scotch Grove Nursery ...... EA 47 
Sherman Nursery Co......... General Nurssry Stock ........... 47 
Simpson Nursery Co. ....... PR EE inode ded den snee enters 57 
Skinner & Co., J. H. ........ Apple Seedlings, Trees ........... 59 
Skinner Irrigation Company Irrigation System ................ 41 
Smith Company, W. & T.....General Nursery Stock .......... 30 
Smithville Nursery Co....... june Budded Peach .......cccccees 51 
South Michigan Nursery ... Alfred Blackberry ............... 56 
Southern Nursery Co......... PRE “nce esetebuddesesdecad 56 
Southern Nursery Co. ....... a re a 51 
Stark Bros., N. & O. Co...... SORE Wee SE coccccasesscnus 34 
Se Me We eocesenseoces Apple Seedlings & Grafts......... 54 
Storrs & Harrison Co. ...... General Nursery Stock............ 29 
Summit Nurseries .......... ee ek ed ee ce ae awa 53 
Titus Nursery Co. .........- General Stock for Exchange ...... 56 
Townsend & Sons, E. W....Strawberry Plants .............. 51 
Fee STEED: baciscccenes General Nursery Stock ........... 53 
United Litho & Ptg. Co...... Plate Books, Catalogues ......... 53 
Van Veen Nursery Co., Theo..Lining Out Stock ................ 52 
Vincennes Nurseries ........ Cherey @ Geese «onc vccccvcecce 59 
Washington Nursery Co. ....Special Announcement ........... 32 
Wathena Nurseries ......... 2 Yr. Apple, Fruit Trees.......... 59 
Wayside Gardens Co. ....... Hardy Perennial Plants .......... 60 
Westminster Nursery ...... PUNE + kh Wawae nttceseedeccesoene 56 
| oh A ER Ra ae ee eee 51 
Wilson & Company, C. E.....Barberry Seedlings .............. 47 
Wilson & Company, C. E.....Surplus Stocks ..............054. 32 
WHURN, Ths Wi scvccccccccces St. Regis Raspberry Plants ....... 51 
Young, Robert C. ........... Berbeorie Thunberg) .....ccccccces 51 
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January Bulletin 


CHOCK-FULL LIST OF 


Flowering Shrubs 

Baby Ramblers 

H. T. Roses 

H. P. Roses 

Climbing Roses 

Paeonias—Named varieties 
Phlox—Named varieties 

Perennials 

Barberry Thunbergii, 2 & 3 years—all grades 
Barberry Thunbergii Seedlings 

French Fruit Tree Stocks 

A few Ornamental Trees and Evergreens 
Lots of Fruit Trees 
Currants—Gooseberries 
Grapes—Asparagus 

Rhubarb and Raspberries 





Check it carefully. Send us your order. Get stock 
that is satisfactory and your order filled in full. 


C.R. Burr & Company, it. 


MANCHESTER, CONN. 


General Nurserymen 


We do not sell at wholesale to retail buyers. 


Best Tree Digger on Earth 

















Write for Descriptibz Circular and Prices 


STARK BRO'S 


Nurseries & Orchards Co. 
LOUISIANA, MO. 


February, 1926 























Mount Arbor Nurseries 


E. S. Welch, Pres. 
SHENANDOAH, IOWA 


FRUIT TREE STOCKS 


A large supply of high grade French and American 
grown. 

In American grown Apple, Japan and Ussuriensis 
Pear Seedlings, we have both Topeka and Washington 
grown. You may have your choice at the same price. 

If you haven’t secured your wants in Fruit Tree 
Stocks for next spring’s planting, it will pay you to 
buy now while they are available. 


OUR SPECIALTY 


A large and complete line of general nursery stock 
for the wholesale trade. 


FRUIT TREES 


A complete assortment of Apple, Cherry, Pear, 
Plum, Peach. 


ORNAMENTALS 
A fine stock of Trees, Shrubs, Vines, Roses, Peren- 
nials. 
Always glad to receive your list of wants. 
Ask for winter trade list and bulletin now ready. 


Fifty years in the wholesale nursery 
business have made the Mount Arbor 
Nurseries nationally known. 











Why Gamble on Results ? 


THERE IS NO-UNCERTAINTY IN: PROPAGATION 
IF YOU USE 


iT i 


in seed-beds, cutting benches and layering fields. It 
discourages and almost entirely checks the multiplying 
of harmful, surcreasing bacteria. It is a natural agent 
for combating these soil organisms that cause cancer- 
ous affections of the roots. 












MULL 


Stratify your seeds in Granulated Peat Moss. You will 
find it much more valuable than sand—It prevents decay. 


Place cuttings rather deeply ina mixture of Granula- 
ted Peat Moss and sand, or in Granulated Peat Moss 
alone—the beds will require less watering and keep a 
more constant water supply. 


Try Granulated Peat Moss, and become ccnverted. 
Eight-bushel bale sufficient to cover 240 sq. ft., 1 inch 
deep. $3.00 f. 0. b. New York. We invite inquiry. 


We can ship’ from Boston, Pittsburgh, Chi- 
cago, Savannah, New Orleans, St. Louis, 
Galveston, Kansas City, Seattle, and San 
Francisco at slightly higher prices. 





A Guarantee of Quality 


ATKINS & DURBROW, INC. 
157 W. Water Street NEW YORK CITY 























SEE a 
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The Chief Exponent of the American Nursery Trade 
National Journal of Commercial Horticulture 


Entered September 6, 1916, at Rochester, N. Y. Post Office as second-class mail matter 
WITHOUT OR WITH OFFENSE TO FRIENDS OR FOES, | SKETCH YOUR WORLD EXACTLY AS IT GOES.—BYRON 
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ENORMOUS DEVELOPMENT OF EDUCATION BY RADIO 


Discussed Before Illinois Nurserymen by Emmons C. Carlson, Central States District Manager of the Radio Corporation 


HE value of radio as an advertising 
T eaten depends not so much on what 
you do—but how you do it; and not so 
much on what you say-——but how you say it. 

These determining factors are not a re- 
cent development; they have been in exist- 
ence since the beginning of time. Neither 
is the use of this type of advertising an idea 
originated by the present generation, for 
history records that the first form of adver- 
tising was the spoken word. 

For hundreds of years criers were used 
to inform the general public in regard to 
sales, social, and religious functions. The 
crier of old made his appearance in the 
public markets and with a loud voice made 
his announcements. 

While it is true that the manner in 
which we use radio as an advertising 
medium is a great deal different from that 
in which the ancient public crier was em- 
ployed, yet the fundamentals, appeal, make- 
up, and timeliness which determined the 
value of the crier’s service, are still the 
same and must be taken into consideration 
if advertising by radio is to be a success. 

When the public crier made his announce- 
ment, he, through experience, did it in the 
most approved fashion, a knowledge of 
which he had gained through constant con- 
tact with the public. The makeup and ap- 
peal of his announcements were thus adapt- 
ed to the requirements of the general pub- 
lic. He made his appearance at the proper 
time, that is, when the market was filled 
with the class of people that he wanted to 
reach. Even though his appeal was right, 
and his message timely there was a third 
factor which determined the success of his 
efforts—and that was the tone of his an- 
nouncements. His voice was a very import- 
ant feature. We read that the general pub- 
lic was so particular about the tone and 
quality of the crier’s voice that it passed a 
law compelling him to take with him 
musicians of high rank, not ordinary 
musicians, but musicians of high rank for 
the purpose of correcting bad tones of an 
improper pitch. It was not so much what 
the crier did or said that annoyed or pleased 
his listeners but the manner in which he 
performed his duties. 

The same is true today. Radio is a very 
delicate advertising medium which is either 
very successful or a flat failure. There are 
no intermediate degrees. But the success of 
this form of advertising depends—the same 
as it did in the early days—on the appeal 
and makeup of the programs and the manner 
in which they were performed. In the days 
of the public crier the people had to pass 
a law to protect themselves from the annoy- 
ance of nerve-trying public announcements; 
but today all that is necessary to silence a 
poorly arranged, uninteresting, or badly per- 
formed radio program is a slight turn of a 
dial. 

There are two ways in which to advertise 
by means of radio: 

Ist. By equipping and operating a broad- 
casting station. 

2d. By reserving a definite period each 
week in a broadcasting station operated by 
other interests and furnishing the enter- 
tainment for that period. 

The expense involved in the first method 
makes it prohibitive to a large number of 
enncerns and organizations who would like 





of America 


to use it. The approximate cost of a sta- 
tion the size of WTAM owned by the Willard 
Storage Battery Company of Cleveland, O., 
is $50,000, and the Willard Storage Battery 
Company estimates the cost of operating 
this station—including program for a per- 
iod of one year, at $60,000. In spite of the 
large expenditure involved, the Willard 
Storage Battery Company feels well repaid 
for the expense and effort involved. 

The second method, the reserving of a 
definite period and furnishing the enter- 
tainment, is one which is within the grasp 
of a larger number of advertisers. 

The Gold-Dust Corporation and B. F. Good- 
rich Rubber Company have used this method 
with marked success for a number of 
months. It is estimated that the cost of a 
half hour’s program is $1,000. This figure, 
of course, depends on the power and num- 
ber of stations broadcasting the program 
and the artists employed. 

Should it be decided to use a definite per- 
iod each week for the purpose of broadcast- 
ing a program there are two important fac- 
tors to take into consideration: 

Ist. The station from which the broad- 
casting is to be done. 

2d. The programs which are to be broad- 
cast. 

The same care that is used in selecting a 
publication of any kind in which to run an 
advertising campaign, should be exercised 
in the selection of the station from which 
the broadcasting is to be done. The best 
artists in the world rendering the most elab- 
orate program possible can be reduced to 
a nill quantity as far as the radio audience 
is concerned if the broadcasting station is 
either incapable of good, clear broadcasting 
or is poorly operated. A prospective radio 
advertiser should then visit the stations in 
his immediate vicinity or in the territory 
that he wishes to reach. He should con- 
vince himself in every way possible as to 
the efficiency of the organization. Not only 
the mechanical side of the station should be 
considered—the announcers are also im- 
portant. Some announcers are very popular 
while others annoy the listeners to such 
a degree that they will not listen to the pro- 
grams broadcast by the stations who employ 
them. A careful check should be made on 
the distance covered by the station and the 
popularity of the station itself. The import- 
ance of the station cannot be over-estimated 
—but this point is comparatively easy to 
overcome for there are a large number of 
good stations now on the air. The experi- 
mental stage has long since passed and con- 
sistently good broadcasting is the order of 
the day. 

We now come to the heart of the whole 
situation—the program. This requires care- 
ful study, observation and real ability. 

When the Gold-Dust Corporation decid- 
ed to put the Gold Dust Twins on the air, 
they carefully picked out two men who were 
entertaining and of very pleasing personali- 
ties. When they went on the air, however, 
they lost their personalities and became a 
very uninteresting and therefore negative 
feature. They were immediately withdrawn 
and another couple was substituted—with 
the same results. Six months of careful 
choosing and elimination were required be- 
fore the Gold-Dust Twins who could per- 
form in the desired fashion were secured. 
The Twins had to be entertaining in the 
highest degree and maintain a standard 





which would reflect credit on the organiza- 
tion which they represented. 

When the B. F. Goodrich Rubber Com- 
pany adopted this form of advertising—it, 
after careful study and consideration decid- 
ed to put on a program of dance music. It 
felt that such a program would meet the 
greatest demand and thus produce the best 
results. The Goodrich Silvertown Cord or- 
chestra was formed. They combed the coun- 
try for a leader and finally secured one of 
the best in America. Under this leader 
they endeavored to gather the best dance 
musicians in the country for they reasoned 
that in order to attract and hold the at- 
tention of an exacting public their programs 
would have to be better than any other on 
the air. The Goodrich Company's radio ad- 
vertising has been successful and it feels 
that there is nothing that it has done in the 
last fifteen years of Goodrich publicity that 
has created so much favorable comment 
among its sales organization and dealers. 

The Willard Storage Battery Company, 
The Gold-Dust Corporation, and B. F. Good- 
rich Rubber Company have used radio as an 
advertising medium with much success but 
they all plainly state that the secret lies in 
the program—not so much in the numbers 
themselves but in the manner in which they 
are performed. 

Knowing the importance of pleasing the 
vast radio audience it is absolutely neces- 
sary to endeavor to find out what type of 
entertainment is desired by the largest num- 
ber of listeners served by the station from 
which the program is to be broadcast. This 
can be done by carefully studying the let- 
ters sent to the station. When this data 
has been gathered they will present a good 
picture of the whole situation. It will then 
be quite easy to determine whether pro- 
grams should be vocal or instrumental; pop- 
ular or classical in character; quartettes, 
duets or solos. Armed with this informa- 
tion the best combination should be tried 
out. The radio audience should be requested 
to voice their opinions by letter and changes 
should be made to suit the majority. Ex- 
perience alone will have to dictate on this 
point, for conditions vary in different sec- 
tions of the country. But regardless of 
what the program is—it should be the very 
best that the advertising appropriation will 
allow. Especially is this true in the initial 
performance for first impressions will have 
a great influence on the pulling power of 
succeeding programs. 

The question in regard to the public’s at- 
titude toward the use of radio as an adver- 
tising medium has often been raised. Judg- 
ing from the present trend of events, it is 
quite safe to say that this form of advertis. 
ing will eventually bear a great deal of tht 
expense involved in furnishing high-class 
programs. It is no secret that the volume 
of excellent advertising carried by the Sat- 
urday Evening Post makes it possible to sell 
that publication at five cents a copy, and 
yet nobody objects to the ads. In fact, a 
large number of people buy the Saturday 
Evening Post for the sole purpose of looking 
through the ads. The public is grateful for 
good programs and, no doubt, will welcome 
more high-grade concerts such as the B. F. 
yoodrich Rubber Company and the Gold- 
Dust Corporation are now broadcasting. 

This subtle form of advertising cannot be 
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————————————— 













































AMERICAN NURSERYMAN 





February, 1926 


ILLINOIS NURSERYMEN IN CONVENTION IN CHICAGO 


Practically a National Assembly—The Leading State Organization in the Trade—Practical Program of Great Import- 
ance To the Industry—Experts Discuss the Big Proposition Before the Nurserymen Today: Distribution of the 
Product—Ringing Address by Homer J. Buckley, Direct Mail Advertising Specialist—Radio’s Educational Possi- 
bilities Shown by Radio Corporation Expert and by KMA Announcer Earl E. May—President Bryant’s Suggestions 


Acted Upon—Officers Re-Elected. 


LARGE attendance greeted President 
A Miles W. Bryant on the morning of 

January 21st when he called to order 
the first session of the tenth annual conven- 
tion of the Illinois State Nurserymen’s Asso- 
ciation in the Crystal room of the Hotel 
Sherman, Chicago. The attendance as usual 
was representative of the large Nursery con- 
cerns in and out of the state of Illinois. 

President Bryant in his annual address 
made suggestions which upon motion of J. 
A. Young, were later referred to a special 
committee, Guy A. Bryant, Ralph T. Olcott, 
Axel Johnson, which reported a resolution 
emphatically indorsing Quarantine 37, ap- 
proving its operation by the Federal Horti- 
cultural Board, U. S. D. A., and urging that 
there be no radical modification thereof. 
Also that the state entomologist, P. A. 
Glenn, who has co-operated closely with 
Nurserymen, be requested to distinguish 
clearly between Nurserymen proper and 
berry growers, by listing the latter separate- 
ly and giving them certificates as berry 
growers rather than Nurserymen. Prof. 
Glenn, who was present, said that distinc- 
tion is made to a certain extent, but that he 
would take under consideration the sugges- 
tions of the committee. The committee’s 
report was adopted unanimously. 

President George A. Marshall of the 
American Association of Nurserymen re- 
ported activities of that organization, es- 
pecially in regard to legislation. Particular 
interest had been taken in the proposition 
to include Nurserymen among those who 
would have the benefit of mechanics lien 
law provisions. 

This- subject was first brought to the at- 
tention of the American Association of Nur- 
serymen by the American Nurseryman 
which last year sent a communication there- 
en to M. Cashman of the executive commit- 
tee of the A. A. N. The national organiza- 
tion soon afterward referred the matter to 
its attorney, M. Q. Macdonald, in Wash- 
ington, D. C., and upon learning that the U. 
S. Department of Commerce proposed to 
draft a uniform iien law measure for all the 
states, communicated with the state and 
sectional Nursery trade associations allied 
with the A. A. N., asking that the import- 
ance of including Nurserymen as benefici- 
aries under the lien law be impressed upon 
the Department of Commerce. As a result 
Dan Wheeler of that department has receiv- 
ed many individual and organization re- 
quests to that effect. 

It is argued that Nurserymen whose stock 
is supplied for property improvement and 
whose services are furnished in landscaping 
should be protected as to payment for ma- 
terial and labor as much as are lumber deal- 
ers and artisans generally. 

A number of the states have laws protect- 
ing Nurserymen as to labor furnished; the 
question as to including Nursery stock sup- 
plied, exclusive of labor is one of the main 
points at issue. Upon this phase, M. Cash- 
man who was at the Illinois association 
meeting, said that since the activity by the 
Nursery trade organizations on this subject 
had been in operation, a feature which had 
not been considered was causing some 
thought. That is that if Nurserymen’s ma- 
terials were included in the law, there might 
follow complications which would not be to 
the Nurserymen’s interests. For example, 
the supplying, by some unscrupulous person 
or concern, of material which proved highly 
unsatisfactory might very likely: result in 
demand for a measure requiring Nursery- 
men to give a bond guaranteeing satisfac- 
tory results from stock furnished and sub- 
ject to lien law provisions. Mr. Cashman 
suggested slowing up of the activity for se- 





curing inclusion of material, in the pro- 
posed measure, on this account. 

Chairman F. O. von Oven, of the IIl. asso- 
ciation on legislation backed up his report in 
favor of including material as well as labor, 
by saying that since hte Chamber of Com- 
merce of the U. S. and other prominent or- 
ganizations had indorsed the proposition, 
and since Attorney Macdonald had said 
that the Nurserymen were practically the 
only ones not now included in the proposi- 
tion, he believed the Nurserymen ought to 
fall into Ene. Others expressed similar 
views. 

A. M. Augustine proposed that inasmuch 








MILES W. BRYANT, Princeton, III. 
President Illinois Nurserymen’s Association 
as the subicct of a uniferm law was yet in 
embryo and that the national association 
of Nurserymen was in touch with the mat- 
ter in Washington through Chairman Moon 
of the legislation committee and through 
Atterney Macdenald the matter might be 
referrred to the executive committee, with 
power to act. This action was taken. 

Treasurer George Klehm reported a bal- 
ance on kand of $349.14. 

Prec’dent Bryant explained that hte asso- 
c’ation’s plan in recent years at its winter 
meetings was to discuss distribution—the 
selling of the Nursery products. At the sum- 
mer meeting propagation of stock is the fea- 
ttre, 

That this is an excellent plan is shown by 
the great interest in the winter meetings, 
not only on the part of the members of the 
assce’ation, but aiso on the part of the many 
visitors. The program as published in the 
American Nuisory Trade Bulletin was pre- 
‘ented in full and practically in the order 
in which it was arranged. 

After the invocation by Rev. Benjamin E. 
Chapman, pastor of Trinity Church, Aurora, 
Jil, who fer years has been the chaplain of 
the association, and after the president’s 
address, the first formal paper on the pro- 
gram was presented by Col. T. A. Sique- 
land, manager of the foreign department of 
the State Bank of Chicago. Col. Siqueland 
is a lawyer as well as a banker, an active 
member of the Chicago Association of Com- 
merce, cf the Union League and other clubs. 
During the war he was commander of the 
3i7th U. S. Reserve Cavalry and was with 
the General Staff. His subject at the con- 
vention was: “Business Conditions Today 
and the Outlook for 1926.”. His audience 
gained valuable information from a high au- 
thority. Among the topics he touched upon 
was the trade acceptance. He expressed 
wonder that this useful business feature is 
so little in use. He said in reply to a ques- 
tion: “When you ship a bill of merchandise 





accompany it with a trade acceptance speci- 
fying date of payment—usually a 90 days 
term. Such a trade acceptance can, when 
duly signed by the purchaser, be negotiat- 
ed. You can take it, to a bank and get ihe 
face value, less interest at 6% (which de- 
duction should be provided for in advance 
by including in the price of the merchan- 
dise.) I do not know why there seems to 
be a certain amount of objection to the use 
of the trade acceptance. The purchaser ex- 
pects to pay for the merchandise; he should 
not object to giving the seller the use of 
the money all the time between the date of 
sale and the date of payment. The seller 
can sue on the account or on the trade ac- 
ceptance. A trade acceptance can be re- 
discounted.” 
RADIO BROADCASTING 


Following the interesting address on “The 
Value of Radio as an Advertising Medium,” 
by Emmons C. Carlson, district advertising 
manager of the Radio Corporation of Amer- 
ica, Earl E. May, of the May Seed & Nur- 
sery Co., Shenandoah, and well-known man- 
ager and announcer of Radio Station KMA., 
spoke of Nursery trade publicity on the air. 
Mr. May is chairman of the radio committee 
and a member of the executive committee 
ef the American Association of Nurserymen. 
Two years ago Mr. May responded to an in- 
vitation from WOAW, Omaha, Neb., to op- 
erate a horticultural feature from Shenan- 
doah by remote control. Later Station WMA 
was established. Mr. May has become quite 
proficient in radio announcing. He has 
learned to pronounce correctly Leoncavallo, 
Djvorak, ete. Also he has learned what the 
farmers want most on the air; for KMA is 
a farmer’s station. Such a station needs a 
program different from one for New York 
City. Mr. May has attended the national 
conference of radio announcers and has pro- 
fited by many practical pointers. He said: 
“I told a man at the Washington conference 
that we received an average of 500 letters 
a day from our radio listeners. He practi- 
cally told me I was dreaming—that such a 
figure was impossible. I asked him if he 
wold look at a bunch of letters we receiv- 
ed in a single week. Ha said he would. I 
sent him one of our programs and a week’s 
accumulation of 38.000 letters. That man 
thinks we have made a success at our sta- 
tion. 

“Radio broadcasting is not so expensive 
as many think it is. Our town has a popula- 
tion of 6800. The programs we present are 
diversified. Change of program is made 
each night. We use plenty of music. If 
one desires to know how many are listen- 
ing in, all he has to do is to make a break 
in announcing. For instance, one night 
when rushed with a big program and talk- 
ing fast to hold the crowd I announced as 
the next selection: ‘Where the River Flan- 
non Shows.’ Well; you should have seen 
the bunch of letters that break brought in! 

“And the popularity of cur talks on hor- 
ticulture is remarkable. When you tell the 
people what to plant in shady places, for in- 
stance, right away our mail is crowded with 
requests for still more information in that 
line; literally thousands of letters. As to 
ground hogs:A man in Missouri bought some 
seed of us and complained that ground hogs 
ate it all up. He wanted to know how to 
get rid of the ground hog. I told about the 
incident on the air that day and right away 
we got 32 letters from widely separated 
points telling how to do it. I remember one 
man said: ‘Back up your Ford car at a 
ground hog hold, turn on the exhaust and 
gas him out.’ 

“As I said, we are getting thousands of 
letters. If you could visit the houses all 
over the country and particularly in our sec- 
tion of hte country you would see the tre- 
mendous interest and the enormous field for 
this kind of work. I’m giving you the con- 
crete suggestions—the kick back. As to 
national publicity over the radio for Nur- 
serymen, I know that it is helpful to our 
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business. Radio advertising depends on the 
way it is done. For instance, we talked only 
of sweet clover seed and onion plants and 
asked our listeners: ‘Do you object to hear- 
ing prices (the market quotations) on these 
things, the same as our grain and other 
preduce? We wish you would tell us.’ Let- 
ters poured in saying the market quotations 
were wanted. Usually you need only to 
arouse interest. Then get your salesman 
or catalogue to inquirers. The entire coun- 
try is listening to radio. We ran an all 
night program—6 p. m. to 6 a. m., and had 
reports from Australia, New Zealand and 
Hawaii, showing that there are listeners 
constantly. 

“Now the executive committee of the 
A. A. N., has provided $5000 for 1000 talks 
on horticulture in the Middle West and on 
the Pacific Coast. This means work for 
me. This is cheap publicity. Think of ten 
talks at each of 100 radio stations, all about 
your business. These will be heard from 
stations in Dallas, Fort Worth, Atlanta, 
Omaha, Des Moines, Shenandoah, Hastings, 
Denver, Chicago, Pittsburgh, New York. It 
amounts to $5 a talk. The entire U. S. is 
going to hear Nurserymen talk. Don’t think 
that every station is going to be swamped 
with letters. It is the constant hammering 
on the subject that counts. These talks 
have been read by Mr. Cashman and by Mr. 
Hillenmeyer; they think they are pretty 
good. There'll be some talk on varieties in 
cases like apples and evergreens. There is 
a lot of work to broadcasting, but many can 
be in it. If Mr. Sherman were to establish 
a station at his place I would do all I could 
to help. Anything in this line helps. More 
people are listening in than are reading 
these days. They are listening three or 
four times a day. Mr. May’s car was stolen 
at 6:15 p. m. We put announcement on the 
air. At 11:30 p. m. we had had 21 calls and 
the thief was caught at Mound City, Mo. 
We had a raft of letters asking what was 
done with him! 

“I do not want to appear too enthusiastic. 
There will be some disappointments. But 
the 1000 Nursery talks will be on the air at 
a season of the year when they will be es- 
pecially interesting. I'll venture to say you 
cannot go into a town that has not heard 
the talk: ‘Are Your Neighbors Raising 
Your Children?’ We just called attention in 
this to the finely landscaped grounds and 
play house of a man which attracted the 
children of the entire neighborhood. Par- 
ents could hardly keep their children at 
home, ete. The interest in that talk would 
amaze you. If you tell about the good var- 
ieties of apples, your listeners regard it as 
a favor. We get at Shenandoah letters from 
Chase and Huntsville, Ala., and from Texas, 
but we do not sell much in those places. 
The reaction is in favor of the local Nur- 
serymen. People want to know what kinds 
of evergreens for Minnesota, what kinds 
for Iowa, ete. When your salesman or cat- 
alogue comes along, the sale is, waiting. 
We shall commence these 100). -Nursery 
talks in the South and follow northward as 
the season advances.” * 

A member asked: “Are programs of 
these talks to be published? I would rather 
read them in the papers instead of mur- 
ders.” 

Mr. May—“The time for your territory 
will be announced. But these talks are not 
of transcending interest like a talk by Pres- 
ident Coolidge. And it is just as well for the 
listener to get the matter as it comes (like 
a news item) and not pass it up because he 
thinks he knows in advance what it is all 
about.” 

L. H. Crandall and Mr. Littleton discussed 
“Standard Practice,” which has been a regu- 
lar feature of Illinois association conven- 
tions. Practical results are expected from 
direct co-operation by the association mem- 
bers, as a result of a vote promising such 
co-operation. 

An address that applauded to the echo 
was that by Homer J. Buckley, president of 
Buckley, Dement & Co., direct mail adver- 
tising specialists, Chicago. He was the first 
president and organizer of the Direct Mail 
Advertising Association. He is a member 
of the postal service and legislative commit- 
tee of the Associated Advertising Clubs of 
the World and is the champion delegate to 
the conventions of that association, having 
attended 19 out of 20 of the conventions. 
He is president of the National Council of 
Business Mail Users. 
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HOW TO GET NEW BUSINESS 

Mr. Buckley is a forceful speaker. The 
closest attention was accorded him and ap- 
plaus was frequent. He opened with a 
strong protest against lack of attendance at 
a trade convention where there was so much 
to learn and against the habit of staying in 
the lobbies when the sessions are in pro- 
gress. 

“You men,” said he, “are facing the ser- 
ious problems of all business today—the 
cost of selling and the cost of operation. 
Labor costs and production costs are pretty 
well known. The big problem is the cost of 
selling. A recent report was ostensibly on 
the high cost of living. In reality it was a 
report on the high cost of selling. A farmer 
asked a woman how much she had paid for 
the bushel of potatoes before them. She 
caid: ‘Four dollars.’ The farmer recogniz- 
ing his goods said: ‘I got $1. I wonder who 
got the other $3’ The woman could not 
eat the distribution cost. We used to pay 
salsemen’s cost of $5 per day. Now we're 
lucky if we do not pay more than $15 to $20 
per day for keeping a man on the road. It 
takes an average of four calls instead of 
one to make a sale. 

“What are you doing to hold your old cus- 
tomers through the most economical way of 
selling—the mails? Mail selling costs one- 
twelfth what a salesman costs. Now un- 
derstand me. The personal equation will al- 
ways be the best possible method. I am 
talking today of mail selling. As I analyze 
catalogues and other printed business mat- 
ter I am amazed that it will produce as 
much business even as it does. I have ana- 
lyzed a 64 page catalogue and found that 
80% of the resulting business was coming 
from 12 pages of the catalogue. Did you 
ever do this? How much per page of your 
catalogue is dead weight? Your catalogue 
is your window. The discerning merchant 
out here on State street requires direct re- 
sults from the display of every article in his 
show window or that article does not get 
into the window again. How much are you 
getting per space for the showing in your 
window—your catalogue? Most business- 
men have this outstanding weakness. They 
say, ‘My business is different.’ All busi- 
ness is fundamentally the same. There are 
differences in details, in technique. Your 
trouble is that you are sitting too close to 
it. The gold mine in every business you 
are overlooking. That gold mine is your 
customer list. Every year you should re- 
tain 85% of your customers. The other 15% 
is removals and names cancelled for bad 
debts. At the end of the year you transfer 
the active accounts to a new active ledger. 
The inactive accounts to the transfer ledger. 

“Why do people stop buying of you? 
Sixty-eight per cent because of indifference, 
because of your failure to say that you ap- 
preciate their business, failure to enter into 
warmth of personglity in your correspond- 
ence. Nine out of, ten business letters are 
cold. A certain per cent of those who stop 
buyifig of you do so because of grievances 
just little things. Nine per cent because of 
price, the average man thinks this number 
is 99%. But price has really little to do with 
it, if your prices are fair. 

“I am just an average man. A personal 
experience will illustrate my point. I said 
one day to my wife, ‘I wish you'd change our 
laundry. The neck bands are frayed and 
this laundry seems to be getting sloppy.’ 
The following Monday my wife said she had 
changed laundries. I was a little surprised 
that she had taken me seriously. A week 
went by and no word from the former laun- 
dry in regard to my changing. Two months 
went by and still no word. I had changed 
to a laundry im Hinsdale, four miles away, 
not half as good as the one I left. If I had 
received a letter from the other laundry 
noting the loss of my patronage and ask- 
ing the cause I would have been glad to re- 
consider, for what I wanted was service. 

“Good will is the most precious thing in 
business. Hell will freeze over before I'll 
give that man my business again. I’m just 
human and I want co-operation. True it is 
that who serves best profits most. There is 
no word more grossly abused than that word 
‘service.’ 

“Now it is customary about the first of a 
new year to dump out the letter files and 
throw away the 1920 and 1921 letters and 
records for instance. If any of you are do- 
ing this do you know that you are throwing 
away some of your most valuable assets? 
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Did you ever take an inventory of your cus- 
tomers? Every year you take an inventory 
of your physical assets. Did you ever say, 
‘This year we are going to ask our custom- 
ers what they think of us.” Are we short in 
service in any way? Is there anything we 
do not do to give full satisfaction? If we 
ever did that, would not some of our cus- 
temers fall dead? A man in New England 
did that, sending letters to 8,000 customers. 
He received 6,000 replies. There was re- 
vealed thereby something going on in his 
establishment that he did not know existed. 
May it not be well for each of us to say, ‘I’m 
going to look over my business records and 
find why customers who were once with us 
are net customers of ours now.’ 

“We do not need to be chasing new busi- 
ness all the time—at great cost, as I have 
shown Let us hold what we have and 
build largely on that. Take a list of your 
best customers and check with your depart- 
ments to see what lines they are buying. 
Are they patronizing more than one depart- 
ment? If not, ought there not be an attempt 
to get more business (new business) right 
there? When is an individual or a concern 
a customer? When he is buying a substan- 
tial percentage of your entire line. 

“There are two types of men in every 
business: The man who handles credits and 
the man who handles collections. Those two 
men do a great amount of damage in many 
cases. They may drive away a lot of busi- 
ness. Go back to your office and look up 
carbon copies of letters and see what was 
written by those men to your customers. 
Probably there was sent out a set of ‘bingo 
letters.’ One of these reads. ‘We are draw- 
ing upon you for the amount of our account 
with you.’ The sixth letter reads, ‘We are 
placing the account in the hands of our at- 
torney.” Now, 99%% of the people are 
honest. They may not have the money to 
pay at present or they may have forgotten to 
pay. One business man recently who had 
looked over carbon copies of the kind refer 
red to, as having been sent out from his 
offices, gave orders to destroy all such form 
letters and to send no more of the kind. 

“The average man in debt wants an alibi. 
Furnish him that and he will eventually 
come through with the payment. Furnish 
him the excuse he is trying to think of. That 
will get a reply from him which will be an 
acknowledgment of the indebtedness. This 
at least will be of value to you in extend- 
ing the life of the account. 

“There are too many stereotyped letters, 
too much lack of warmth and kindly discus- 
sion of a particular case in hand which a 
form letter cannot provide. Methods of 
handling inquiries need much revision. When 
one studies methods of replying to inquir- 
ies he sees that some men succeed in spite 
of themselves. They put no warmth in the 
treatment at the very outset of a pros- 
pective customer. Get an outside perspec- 
tive. Why are you men here? You have 
an idea. I have an idea. We exchange and 
then each of us has two ideas!” 

Long and hearty applause followed the 
conclusion of Mr. Buckley’s address. Mr. 
Augustine said: “If that talk did each of 
you as much good as it did me, it was alone 
worth coming to this convention for.” 

It indeed was the sentiment of members 
who spoke up. A rousing vote of thanks to 
Mr. Buckley followed. 

At the business session, President Bryant 
announced that the association has been in- 
corporated. He also announced that the de- 
ficit of $2400 in the “Plan to Plant Another 
Tree” fund had been wiped out through con- 
tributions. Some of the creditors threw off 
10% He announced the annual convention 
of the A. A. N. in Louisville, Ky., June 23- 
25; also the Western Association of Nur- 
serymen convention in Kansas City, Jan. 27- 
28. 

A. M. Augustine reporting for the vig- 
ilance committee announced that Albert A. 
Schultz, Golden Eagle, Ill., had flatly declin- 
ed to observe the rights of another member 
of the association, Stark Bros. Nurseries, in 
the Golden Delicious apple. The committee 
recommended expulsion from membership 
in Mr. Schultz’s case. This action was taken 
unanimously. He was asked to be present 
in his own defense but declined to come be- 
fore the convention. 

The auditing committee reported associa- 
tion accounts O. K. , 

Committee on resolutions thanked the offi- 


Continiued on page 38 
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cers, executive and program committees and 
the hotel management. 

To the executive committee was referred 
the question of raising membership dues to 
provide for printing the proceedings. ‘The 
dues are now $10. Seventeen members were 
added at the convention making a total of 
nearly 150. 

The following officers were re-elected: 

President, Miles W. Bryant, Princeton; 
Vice-President, F. J. Littleford, Downers 
Grove; Treasurer, George Klehm, Arlington 
Heights; Secretary, N. E. Averill, Dundee. 

Executive Committee—A. E. Nelson, Glen- 
view; George Klehm, Arlington Heights; A. 
M. Augustine, Normal; F. J. Littleford, 
Downers Grove; J. A. Young, Aurora; Rus- 
sell Owen, Bloomington; N. E. Averill, Dun- 
dee. 

Also these directors of the corporation: 
Guy A. Bryant, Fred von Oven, A. J. Cultra. 





Convention Sidelights 

Exhibits were displayed to marked ad- 
vantage as to the room set apart for them, 
though the location of the room was not in 
connection with the convention hall as here- 
tofore. The chairman of the exhibits com- 
mittee, R. C. Becker, urged association mem- 
bers to make more exhibits. Allied trades 
were represented far beyond the Nursery 
trade. —_— 

It was suggested by Secretary Averill that 
the association might try the plan of hold- 
ing convention sessions on the afternoon of 
the two days instead of the forenoons. The 
hour of convening, 9:30 o’clock, proves too 
early for many who have been up late the 
night before. By the time they have be- 
come rested, shaved, bathed, breakfasted and 
talked with half a dozen members while at- 
tempting to reach the session room half the 
forenoon has passed. The change to after- 
noon sessions may result in the much-de- 
sired better attendance at the sessions. The 
members like the plan of half day sessions, 
since much of the pleasure and advantage of 
going ta conventions is the opportunity to 
make and renew acquaintances. 

There was talk at the Chicago convention 
of a proposition to change the place of win- 
ter meeting of the A. A. N. executive com- 
mittee from Kansas City, to Chicago. The 
winter meetings are the called meetings of 
the committee. Chicago is thought to be 
preferable because of its central location. 
Some of the western members, while con- 
ceding Chicago’s advantage in this respect 
make a counter suggestion that the meet- 
ings alternate between the two cities. 

The enlarged Hotel Sherman is an excel- 
lent headquarters for the Nurserymen’s 
meetings. Every facility is afforded there 
and the location of the hotel is ideal. Thea- 
ter, shopping and business districts directly 
surround it. 

State and district trade association offi- 
cers and members may learn much of the 
reasons for the success of the Illinois asso- 
ciations by referring to the association’s com- 
mittee list. There are 23 committees which 
keep most of the membership actively at 
work on association business. It’s a fine 
idea. — 

Why are Illinois Association conventions 
so well attended? Some of the principal 
reasons are: 

1. The central location of the meeting 
place. It has been proved again and 
again that Chicago will draw the larg- 
est attendance at a Nursery conven- 
tion with the exception of a 50th an- 
niversary meeting. 

2. The season of the year is right for con- 
vention purposes. 

3. The programs of the Illinois associa- 
tion vie with those of the national as- 
sociation in importance and in some 
marked respects excel them. 

3. Live-wire secretaries work early and 
late on arrangements. For instance 
Secretary Averill sent 1700 announce- 
ments into 16 states. 

4. Something different in convention at- 
tractions may always be expected at 
an Illinois meeting. Printed programs 
require indexing. 








Code of Ethics Illinois State 
Nurserymen’s Association 
FIRST—To consider my vocation wor- 

thy, as affording me distinct op- 
portunity to serve society. 
SECOND—To improve myself, in- 
crease my efficiency and enlarge 
my service, and by so doing attest 
my faith in the nursery business. 
THIRD—To realize that I am a Nur- 
seryman and a business man and 
ambitious to succeed, but that I 
am first an ethical man, and wish 
no success that is not founded on 
the highest justice and morality 
FOURTH—To hold that the exchange 
of my goods, my service, my 
ideas, for profits is legitimate and 
ethical, and that it shall be my 
aim that all parties in the ex- 
change are benefited thereby. 
FIFTH—To use my best endeavors to 
elevate the standards of the voca- 
tion in which I am engaged. 




















Radio Publicity 
Continued from page 35 


abused. The last Radio Conference held in 
Washington, D. C., passed a_ resolution 
against the use of radio for commercial pur- 
poses. Even if the resolution had not been 
passed, it would be folly for any manufac- 
turer or organization to broadcast sales 
propaganda. There are very few people who 
will listen to sales talks when they want to 
be entertained and those who do not care to 
listen need only to turn a dial and listen 
to other more interesting programs. IIl-will 
instead of good-will would, no doubt, be the 
result and the negative impression would be 
in regard to the Company’s merchandise, 
reflected on the product. 

While very little can be said on the air 
there are ways in which advertisers can 
cash in to good advantage on their radio 
efforts. 

The B. F. Goodrich Rubber Company 
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named its orchestra “The Goodrich Silver- 
town Cord,” and its quartette, “The Good- 
rich Zipper Quartette.” In this manner, it 
keeps the names of two of its leading pro- 
ducts constantly before the radio audience. 


Some time ago the same concern an- 
nounced that it would give a copy of its new 
radio dial record to any person desiring it. 
It, however, was necessary for those wishing 
one of the records to go to the nearest Sil- 
vertown dealer and get a card, sign and send 
it to the Goodrich Rubber Company. Four 
days after the announcement had been made 
14,000 cards were received. Within two 
weeks more than 100,000 cards had come in 
from prospective tire users and all of the 
cards had been secured from Goodrich deal- 
ers. A copy of the dial record and a very 
courteous letter were sent in answer to 
every card. 


Many people took that opportunity to send 
the Company very complimentary letters 
about its products. Some of these letters 
were used in newspaper advertising cam- 
paigns in which a quality talk was built 
around the Silvertown Cord tires and the 
redio broadcasting. The company developed 
the slogan, “Tune in with Silvertown—on 
your car and on your radio.” Many deal- 
ers because of the large number of people 
requesting cards for the dial records, im- 
mediately arranged to take on the line in 
order that they might benefit by the radio 
activities of the manufacturer. 

The Gold-Dust Corporation offered to send 
a booklet entitled, “The Accomplished House 
Wife,” to all requesting it. The returns 
averaged from fifteen to twenty thousand 
per month. The company thus had an op- 
portunity to get its sales arguments across 
to a 'arge number of prospects without any 
annoyance to its great radio audience. 

The value of radio as an advertising 
medium is great. All any advertiser hopes 
to do when placing an ad in a national pub- 
lication is to hold the attention of the read- 
er for a few moments—but radio presents 
the opportunity to hold the prospect’s undi- 
vided attention for a definite period of time. 
There is no doubt about the great possibili- 
ties of this form of publicity—but the value 
of radio as an advertising medium depends 
net so much on what you do—but how you 
do it, and not so much on what you say— 
but how you say it. 





How To Graft Fruit Stock to Prevent Gall 


Suggestions by Prof. A. J. Riker from Res2arch Work 


Diameter of stock and scion. The rela- 
tive thickness of stock and scion is import- 
ant. Scion wood which is equal to or small- 
er in diameter than the stock has given best 
results. Grafts from such wood have pro- 
duced from two to six times more one year 
trees without knots than grafts with the 
scions larger in diameter than the stocks. 

Fit at lower scion tip. Best results were 
secured when the cambium on the lower tip 
of the scion, as well as on the side, exactly 
fitted against the cambium on the cut sur- 
face of the stock. A sharp end was found 
to be better than a blunt end on the lower 
tip of the scion. The upper tip of the stock 
may be long or blunt and cause little if any 
difference.. Four to five times as many knots 
developed on one year trees from grafts with 
long scion tips as from grafts with well 
matched scion tips. Proper fit at the tip as 
well as at the side of the scion appears 
therefore to be particularly important. 


Position of top bud on ssion. Another 
point which is mentioned because of its in- 
fluence on stand rather than on knot is the 
position of the topmost bud in relation to 
the union. The top bud should be directly 
above the matched side of the tongue. This 
is to permit the direct flow of sap to the top 
bud which ordinarily starts first. 


Position of lowest bud on scion. With va- 
rieties susceptible to hairy root it was found 
that when the lowest bud was very near to 
the cut on the scion the liability to a cer- 
tain type of hairy root was increased. 


Tight wrapper. It is important that the 
uniting cambium layers should be in close 
contact. Wrapping which does not hold the 
grafted parts tightly together may be re- 
sponsible for a failure to secure union. This 
may result in a stop in the downward flow 
of food. Although ordinary waxed string 
appears to work rather well with properly 


matched grafts, a wrapper was sought which 
would check development of a callus knot 
where the fit was only moderately perfect. 
The best one found so far is the common 
medical adhesive plaster (zinc oxide or 
“ZO”). Commercial grafts that developed 
20 to 45 per cent knot after one year with a 
waxed string wrap produced only 4 to 6 
per cent knot when this wrap was applied. 
The plaster used was secured from E. E. 
Dickson of Johnson and Johnson, New 
Brunswick, N. J. It came in three-pound 
rolls and cost a dollar a pound. The plaster 
in the roll was of uneven width, varying 
from one-half to one and one-quarter inches. 
For wrappers it was torn into strips about 
one-third inch wide by five inches long. A 
pound of plaster wrapped over seven hun- 
dred grafts. This wrapper was put on with 
a spiral twist. It rotted in ordinary soil in 
about six weeks. Proper wrapping deserves 
special emphasis. 


Packing grafts. Since the scion is apt to 
produce callus more rapidly than the root, 
better results were secured where the grafts 
were prevented from devloping much cal- 
lus in storage. This was accomplished by 
keeping them just above freezing and by 
placing them in comparatively dry packing. 


Cultivation. As suggested earlier wounds 
produced in the field may be responsible for 
knot development. Knots due to this cause 
have been found in various Nurseries on 1 
to 25 per cent of the trees. 

To summarize: 


Do not use scions larger than roots. 

Fit carefully the lower scion tip. 

Place top bud of scion in line with match- 
ed side of tongue. 

Wrap tightly. 

Protect grafts from excess callusing in 
storage. 

Prevent injuries in cultivation. 
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TIMELY SUGGESTIONS BY PRESIDENT BRYANT 


In His Annual Address Before the Illinois Nurserymen’s Association 


Considering the very full program which 
we have before us and the limited time we 
have at our disposal, it seems a wanton 
waste of tinie for your president to attempt 
to make a report and yet, out of deference 
to the program committee and our printed 
program, I suppose that it must be done. 

It would seem rather superfluous to at- 


tempt at this time to give a comprehensive 
resume of the doings of the Nursery busi- 
ness in this section of the country during 
the last year. Business conditions in gen- 
eral have been good and I believe that most 
of the Nurserymen have found sales condi- 
tions very satisfactory. The business lasi 
spring developed into one of the best in 
the experience of the trade and the out- 
look for the coming spring season seems to 
be just as promising. 

At the same time I do not believe that 
many of us will look back on the year 1925 
with a great deal of friendliness for it 
brought much in the way of working and 
growing conditions that were highly unsat- 
isfactory and costly and that most of us will 
be perfectly willing not to encounter again. 
Stock in general made a very poor and in- 
adequate growth. The severe freeze of 
May 25th and 26th did a great deal of dam- 
age and the drought of May and June 
brought adverse weather conditions which 
prevented stock from recovering the growth 
lost during the freeze so that decided short- 
ages, particularly in the better sizes of or- 
namentals, promises to develop very early 
during the coming spring season. 

And few of us, I am sure, will care to en- 
counter again the weather conditions which 
prevailed during the fall season through 
which we have just passed. Work has been 
very decidedly hampered by continuous wet 
weather and there are none of us, I believe, 
who do not have yet to do a great deal of 
work that should have been accomplished 
last fall and would have been finished if 
more favorable weather had prevailed. What 
work we have been able to get out of the 
way by plugging under unfavorable condi- 
tions has been very costly. I have heard 
several men say that no Nurseryman in 
this section made expenses during the last 
fall. I hardly believe that that was the case 
generally and I certainly hope that it was 
not true in many instances and yet ii is 
certain that the cost of doing what little 
business we were able to do this last fall 
was excessively heavy. We can only hope 
that next spring will bring very favorable 
conditions and that we will be able to over- 
come the poor start which we made last 
fall. 

QUARANTINE 37 

There are several matters concerning the 
work of the Association which have come 
up during the last year which should come 
to the attention of the Association. 

In spite of the Nurserymen’s inherent dis- 
like of quarantines it has come to be practi- 
cally recognized among Nurserymen that 
much of the prosperity which has charac- 
terized the Nursery business during the 
past few years, is directly attributable to 
quarantine 37. 

Opposition to this quarantine, which has 
always been very evident, crystalized on the 
16th of last November at a hearing before 
the Secretary of Agriculture in a very de- 
termined attempt on the part of the oppo- 
nents of the measure to cause the Secre- 
tary of Agriculture to rescind the action of 
the Federal Horticultural Board which 
would place Narcissus and some other types 
ef spring blooming bulbs on the restricted 
list, beginning with the first of this year. 
Because it was felt that the entomological 
reasons back of the order banding the nar- 
cisses were probably much weaker and the 
possibility of this country being able to de- 
velop an adequate source of supply for its 
needs were much more uncertain than was 
the case with most items coming under the 
general provisions of Quarantine 37, a much 
stronger opposition to this order was de- 
veloped than has been the case with any of 
the other orders promulgated under this 
act; and it was generally understood that 
in case the opposition should prevent the 








Federal Horticultural Board from putting 
this order into effect, a further decided at- 
tempt would be made to force the withdraw- 
al of the quarantine as a whole. 

Because this Association has _ several 
times gone on record as being heartily in 
favor of Quarantine 37 and considering the 
volume of opposition that was developing in 
this instance, it was thought best that this 
Association be placed on record with the 
Secretary of Agriculture and your president 
therefore wired Secretary Jardine to the 
effect that, while in no way effected by the 
bulb quarantine as such, the Illinois State 
Nurserymen’s Association had unqualifiedly 
indorsed Quarantine 37 and would protest 
any modifications . . that when Amer- 
ican Horticulturists had been encouraged by 
the promulgation of quarantines to expend 
large sums of money in the attempt to be 
in a position to propagate and supply quar- 
antine plants, that such expenditures de- 
served protection and that to rescind this 
quarantine order at so late a date after so 
many American growers had expended so 
much in placing themselves in a position to 
grow the Narcissus would be most unfair 
‘ . that American Horticulturists could 
not be expected to attempt to develop the 
propagation of excluded items if there was 
always the possibility of the exclusion meas- 
ures being rescinded. 

Of course, in announcing his decision on 
this quarantine Secretary Jardine laid stress 
on the entomological necessity of the quar- 
antine and passed entirely over the possi- 
bilities of the quarantine as a protective 
measure, but the fact that so much money 
had been expended to develop the Narcissus 
industry in this country undoubtedly had 
considerable effect on his decision. 

While the immediate danger of the quar- 
antine being immediately rescinded is past, 
and while the Association already is on 
record, I nevertheless believe that it would 
be advisable for the Association to again in- 
dorse the work of the Federal Horticul- 
tural Board in excluding plants from entry 
into this country. The Executive Committee 
passed a further resolution on its meeting 
on December 10th, but I believe that it would 
also be advisable for this convention to take 
note of the situation. 


INSPECTION CERTIFICATE 

Another matter which I believe could well 
be considered by this association is the 
advisability of a greater differentiation be- 
ing made by the Division of Plant Industry 
in the various kinds of inspection certifi- 
cates issued to different classes of growers 
and Nurserymen. 

The Nursery business has always suffer- 
ed by the lack of a definite distinction be- 
tween people who are actually bonifide mem- 
bers of the trade and those who merely 
wished to be so considered. We have al- 
ways complained of the fact that many small 
fruit growers who were in no way entitled 
to be considered as Nurserymen, neverthe- 
less received wholesale price lists quite 
promiscuously and were considered on the 
same plane as legitimate members, of the 
trade, largely because they possessed a Nur- 
seryman’s certificate. 

There are scattered all over this state, as 
well as all other states, a large number of 
truck gardeners who have started patches 
of strawberries and raspberries which they 
grow primarily for their fruit, who wish 
to propagate and sell a few plants locally 
and they apply for and are issued Nursery- 
men’s certificates. Actually, of course, in 
the strictest sense of the word, they are 
Nurserymen if they propagate young plants 
and yet they should not be classed with Nur- 
serymen as the word is generally understood 
for they are truck gardeners and berry 
growers rather than Nurserymen. 

There are a number of such growers in the 
immediate vicinity of my own fifm whose 
entire plant business hardly pays them good 
day wages for the little time that they spend 
tipping and digging the plants and yet 
they are classed by the department in the 
came class with firms who are actually en- 
gaged with the growing and selling of Nur 
sery stock as a profession and because the 
are listed as Nurserymen by the department 
they are very generally so considered anc 





they receive much trade literature in this 
way to which they are in no way entitled. 

In due deference to Mr. Glenn, we must 
admit that the list of licensed Nurserymen 
as published by his office indicates the class 
grown under each certificate and the acre- 
age employed. The information is there 
for those who wish to read it, but the trou- 
ble is that in so many instances the lists 
are handled by those who cannot or will not 
read and when such lists are used in such 
a manner as the basis of supposedly authen- 
tic horticultural directories they begin to 
work a real damage to the trade. 

A very precusory study of the list of 
licensed Nurseries in the State of Illinois for 
1925 shows that well over a fourth of all of 
the certificates issued were issued to such 
berry growers. That their business and their 
numbers are small is shown by the fact that, 
although 115 out of 420 certificates issued 
were to such growers, they represented only 
232 of the almost 4800 acres ascribed to the 
Nursery business in Illinois. In other words 
27% of all of the certificates issued rep- 
resented slightly less than 3 per cent of the 
acreage all of which was devoted entirely to 
the growimg of berry plants. The certifi- 
cates issued to such growers should be dif- 
ferentiated from those issued to bonifide 
Nurseries just as the certificate issued to 
dealers is differentited. They should be 
classed as “Berry growers” rather than Nur- 
serymen, and I believe that it would be well 
for this Association to appoint a committee 
to take up with Mr. Glenn the possibility of 
thee being issued berry growers’ rather than 
Nurserymen’s certificates. 


SUMMER MEETING 


I have already taken up more time with 
this report than I should have been allowed 
to have, and yet I feel that I should not 
close without calling the attention of the 
members to the very instructive summer 
meetings of the Association which have been 
so poorly attended in the last two years. 
The members of the Horticultural Depart- 
ment at the University of Illinois have been 
doing much for the advancement of Horti- 
culture and the Nursery Industry in this 
section of the country and the program 
which they have given us at the summer 
meetings have been very instructive. The 
report which Dr. Colby will give tomorrow 
morning as Chairman of the Committee of 
this Association on the improvement of 
Small Fruits is a direct outgrowth of the 
work of these summer meetings and will 
not only be very interesting but instructive 
as well. It is only right that we should give 
the members of the Horticultural Depart- 
ment at the University stronger co-operation 
and better attendance than we have had at 
the summer meetings during the last two 
years. 


Keystone Nurseries in New Building 
Pittsburgh, Pa., Jan. 20—We have pur- 
chased a three story building in New Gali- 
lee, on one of the principal streets, which 
we shall use for our main offices. Expect 
to move there about March Ist. We will 
continue a branch office in Pittsburgh. 

Business is very good with us and the 
prospects for spring are excellent. 

Mr. H. Earl Reed, formerly of Louisiana, 
Missouri, a lifetime Nurseryman, is con- 
nected with the Keystone State Nurseries, 
Pittsburgh and New Galilee, Pa. He is the 
son of Homer L. Reed, for many years con- 
nected with a large Southwestern Nursery. 
Mr. H. Ear! Reed received his training un- 
der his father and then took a full course 
and graduated from the Missouri Botanical 
Gardens (Shaw’s Gardens of St. Louis, Mo.) 
He has planned and supervised the develop- 
ment of some of the finest private estates 
and public grounds in the country. He is 
proving himself in his present work as as- 
sistant general manager in the offices of 
the company a capable executive. Keystone 
State Nurseries consider they are very for- 
tunate in having Mr. Reed with them. 

KEYSTONE STATE NURSERIES. 
J. M. George. 


When writing to advertisers just mention 
4merican Nurseryman,. 
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WESTERN ASSOCIATION HOLDS THIRTY-SIXTH ANNUAL 


Full Program of Four Sessions in Two Days—Trade Reports From Several States Show Promising Conditions for Spring 
Season—Little Surplus and Considerable Shortage—Special Reports From Growers of Fruit Stock Show Shortage in 
Western States—Prof. Roberts Explains System of Grafting Which May Revolutionize Practice—Cost Account- 
ing Simplified in Address by Mr. LaFollette—Crown Gall Preventive Explained—A. J. Bruce the New President— 
Association Will Change Convention Headquarters. 

WESTERN RETAIL ASSOCIATION AND A. A. N. EXECUTIVE COMMITTEE MEETINGS 


Western Association of Nurserymen 

was held January 27-28 at Hotel Balti- 
more, Kansas City, Mo. Upward of one hun- 
dred members were present at the opening 
session which" was called to order at 10 
a. m. on the 27th by President E. H. Balco, 
Lawrence, Kan., whose ,annual address 
tou@hed upon important practical trade 
topics of special interest to the association. 
The addréss * was. “referred to a. committee 
compesed of EF, P- ‘Bernardin, Parsons, Kan., 

E. A> Smith, York, Neb., amd :Carlisle . Fer- 
guson, Wenver,-Colo.,” for- report on ithe 
president’s suggestions. |’ weet ps4 _ 

Seeretary-Treasurer George W. Hoistnger, 
Rosedale, Kan., reported a balance of $874.55 
in the treasury. 

Ten members were added to the associa- 
tion list. Among those who were introduced 
to the asseciation for meéting attendance 
was J. C. Mohler, secretai'y of the State 
Board of Agriculture, Topeka, Kan., who 
said he had come to get acquainted with the 
Nurserymen whose interests could be mater- 
ially advanced by the state board. He said 
he felt that the board had somewhat neg- 
lected the Nurserymen. He wished to correct 
this condition. 

TRADE CONDITIONS 

Under this heading President Balco called 
upon a member of those present for re- 
ports: 

James A. Kelly, Dansville, N. Y., said: 
“Trade conditions in our section are good, 
very good; indeed, we have more retail 
erders at this time than usual. I think 
there will not be much surplus.” 

Lloyd Stark, Louisiana, Mo.—‘Retail busi- 
ness is ahead of this time last year. Apples 
sales are ahead of last year’s at this date; 
peach sales are considerably ahead; cherry 
sales are picking up. We expect a large 
spring business.” 

A. E. Willis, Ottawa, Kan.—‘Spring out- 
look is better than usual.” 

E. A. Smith, York, Neb.—‘At present busi- 
ness is a little slow, but the prospect is 
good. The demand for that which is scarce 
is noticeably heavy.” 

A. J. Bruce, Des Moines, Ia.—‘*We hope to 
wind up with a business as good or better 
than that of last spring.” 

W. C. Reed, Vincennes, Ind.—“There has 
been marked increase in business within the 
last month. I think we shall clean up in good 
shane. Do not think the retail trade will 
prove as heavy as in recent seasons.” 

Chester Marshall, Arlington, Neb.—‘“There 
has been some increase in amount of busi- 
ness booked. This may be due in part to our 
more effective sales organization.” 

Henry B. Chase, Chase, Ala.—‘Ornamen- 
tal trade is cleaning up nicely. As has been 
said here, the demand for stock that is 
searce is tremendous. We could sell great 
quantities of Red Radiance roses, for in- 
stance, if we could get them.” 

William Weber, St. Louis, Mo.—‘‘The 
spring prospect is good, though business up 
to now has been below normal.” 

William Moffet, Fremont, Neb.—‘Sales 
have been about as usual notwiihstanding 
adverse weather, which practicaily amounts 
to an increase over last season’s business at 
this time. Since the holidays sales have 
been coming in in good shape. Demand in 
crnamentals, both wholesale and retail, is 
increasing. Other lines of business are good; 
and this is good for Nurserymen 

C. C. Smith, Charles City, Ia.—‘“Have had 
a good sale on apple, but not s6 good on 
other fruits.” 

C. W. Carman, Lawrence, Kan.—“The 
agency business during the fall was normal, 
but since December Ist it has run behind. 
We are still a little ahead, however. Will 
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have to experience a rush from now on in 
order to finish right.” 

Carlisle Ferguson, Denver, Colo.—‘Have 
had to contend with a dry season. In addi- 
tion to our agency business we have usually 
a large booking toward the season’s end, 
which swells the volume.” 

J. B. Baker, Fort Worth, Téx.—The severe 
drought in a wide belt dffécted sales in 
Téxas. Retail busin#és is about 10% and 
wholesale business 100% over that of last 
spring. Heavy wholesale business in roses. 
Think that'a year from now shrubs will be 
scarce due to check" of ‘growth caused by 
drouth. All in all, the Niirsetymien down our 
way are feeling good.*# “+8 


TO CHANGE, AE! Ana dg om 


Members of the ;Westenmnidyasociationo@f 
Nurserymen are dissatisfied: avith-the con- 
vention «pttointments:aé the Hotel, Baltimerg 
where it has been:meeting for several -years. 
Investigation. af facilities at some of the 
new hotels which have been constructed 
lately indicate much better meeting places. 
L. E. Wilson, Rosedale, Kan., reported that 
the Aladdin Hotel, a new one, for instance, 
had, exceptional attractions, including a 
glass-enclosed roof garden of ample size for 
assembly purposes, with lounging and com- 
mittee rcoms all on one floor. The matter 
was referred to the executive committee 
with power to act. 

Secretary Holsinger brought up the sub- 
ject of attendance at the Louisville, Ky., con- 
vention of the American Association of Nur- 
serymen next June and the proposition of 
Chicago and Alton and Burlington Route 
railroad officials to provide a special Pull- 
man car for the Western Nurserymen. Af- 
ter some discussion the matter was referred 
to the secretary for further particulars and 
for arrangements. The idea was approved 
in general, the plan being to start from 
Kansas City on Sunday night and arrive on 
Monday night before the convention. W. C. 
Reed gave information as to routes and 
road conditions for those who may motor to 
Louisville from Western and Middle State 
points next June. 

The subject on the program assigned to 
L. A. Moffet, Fremont, Neb., “Visible Sup- 
ply of Fruit Trees and Ornamentals for the 
Fall of 1926,” brought out reports by sev- 
eral. 

Mr. Moffet said indications were for a 
shortage in fruit trees another year since 
the freeze of last fall had injured many 
buds. Vice-President A. J. Bruce said the 
subject was important and called for grow- 
ers’ reports. J. H. Skinner said that many 
varieties of his one-year apple were badly 
injured. There would be a heavy loss on 
these; also one-year Kieffer pears, especial- 
ly grafts. He hadn’t examined the cherry 
stock he said; he had enough trouble with- 
out going about the place looking for it. 
Apple varieties affected by the freeze includ- 
ed Maiden Blush, Grimes Golden, McIntosh, 
Rome Beauty, Baldwin. There had been con- 
siderable loss in two-year apple. 

W. C. Reed, Vincennes, Ind.—‘In our sec- 
tion little damage was done by the cold 
weather. For 1926-27 there will be much 
less two-year cherry than a year ago; not 
over 25 to 30% as much. As to one-year 
cherry the supply will be 25 to 30% less. The 
budding season last year was the most un- 
satisfactory in years. We had to go over 
some of the work two or three times. There 
is not as much peach growing as formerly. 
There is not as much fruit stock in any line 
in 'ndiana as there has been.” 

Thomas Rogers, Winfield, Kan.—‘Stock 
our way is mostly ornamental. We are away 
below normal on the amount of fruit trees. 
I’ve been there 40 years and there’s less 
steck now growing than at any period in all 
that time. We’ll have no surplus; shall 
have to buy.” 

W. T. LaFollette, Siloam Springs, Ark.— 
“There are 10 to 15 Nurserymen in our sec- 





tion. The dry summer has been very de- 
structive. I’ve been there 26 years, and 
have not seen anything like the severity of 
this drought. Old timers say it was the 
greatest in 75 years. Fifty per cent of apple 
seedlings did not take the bud, but those 
that set did not yield more than 50% stands. 
Apple grafts did not grow to exceed 12 
inches. Apple prospects in Washington an@ 
Benton counties will not exceed §0%: 
Peaches are good, however; though plumb’ 
are a disappointment. Stark Brothers brancf¥ 
at Farmington got two or three showers but 
no rain came our way.” 

James A. Kelly, Dansville, ‘(N. Y.—“Our 
two-year cherry will run only” about 5Om%G 
There is a” normal supply of other: fruit 
trees Weehad no Octeber freéze ‘injury: 

* INTERESTING TRAVEL TALKS 
“W. C. Re#@ efttertained the nrenibers for 
an héttr BY" nfs" graphic descMPtio#'of thé 
worl@totir which he and‘ ANSUUR Ge d with 
Mr. and Mrs. Henry B. Chasé “nfeette last sunt- 
mer 

Henry B. Chase followed ‘with a supple- 
mentary account. Hearty copree iation of 
both talks was expressed. 

At the opening of the Thursday morning 
session Secretary Charles Sizemore of the 
A. A. N. reported that Thomas Bean 
Leavenworth, Kan., had been estopped from 
doing business at least along lines he had 
practiced. Thus ends a long period of at- 
tack upon Bean’s methods by those who are 
determined upon preventing unethical prac- 
tices. 

MAY REVOLUTIONIZE GRAFTING 

Prof. P. H. Roberts of Wisconsin Agricul- 
tural College interested all in attendance 
greatly by reviewing his work in endeavor- 
ing to learn the causes of uneven develop- 
ment of trees, in orchard. Prof. Roberts’ 
article on this subject in the American Nur- 
seryman last year apparently was overlook- 
ed by some of the prominent Nurserymen. 
Mr. Cashman, for instance, said that the ad- 
dress by Prof. Roberts was the first refer- 
ence to the subject he had noted. The plan 
discussed by Prof. Roberts has to do with 
the relation of bud to graft as affecting size 
of tree in Nursery row, and consequently in 
orchard. He showed illustrations of 
apple trees one year from the_ graft 
which were of good size for North- 
ern grown trees. These resulted from 
attention to the upper bud of the graft 
which, to produce best results, should be di- 
rectly above the matched side of the tongue 
graft. A bundle of much smaller trees of 
same variety and age (just regular Nursery 
run of trees in each case) resulted from 
grafting so that the upper end of the graft 
was directly above the unmatched side of 
the graft. Two other bundles of trees were 
shown same age and variety as the others. 
In one of these cases the bud of the graft 
was directly above the root extension side 
of the graft and in the other case the top 
bund was directly above the remaining side 
of the graft. In both of the last two cases 
better resvlts were obtained than in the 
case second of the four lots of trees de- 
scribed above, but not so good as in the case 
where the tep bud of the scion was directly 
above the matched side of the graft. 

Frem all of which it seemed to be clearly 
shown that when the sap goes straight up 
frem stock to scion the better tree as to size 
recults. Prof. Roberts desires further ex- 
periments along these lines. An experiment 
is in progress in one or more Southern Nur- 
series and it is being tried out by J. H. Skin- 
ner & Co., Topeka, Kan. The May Seed & 
Nursery Co., Shenandoah, Ia., will give it 
extensive trial. 

All who witnessed Prof. Roberts’ demon- 
stration were greatly interested, Mr. Cash- 
man declaring that it was alone worth the 

trip to Kansas City. 

“They tell us,” said Prof. Roberts, “that 
the small tree from the Nursery remains a 
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small tree in the orchard. We are endeav- 
oring to learn whether the cause for this 
is due to physiology or to genetics. I think 
we can confidently look forward to having 
grafted trees as uniformly standard as are 
budded trees. The experiment so far has 
not extended beyond one season. I have ex- 
amined 5000 trees. It is found that trees 
grafted with the upper bud on the mis- 
matched side do not start out early in the 
season. In one case I know of an extra 
charge of $2 per thousand is charged for 
making grafts the preferred way as ex- 
plained above.” 

Prof. Roberts’ work in this line is regard- 
ed by some as of as much value as experi- 
ments for control of crown gall. Indeed 
these two lines of work are closely related. 
So interested in this experiment is Prof. 
Roberts that he went to the K. C. convention 
at his own expense; but so well repaid were 
the Nurserymen by his demonstration of 
what may prove to be practically a resolu- 
tion in grafting practice that the Western 
Association treasury was promptly drawn 
upon to reimburse Prof. Roberts for his con- 
vention attendance expenses. “Talks of this 
kind,” said Mr. Needham, “make our con- 
ventions worth while. I am sorry the super- 
intendent of our propagating department 
could not have been here to hear this talk 
and see the results already obtained.” 

COST ACCOUNTING 

W. T. LaFollette, of the Swenson Nursery 
Co., Siloam Springs, Ark., gave an excep- 
tionally clear exposition of a simple cost 
accounting system which he said any Nur- 
sery concern can put into successful prac- 
tice by the expenditure of 20 minutes time 
of one bookkeeper every week and about 
two hours time in the preparation of com- 
plete record sheets at the end of a year. 

President George A. Marshall of the A. A. 
N., and M. Cashman of the Executive Com- 
mittee of the A. A. N., gave summaries of 
the politics and work of the national organ- 
ization, especially as to News for Nursery- 
men, educational work by radio, a national 
arboretum, mechanic’s lien representation 
and variety identification. 

CROWN GALL 

In the absence of Dr. E. I. Melhus, Ames, 
Ia., Prof. Munsie of Ames discussed progress 
of the work for control of crown gall, as was 
done at the Illinois Nurserymen’s conven- 
tion. Henry B. Chase explained how the 
work thus far has been financed, the Nur- 
serymen paying a large share of the cost. 
He said that in the opinion of leaders the 
work is of an economic nature and therefore 
should be financed by the U. S. Dept. of Ag- 
riculture. He said it has been proposed to 
send a representative delegation to Wash- 
ington, D. C., to present the matter to the 
Department since a period of two or three 
years more will be needed in which to com- 
plete the experiments. Mr. Chase suggested 
that the Western Association send one or two 
delegates to Washington to join with others 
in application fo. a suitable appropriation. 
The ‘association voted to do this and Presi- 
dent Balco appointed as such delegates Pres- 
ident George A. Marshall of the A. A. N,, 
and J. H. Skinner. 

Walter W. Hillenmeyer, Lexington, Ky., 
chairman of the program committee of the 
A. A. N., reported that plans are in view 
for making the 51st convention of the na- 
tional association, in Louisville, Ky., June 
23-25 one of the best. “We have a hotel of 
100 rooms with baths and plenty of space 
for assembly and exhibits. Send your ex- 
hibits early. I promise you a good time— 
Mammoth Case, and all the other attractions 
—and if you get into jail we'll either get you 
out or go down to the jail and stay with you. 
There’ll be entertainment for the ladies with 
trips to the dry goods stores, and to the wet 
goods stores if desired. ‘Lovely Louisville 
Lovingly Looks for you Longingly’.” 

OFFICERS ELECTED 

The following list of officers was put in 
nomination and all were declared duly 
elected: 

President—A. J. Bruce, Des Moines, Ia. 

Vice-Prest.—J. Frank Jones, Lawrence, 
Kan. 

Secy-Treas.—Geo. H. Holsinger, Rosedale, 
Kan. 

Executive Committee—Ralph Lake, Shen- 
andoah, Ia., chairman; J. B. Baker, Fort 
— Tex.; William A. Weber, St. Louis, 
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Delegate to A. A. N. Convention—aA. J. 
Bruce; alternate, George H. Holsinger. 

Praise for the work of the officers for 
1925-26 was expressed. 

Chairman E. P. Bernardin of the Code of 
Ethics committee, presented a revised code 
in much more extended form than the old 
code, which was unanimously adopted. This 
will be circulated widely. 

The committee on the president’s address 
recommended adoption of his suggestions 
with slight changes. The report was adopt- 
ed and the convention was adjourned, to 
meet next year in some hotel other than the 
Baltimore—the Aladdin probably, if satis- 
factory arrangements can be made with the 
management. 


Those In Attendance 


D. S. Vaughn, Huntsville, Ala., Wholesale 
Nurseries 

H. F. Bente, Leavenworth, Kan. 

Rk. G. Merrick, Williams & Harvey Nurs., 
Kansas City, Mo 

V. V. Marshall, Marshall Nurs., Arlington, 
Neb. 

E. R. Chandler, Chandler L. & F. Co., Kan- 
sas City, Mo. 

M. L. Taylor, Taylor Nur. Co., Perry, Kan 

Carl Holman, Leavenworth, Kan., Nurseries, 

J. J. Pinney, Willis Nurseries, Ottawa, Kan 

Maurice B. Crane, Griesa Nurseries, Law- 
rence, Kan 

George T. Duey, Holsinger Nurseries, Rose- 
dale, Kan 

M. A. Gaines, Shady Lane Nurseries, Col- 
umbus, Ohio 

Ralph F. Wedge, Wedge Nursery, Albert 


R. C. Chase, Jr.. Chase Nursery Co., Chase, 


. R. Taylor, Taylor Nurs., Topeka, Kan. 
E. R. Ince, Griesa Nurseries, Lawrence, Kan. 

H. S. Chard, Storrs & Harrison Co., Paines- 
ville, Ohio. 

John Fraser, Huntsville, Ala., Wholesale 
Nurs. 

J. W. Fraser, Huntsville, Ala., Wholesale 
Nurs. 

T. H. Cobb, Chase Brothers Co., Rochester, 


EB. Balco, National Nurseries, Lawrence, 
Kan. 
A. J. Bruce, Des Moines, Iowa, Nurseries. 
George H. Holsinger, Rosedale, Kan. 
L. A. Moffet, Plumfield Nurs,, Fremont, Neb. 


The Drier the Weather 
The ore Money You Make! 


That’s one thing the Skinner System of Irrigation makes pos- \, 
sible for you. 

Dry weather destroys crops and boosts prices. Use the Skinner Send 
System of Irrigation and your crops are certain. They’re bigger. for 
They’re earlier. They’re of higher quality. And you cash in on this book 
the higher prices. its 

No need to fear long droughts when you have a Skinner System. Free/ 
Just a turn of the tap, and you have all the water you want, ex- ¢ 
actly when you want it. Today thousands of growers are doing 


their watering with the Skinner System, and they’re always 
ready to take advantage of the high prices in dry weather. 


Don’t go through another season without a Skinner System. It’s 
so easy to install, and the price is surprisingly low—so low in 
fact that it will soon pay for itself with the extra profit it makes. 
Tell us the amount of ground you want to cover, and a quotation 
will come to you by next mail. Or, if you prefer, we'll send one 
of our engineering staff to see you. This service is free, and 
you will not be obligated in the least. Write us today. 


The Skinner Irrigation Company 








Send f r this booklet, 
“Rain.” It tecls you 
how the Skinner Sys- 
fem is making money 
forgr wers allover this 
country. It gives act- 
ual records of remark- 
ahle profits, Ittelisyou 
just what you want to 
know ahout irrigation, 
It's free. Get your copy 
now. 


Troy, Ohio 








_William Moffet, Plumfield Nurs., Fremont, 
avt ) 
- a A. Smith, Whiteshowers, Inc., Detroit, 
Mich 
1 E. P. Bernardin, Parsons, Kan., Wholesale 
Awurs 

Orville Moffet, Kelsey Nurseries, St. Joseph, 

E. H. Smith, Harrison Nur. Co., York, Neb. 

Earl D. Needham, Des Moines, Iowa, Nurs. 

George H. Johnston, Kansas City, Mo., 
Nurseries, 

W. M. May, May Bros. Nursery, Lee’s Sum- 
mit, Mo 

W. Russell May, May Bros. Nursery, Lee’s 
Summit, Mo. 
=. Kk. Averill, D. Hill Nursery Co., Dundee, 
] 

W. F. Ilgenfritz, I. E. Ilgenfritz’ Sons Co., 
Monroe, Mich 

G. C. Knight, Woods Bros. Nurs., Lincoln, 
Neb 

Charles Sonderegger, Sonderegger Nurs., 
Beatrice, Kan 

J. B. Baker, Baker Bros. Nurs., Fort Worth, 
Tex 

J. lL. Bagby, New Haven, Mo., Nurseries 

William A. Weber, H. J. Weber & Sons 
Nurs,., St. Louis, Mo 

Ernest Worden, Worden & Company, Well- 
ington, Kan 

P. A. May, May Brothers, Sedalia, Mo. 

\. F. Lake, Shenandoah, Ia., Nurseries 

E. S. Welch, Mt. Arbor Nurs., Shenandoah 
Ta 

L t. Taylor, Jr. L. R. Taylor & Sons, 
ateten’ Kan 

Geo, A. Marshall, Marshall Nurseries, Ar- 
lington, Neb. 

Cc. G. Marshall, Marshall Nurseries, Arling- 
ton. Neb. 

H. W. Marshall, Marshall Nurseries, Ar- 
lington, Neb 

A. J. Baumhofer, Baumhofer Nurs,., Cedar 
Rapids, la 

W. C. Reed, Vincennes, Ind., Nurseries. 

A. Williamson, Harrison Nur. Co., York, 
Neb 

J. F. McCurdy, Lee’s Summit, Mo., Nurseries. 
John Nordine, Jewell Nursery Co., Lake 
City, Minn, 

J. F. Swenson, Jewell Nursery Co., Lake 
City, Minn. 

H. W. Enders, Westover Nur. Co., Clayton, 
Mo. 

c. O, Chandler, Kansas City, Mo. 

G. A. Chandler, St. Louis, Mo. 

Cc. H. Moon, Leavenworth, Kan. 

J. Ulgenfritz, I. E. Ilgenfritz’ Sons .Co., 
Monroe, Mich, 


(Continued on Page 42) 
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PRESIDENT BALCO SUGGESTS ORGANIZED ACTIVITIES 


In His Annual Address Before the Western Association 


deal with better distribution methods. 

The ultimate channels of distribution 
are through retailers. Sales are started from 
six months to a year ahead of the delivery 
period, usually with only a limited knowl- 
edge of the marketable stock in the country. 
Often sales are made for a large volume of 
stock that is scarce, to the expense of stock 
in large surplus. From now on, we may rea- 
sonably expect more surplus items in some 
lines each season. 

If retailers were kept informed about the 
available supply of stock in the standard or 
steple lines, sales could to a large extent be 
governed accordingly. This method would 
take care of the scarce items and enable 
Nurserymen to work off the items in large 
surplus. It would make’a big hole in the 
annual brush pile, which we will always 
have with us, to some extent at least. 

Along these lines a thought is offered for 
your consideration. Suppose we supply the 
secretary, at the beginning of each growing 
season, with approximate list of our market- 
able staples for the coming season. This 
could be done in strict confidence, and after 
be'ng tabulated, could be sent to the mem- 
bers, without giving names of any Nursery- 
men supplying the information. This sug- 
gestion is not a “cure-all” but along the lines 
ef closer trade relationship between whole- 
caler and retailer, working out to our mu- 
tual good. 


To: first subject of my address will 


COST ACCOUNTING 

A standard cost accounting system in all 
branches in the business would probably do 
more to put this business on a better basis 
than anything else. Due to the perisnable 
nature of our products, we could not, per- 
haps bring our costs down to as fine a point 
as in manufactured products. This business 
has so many hazards that perhaps most of 
you may feel this cannot be done. ‘t cannot 
be done in a year, but by keeping better cost 
records over a period of five or ten years, 
and applying the law of average to our find- 
ings, we would be in better position to mar- 
ket cur products at a profit, both whole- 
sale and retail, than we have in the past. 

The wide discrepancy between the prices 
of catalog houses and those selling through 
salesmen, cannot help but make us feel that 
one or the other, or perhaps both are wrong 
in the prices asked for their products. 

Nurserymen retailing through salesmen 
have commissions or salaries to add to their 
selling cost. In addition, delivery expenses 
and losses through bad accounts. Their 
selling price must be based to include these 
expenses. 

Retailers using the catalog method have 
advertising catalogues, printed matter, post- 
age, follow-up, etc., to include in their sell- 
ing cost. Aside from the difference in the 
selling costs, the other costs added for do- 
ing business will probably vary but little. 

A cost accounting system would show us 
upon what to base prices. It would unques- 
tionably eliminate such a wide discrepancy 
in retail prices, as we find existing today. 
The tree planting public will have more con- 
fidence in our industry when prices are more 
uniform. Whether a cost accounting system 
prepared by a firm of public cost account- 
ants, or one prepared by Nurserymen would 
help us solve our problems in an improved 
manner, is a matter to which we should give 
earnest consideration. 

Upon motion, passed at our last meeting, 
the chair appointed a committee to obtain 
reeords upon the cost of growing Nursery 
stock. This committee will make its report 
later. Since little can be accomplished along 
these lines in a year, it is earnestly hoped 
this committee will be continued, or added 
io, or a new one appointed through the ac- 
tion of the membership. 

MARKET DEVELOPMENT 

Market development is still in its infancy 
so far as this business is concerned. We 
have made feeble attempts at market de- 
velopment through the American Associa- 
tion, and doubtless have shown satisfactory 
resu'ts with the money on hand. Other 


lines have spent millions of dollars in de- 
veloping their industries where we have 
spent but a few dollars. The surface has 
tardly been scratched in the Nursery busi- 
ness and there are great possibilities before 
us when we decide to spend more money 
fer this work. The American Association 
should receive all the encouragement and 
meral support we can give it as individuals 
‘n its efforts along these lines. 
LIEN LAW 

A lien law affecting the Nursery business 
has been discussed in the trade papers for 
several months. If patterned along the 
lines of the present mechanics’ lien laws, it 
would eliminate losses running into thous- 
ands of dollars, caused by the failure of 
property owners to pay their bills after a 
bill of Nursery stock has been delivered and 
planted. Nurserymen in each State should 
try to get a bill of this sort introduced in 
their legislatures at the next session. ‘The 
more uniform the bill in all states, the bet- 
ter. Tt might be well to co-operate with the 
attorney fer the American Association, and 
have a uniform bill drawn for this purpose. 

LEGISLATIVE COMMITTEE 

This Association has no permanent legis- 
lative ccmmittee. Perhaps it would be a 
gcod thing. A legislative committee can do 
‘cat deal of gocd in watching adverse 
lation affecting the Nursery business. 
The present funds in our treasury would 
warrant the expenses of this committee be- 
ing paid by our assceciation, when necessary. 
It probably would be money well invested. 

STANDARDIZATION 

Much headway has been made along lines 
of standardization. We now have a stand- 
erdized list of plant names, also standardiz- 
ed gredes, both of which are being used by 
Nurserymen at large throughout the United 
States. Further good would result in the 
standardization of prices between the whole- 
cale and retail Nursery interests. There 
‘henld be a dividing line as to where the 
wholecale business leaves off, and where the 
retail business begins. Much has been said 
on this subject, it has been abused by both 
wheolecalers end retailers in the past. There 
is no good business reason why a commer- 
c’al planter, cf a few hundred trees should 
bo able to bvy them at trade prices, or near- 
ly so, as has been done in the past, and is 
being done today. 

If, in the coming years we standardize our 
business along these lines, we will all be 
better off end it will clear the air consid- 
erably as to the prices commercial plant- 
ers are entitled to. 
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Western Association Convention 
Continued from page 41 

Foster Nursery Co., Fredonia, N. Y. 

Prof. J. H. Munsie, Ames, Iowa. 

W. J. Smart, D. Hill Nursery Co., Dundee, 
Ill. 

Earl Ferris, Ferris Nur. Co., Hampton, Ia. 

P. Peterson, Arlington, Neb. 

J. C. Mohler, Secy. State Board of Agricul- 
ture, Topeka, Kansas. 

S. J. Hunter, Lawrence, Kan. 

Lloyd Stark, Stark Bros. Nurs., Louisiana, 
Lo. 

L. E. Wilson, Holsinger Nursery,, Rose- 


James A. Kelly, Kelly Bros. Nurs., Dans- 
i .. =. 

Cc. W. Carman, Carman Nurs., Lawrence, 
n. 

Cc. C. Smith, Sherman Nur. Co., Charles City, 


A. 
W. A. Oliver, P. H. Oliver, C. K. Oliver, T. 
P. Oliver, Oliver Nursery Co., Perry, Kan. 

Joseph P. Hamilton, J. J. & J. P. Hamilton 
Nur. Co., St. Louis, Mo. 

Carlisle Ferguson, Northern Nur. Co., Den- 
ver, Colo. 

. T. Foote, Durant, Okla. Nur. Co. 

Robert Scott, Kan. Evergreen Nurseries, 
Manhattan, Kan. 

Wathena Nurseries, Wathena, Kan. 

Alwood Harvey, Tulsa, Okla. 

Capital City Nurs., Des Moines, Ia. 

Thomas Rogers, T. G. Rogers, Winfield, 
Kan. 

D. N. Bates, Floral Nurseries, Floral, Kan. 

J. J. Hazen, A. E, Weston, Neosho, Mo., 
Nurs. 

J. Frank Jones, Mt. Hope Nurseries, Law- 
rence, Kan. 

T. E. Griesa, Lawrence, Kan. 

W. TT. LaFollette, Swenson Nursery Co., 
Siloam Springs, Ark. 

L, C. Bullock, Henry Field Seed Co., Shen- 
andoah, Ia. 
A. J. Cultra, Onarga Nur. Co., Onarga, Ill. 
Prof. George A. Dean, Manhattan, Kan. 
A. E. Willis, A, Willis & Co., Ottawa, Kan. 


Convention Sidelights 

A fine basket of flowers from the Chand- 
ler Landscape & Floral Co., Kansas City, 
Mo., graced the president’s table. 

A big box of Delicious apples presented by 
Stark Brothers Nurseries & Orchards Co., 
Louisiana, Mo., provided an apple apiece for 
all who attend the sessions. Those who re- 
mained down stairs in the lobby didn’t get 
any. 

Mr. Johnston of the Kansas City Nurseries 
took a party in his automobile on an inter- 
esting ride over the fine boulevard system 
and spacious parks of Kansas City, includ- 
ing the famous Cliff Drive. This alone is 
worth a trip to the city. 


“No, No Nanette,” at the Shubert thea- 
ter caught the fancy of a lot of the Nursery- 
men. Henry B. Chase said it was as good a 
thing of the kind as he saw in his entire 
werld tour. 


When the proposition was made in the 
convention to change to a different hotel 
another year there was applause. The old 
Baltimore hotel is almost all in. Prices are 
tco high for the accommedations given and 
the management antegonized the members’ 
wishes.* A number of five new hotels’ have 
been constructed in K. C. during recent 
years and more are building. It is probable 
that much better quarters will greet the 
members in January 1927. In one of the 
Baltimore hotel rooms a portion of the ceil- 
ing in bits covering the floor greeted a guest 
when he entered. 

Considerable exchange of stock was made 
at the K. C. convention. Groups on the 
lounges in the lobby were busy early and 
late. Salesmen and allied tradesmen were 
not admitted to the sessions of the associa- 
tion. 

A sample of shortsightedness on the part 
of Hotel Baltimore management was seen in 
the almost unanimous practice of associa- 
tion members in taking their meals at 
Nance’s restaurant just across the street— 
one of the best of the kind anywhere. 
“Service,” in all that the term implies is the 
slogan there and it was time and again re- 
marked that it is “good business.” 


Standardized Names 

Following is a list of Nursery concerns 
that have adopted in their practice, includ- 
ing their catalogues, “Standardized Plant 
Names”: 

Andorra Nurseries, Chestnut Hill, Phila- 
delphia, Pa.; Bobbink & Atkins, Rutherford, 
New Jersey; Breck-Robinson Nursery Co., 51 
No. Market St., Boston, Mass.; Burpee Co., 
W. Atlee, Burpee Blidg., Philadelphia, Pa.; 
Chase Nursery Company, Chase, Alabama; 
Clinton Falls Nursery Co., Owatonna, Min- 
nescta; Conard-Pyle Company, West Grove, 
Pa.; Connors, R. J., Sayler Park Station, 
Cincinnati, Ohio; Forest Nursery Company, 
McMinnville, Tennessee; Fraser Nurseries, 
Inc., Birmingham, Alabama; Fruitland Nur- 
sery. Jas. G. Bailie, Augusta, Georgia; Gar- 
den Nurseries, Narberth, Pa.; Greening Nur- 
rery Company, Monroe, Michigan; Hicks 
Nurseries, Westbury, Long Island, New 
York; Ilgenfritz’ Sens Company, I. E. Mon- 
roe, Michigan; Katzenstein & Company, 
Otto, Atlanta, Georgia; Kelsey, Harlan P., 
Kelsey-Highlands Nursery, Salem, Mass.; 
Kunderd, A. E., Goshen, Indiana; Mount 
Arbor Nurseries, Shenandoah, Iowa; Mount 
Vernon Nursery, E. B. Chenoweth, Mount 
Vernon, Washington; Mountain View Nur- 
sery Co., Williamsport, Maryland; Muller, 
Adclf, DeKalb Nurseries, Morristown, Pa.; 
Naperville Nurseries, Naperville, Illinois; 
New Brunswick Nurseries, New Brunswick, 
New Jersey; Oregon Nursery Company, 
Orenco, Oregon; Pontiac Nursery Co., De- 
troit, Michigan; Robinson, Alfred E., 320 
Clarendon St., Boston, Mass.; Rockmount 
Nursery, D. M. Andrews, Boulder, Colorado; 
Teas Nursery Company, Houston, Texas; 
Van Lindley Nursery Co., J., Pomona, North 
Carolina. 
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SEEDLINGS 
AND ONCE-TRANSPLANTED SIZE 
Per Per 





FIRS Inch 100 1000 
EN . nin wane an een x 4-6 10¢ Se 
Brachyphylla ......... o 2- 12he 10¢ 
PEE. 2ccccnenducns x 4-6 15e l4e 
De csscctdeseaneee x 8-10 15e l14e 
DT: Gseccesckeecantes x 4-6 10¢ Se 
Dn #vnécedeseene aoe x 4-6 12¢ Ile 
BIOTA 

Chinese Arbor Vitae..o 6-8 de Be 
JUNIPERS 

ces esedcens o 6-8 Tic 6he 
Dt newtenseeoesan o 4-6 Se 4e 
ED, nih nd ee ire ie et 0% x 8-10 30c 29e 
Hill's Waukegan ..... x 8-10 Bic 32he 
Tamariscifolia ........ x 6-8 35e 32}hc 
Pn vKcresaene ee o 6-8 6c Se 
SPRUCES 

Dy déspetnseonesnead o 6-8 4he 3he 
Pt ote eee nee 6a wien x 8-10 le l4e 
haw kh so ee hah eae o 2-4 Se l4c 
Beemeees WORE 2... ccc ccces o 1-6 te de 
Black Hills ........... x 6-8 17ie 16h¢ 
Engelmann ........... o 4-6 4he 3he 
ee o 6-8 2he lhe 
Norway i ne x 6-8 Sec Je 
Colorado Blue ........ o 4-6 6e Se 
Colorado Blue ........ x 6-8 16¢ 15e 
PINES 

ee ee ee o 4-6 4de Be 
DP «c0coeedewns x 6-8 Se Te 
ee ee o 6-8 3e 2e 
Hills Mugho ......... x 4-6 15e l4e 
WremOTOGR 2c ccc cccccs x 6-8 Se Je 


a Wie iat ie a x 8-10 She 2ic 


RETINOSPORA 


PRD cascecseeeness x 6-8 15e I4e 
Plumosa Aurea ....... x 6-8 12ic ithe 
Dt!) cknesvscaseeee x 6-8 20¢ 19¢ 
YEWS 

Cunadensis ........... x 8-10 l5e 1l4e 
Cusp. Brevifolia ...... x 4-6 25e 24e 


0—Indicates seedlings. 
bundles of 2 


Mailed free to the trade. 


Box 402 





for buyers to reserve stock early. 
from our 1926 Trade List. 


x—Indicates one transplanting. 
5. 50 of same variety and size at the 100 rate; 500 at the 1000 rate. 1926 wholesale catalogs sent on request to 


the trade. Please use business stationery to avoid delay. Descriptive catalog containing 25 pictures in colors is now ready. 


EVERGREEN SPECIALISTs 


WE ARE HEADQUARTERS FOR LINING OUT STOCK 





's EVERGREENS 


The demand for Evergreens continues strong, making it more than ever necessary 
We offer a few selected items of lining-out stock 


Inch 100 1000 
ARBOR VITAES 
GE cw cccesccsess x 4-6 Je 6c 
CE: ccunene den -x 8-10 20c¢ 19¢ 
Gleobosa Nowa ........ x 6-8 22he 20c¢ 


ET eee x 8-10 20¢ 19e 
Hill's Pyramidal ..... x 8-10 2he 24e 
SOU ccc cc cccceses x 6-8 25e 24e 


Woodward's eee 224¢ 20c¢ 
LARGER GRADES, 

ALL BALLED AND BURLAPPED 
Each Each 












FIRS Fe Per 10 Per 100 

Pc ceneenees 3x $2.5 Ms <a 

Sy. csostecseeune q | ee 

BPeemIMe 2 wwe OE 4 St 75 

Douglas ...........2Xx 1.00 He 

DE ceccesncesain 1.40 1.35 

DD tvs +eneaeeel 3x 1.75 1.65 

PE cccecaccce sae Bee cc ss 

Hemileek ..........3x 4 1.00 0 

4 ee ee 

34 

Canadensis 1-13 

Canadensis 13-2 

Canadensis 2-23 

Pfitzeriana 1-14 

Ptitzeriana 14-2 

Pfitzeriana 14-2 

Pfitzeriana 2-23 

Procumbens .......3x 1-14 

BOwGSCR ccc cccscccce 2x 1-13 

Sabina wTTTTTTT TT 1-14 

CC ee 3x 1-14 

Hill's Waukegan ..2x_ 10-12in 

Tamariseifolia ....2x 1-13 

Von Ehron ..,.....2x 1)§-2 

Hill's Silwer .......2% 1-13 

Hill's Silwer .......3x 2-3 

Red Cedar ...... .3x 3-4 

Red Cedar ........3x 4-5 

DE wsveces deans 3x 3-4 

SPRUCES 

Dt cas guae 2x 1-13 1.00 85 

White ert. 2-3 2.00 . 

Dt?) cjsaneses cena 3-4 RP o6 cs 

Black Hills .......2x 1-14 1.25 1.15 

Binck Hills .......2x 1-2 1.50 1.40 

Black Hills .......3x 2-3 a? ee es 

Black Hills ....... x 3-4 a 7. 

Colorade Green .. .2) 1-13 1.00 20 

Colerade Green ...2x 1)-2 1.25 1.15 

PINES 

ee 2x 14-2 1.25 1,00 

Austrian .... » wa 2-3 Rae se es 

Hill's Mugho ......2x 8-10in. .80 80 


Seedlings sold in multiples 


THE D. HILL Nursery Co. 


‘LARGEST GROWERS IN AMERICA 


DUNDEE ILL. 


BALLED AND BURLAPPED SIZES, 
CONTINUED 
Each Each 
Feet Per 10 Per 100 





Hill's Mugho ......2x 10-12in. 1.25 1.15 
Ponderosa ...... o-23K 1h-3 1.00 DO 
Ponderosa .........3X 2-3 1.50 1.40 
Ce Wis casswanenes 2x 1-14 81.00 8 00 
WEED secvceceecessa. San 1.25 1.15 
WEED ccosecescecsctn 4-5 aa 
Se «csverteaess 2x 1-13 1.00 0 
Scotch oa oseevesm ane 1.25 1.15 
eee ee 2-3 1.75 1.65 
YEWS 

Japanese ee 1.50 
Dwart Japanese .. 3.00 
Dwarf Japanese .. .3> 4.75 
ARBOR VITAES 

American ......... 2x 5 7 
American ........- 2x 1.15 1.00 
a 1.75 1.65 
American 2.00 1.85 
American 2.50 2.40 
Douglas Golden 2.00 
Glebosa Nova 1.00 0 
Hill's Pyramidal 1.50 

Hill's Pyramidal 2 1.75 

Hill's Pyramidal . .3> 2-3 2.50 

Hill's Pyramidal . .3x 3-4 ae és «s 
BESO .ccecscewnvct 1-13 1.50 1.40 


TREES AND SHRUBS 
FOR LINING-OUT 
Each Each 
Inch 100 1000 


Norway Maple .... -.O0 10-12 de 3e 
Aucuba Japonica ... x 4-6 ize 10¢ 
Japanese Barberry ..... o 6-8 2c le 
Jupanese Barberry .....x 10-12 te Se 
Japanese Barberry .....x 12-18 Sie The 
Crataegus Mollis ..... o 12-18 Se Te 
Crataegus Oxycantha o 4-6 Bic 2ihe 
Crataegus Punctata ....0 8-10 Te 6e 
Mahonia Acquifolium.. .o 4-6 Be 2e 
Malus Coronarius --O 10-12 te 4de 
Malus Cveronarius .....0 12-18 ée Se 
Japanese Spurge ... .x 6-8 Je 6e 
tt Ct ssthantenéenness ° 6-8 Bic Zhe 
Photina Villosa . o 4-6 de Be 
Spirea Ant. Waterer ...x 6-8 é6e fe 
Syringa Persican ....... x 10-12 10¢e De 
Syringa Vulgaris ......0 4-6 3ice 2ihe 
Syringa Vulgaris ......0 6-8 Se de 
Syringa Marie LeGraye.x 6-8 BBO wes 
Tilia Vulgaris .........0 6-8 Se de 
Viburnum Dentatum . .x 6-8 be Se 
Viburnum Lentago ....x 6-8 Oe Se 


of 50: once transplanted sizes sold in 

















On the Pacific Coast 

Unusually mild, spring-like weather en- 
joyed in Seattle this winter is giving impe- 
tus to the Nursery trade. 

Clarence Malmo, of Malmo & Co., pioneer 
Nursery concern of Seattle, reports that 
evergreen ornamentals are moving nicely, 
and that two outstanding orders in Decem- 
ber were the landscaping of the city of 
Longview, Wash., calling for a great varie- 
ty and large amount of stock, and the land- 
seaping of the Tankred poultry farm, inter- 
nationally known. 

Ronald E. Chapman, of the Chapman Nur- 
sery, also reports that the mild weather is 
affording him increased business this win- 
ter. He was favored with a $600 order dur- 
ing December, which was rather unusual. at 
that time of the year, he stated. 

The J. J. Bonnell Nursery has just issued 
a special list of new and rare phlox, grown 
at the Nursery in Seattle. 


At the Bellingham convention of the West- 
ern Washington Horticultural Association, 


held last month, J. Harmeling, Vashon, was 
elected president for 1926, and H. D. Lock- 
lin, Puyallup, secretary. The next conven- 
ticn is te be held at Elma, Wash. 


The up-town seed store of Malmo and 
Co., Nurserymen, Seattle, is being consider- 
ably enlarged and renovated in accordance 
with the growing volume of this phase of 
their business 

A feature of the new arrangement is the 
establishment of a Nursery and landscape 
department at the downtown office. It is on 
a slightly higher floor level than the store, 
and is reached by a flight of steps leading 
into double French doors, and flanked on 
either side by Italian Cypress, dwarf. This 
is planned to be attractive and convenient to 
clients who “drop in” to talk over their 
planting problems, as well as for the larger 
landscape customers.—L.L.B. 


A crew of 250 men plant about 180,000 
pine trees daily at the Nursery of the Great 
Southern Lumber Company, near Bogalusa, 
La. 


Idaho Nursery Inspection 

More than 195,000 specimens of incoming 
Nursery stock were examined by the Idaho 
Bureau of Plant Industry, Boise, under th: 
direction of M. L. Dean and his assistants, 
Harry Sabin, chief field inspector, and L. 
G. Schultz, federal supervising inspector 
co-operating with the state. Inspec- 
tions were made of plants, vines, trees 
and shrubs. In 1925 inspectors were en- 
gaged in the work of orchard inspection for 
a total of 200 days, making more than 4,090 
orchard visits and traveling more than 20, 
000 miles. 


T. Sakata & Co., Yokohama, Japan, tree 
seed specialists, announce the discovery last 
November of a novelty evergreen, Ilex fuji- 
canensis, at an elevation of 3000 feet on Mt. 
Fuji. It grows to a height of 20 feet and 
from November on is covered with red ber- 
ries. Foliage is glossy. The plant is de- 
scribed and illustrated in the company’s seed 
trade list. 
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FOUNDER OF AMERICAN NURSBRY 
TRADE JOURNALISM 


HE FIRST Nursery trade paper in 

America was established in 1996, as 

long-time Nursery concerns know, 
aed fer nearly thirteen years was eon- 
ducted ander the personal and exelusive 
direction of Ralph T. Olcott, of Reches- 
ter, N. Y., who later founded the AMER- 
ICAN NURSERYMAN on broad and un- 
trammel}led lines. 


“The dean of Nursery Trade Journal- 
iata."—Johun Watson. 








IMPORTANCE OF THE TRADE 
PRESS 


In a recent address to men connect- 
ed with the press, President Coolidge 
said: 

“Whatever has to do with the col- 
lection and transmission of informa- 
tion to the public is of the highest im- 
portance. It is gratifying to know 
that this great service to America is 
in the hands of men of ability and 
patriotism. 

“There is a universal desire to 
serve the public in this capacity, not 
only interestingly, but candidly and 
helpfully. The fundamental institu- 
*'yns of our government scarcely ever 
“41 to receive cordial support. The 
moral standards of society are 
strengthened and _ the intellectual 
vigor of the nation is increased and 
quickened by your constant efforts. 

“The press is also an important 
tactor in the commercial and indus- 
trial aevelopment of our country. It 
carries an amount of scientific infor- 
mation which stimu:ates both the pro- 
duction and consumption of all kinds 
of commodities. 

“This service is always on the con- 
structive side of affairs, encouraging 
men to think better, to do better and 
to live better. Reaching through it 
all, there is every assurance that to- 
day is better than yesterday, that to- 
morrow will be a better day than to- 
day, and that faith is Justified.” 








THE MID-MONTH ISSUE 
American Nursery Trade Bulletin 


Affords in connection with the “American 
Nurseryman” an exceptional semi-menthiy 
trade publicity ice for Nurserymen. 
Rate: 63.86 per inch; forms close 10th. 
Advertisements in “American Nurseryman” 
are repreduced in the “American Nursery 
Trade Bulletin.” 
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BENEATH THE SURFACE 

In every activity, especially over a wide 
area and with large interests at stake, there 
is much that transpires beneath the surface 
—of high plane character and of a plane not 
so high. Much is heard, at conventions and 
in the trade press, regarding quality and 
service. Nurserymen are naturally inter- 
ested in ways for making their business 
more profitable. It is noticeable, and a 
most encouraging sign, that ways suggested 
for making this business more profitable 
have to do with the production of Nursery 
stock of the highest possible quality, true 
to name. 

One of the best known and most experi- 
enced of Nurserymen, William P. Stark, 
whose knowledge of practical horticulture 
is of cyclopedia character, is a stickler for 
quality in Nursery stock and for strikingly 
productive results in orcharding. In recent 
years Mr. Stark has been working closely 
with the New Jersey authorities on horticul- 
ture and has been active with Prof. Blake 
of the New Jersey Experiment Station in 
research along the lines touched upon in the 
articles by Prof. Blake in this issue of the 
American Nurs:ryman. 

Here are ideas directly in line with the 
thoughts expressed in Nursery gatherings 
when the trend of discussion is on a high 
plane. Some may have often said: “We 
are heartily for quality and conscientious 
service. What are some suggestions for 
practical work in this direction?” 

A start may be made at the very founda- 
tion of the production of reliable Nursery 
stock. One point is emphasized by Prof. 
Blake on another page. It is such articles 
as these that ought to prove a real aid to 
the progressive Nurseryman. They are 
timely and up-to_date. 

Recently one of the large apple growers 
of Mocrestown, inquired of a number of 
Nurseries for 1000 Paragon, making plain 
that he did not want any Black Twigs. 
Every Nurseryman replied, (save one) that 
the Paragon and Black Twigs were identi- 
cal. 

A high authority in Nursery and pomolog- 
ical lines, in discussing Nursery practices, 
said recently: “I suppose I’m not a success- 
ful Nurseryman, but how some of the craft 
get along, keep going and make money, is 
beyond me. At anything requiring brains 
and alertness, some of them would starve to 
death; but the Nursery business is a queer 
game with some queer characters in it, and 
scme of the conspicuous dumb-bells seem to 
make money. How do you account for it? 
Does a merciful Providence after all give 
special attention to some classes? I have 
heard so.” 

Chairman Robert Pyle of the A. A. N. com- 
mittee on national arboretum reports that 
since last summer four trips have been made 
to Washington, D. C., during which inter- 
views with President Coolidge, Secretary 
Jardine, Congressman Luce and Senator Pep- 
per were had resulting in fixing date of hear- 
ing on the Luce bill for the project. Both 
the House and Senate commission seem 
deeply interested as a result of the hearing 
and to be in accord with the measure, as do 
the President and Secretary Jardine. It is 
expected that favorable action on the bill 
will be taken as soon as the crowded calen- 
dar permits Chairman Pyle’s associates 
on the committee are Henry Hicks, Ralph 
T. Olcott and Clarence O. Siebenthaler. 
Messrs. Pyle and Hicks were at the hear- 
ing, as were also Henry T. Moon, chairman 
of the legislation committee and Wm. Flem- 
er of the executive committee of the A. A. N. 





February, 1926 


A BUSINESS-LIKE POLICY 

Maloney Bros. Nursery Co., Dansville, N. 
Y., guarantees all its stock to be true to 
name, free from disease and to arrive in 
first-class condition. The Bureau of Plant 
Industry, Albany, N. Y., inspects and certi- 
fies the stock for the company as to free- 
dom from disease. The Massachusetts Fruit 
Growers’ Association, whose headquarters 
is in Amherst, certifies such of the com- 
pany’s stock as it is asked to examine and 
attaches a lead seal to each certified tree, 
bearing the name of variety and stamp of 
certification as being true to name. The 
third part of the guaranty—arrival in first 
class condition—is that of the company 
which declares that 40 years of active Nur- 
sery experience is back of every tree sold; 
that it grows its own stock and recognizes 
its responsibility to the man who plants, in 
keeping the quality up and the cost down. 
It urges prospective planters to visit its 
400-acre Nursery and see its business-like 
way of growing and selling trees. 


CONVENTION PROGRAM POINTER 

Every year we have occasion to record an 
original feature of the activities of the Illi- 
nois State Nurserymen’s Association which 
has set the pace so many times that the 
number has been lost track of. There are 
real thinkers in that association—men who 
have at heart the good of all through the ad- 
vancement of association rather than per- 
sonal interests. Whenever politics rears its 
head, as it generally does in trade as in 
other organizations, some one like A. M. 
Augustine or J. A. Young turns on the lime- 
light and the assocaiiton pulls out on the 
main track almost as soon as the siding has 
been reached. 

The same watchful care is applied to con- 
vention program arrangement. A fine fea- 
ture is that which has been characterizing 
recent conventions—original with the Illi- 
nois association. Recently C. A. Reed, nut 
specialist, U. S. Dept. Agrl., while act- 
ing as secretary of the Northern Nut Grow- 
ers Association, commenting on the small 
attendance at conventions of that organiza- 
tion, and noting the comparatively small 
progress in interesting the public in nut cul- 
ture, remarked: “We have too long 
been talking to ourselves in our conven- 
tions. We already know what our speakers 
tell us.” It is with something of this kind 
in view that the Illinois State Nurserymen’s 
Association went outside of the trade for its 
present program features. There are many 
things the trade needs to know about dis- 
tribution of its product. 

Where to get speakers outside of the 
trade? Why, that’s easy for the Illinois as- 
sociation. Anyone who knows anything 
much about the metropolis of the Middle 
States knows of the strength and unbound- 
ed activities of the Chicago Association of 
Commerce. That body stands ready to sup- 
ply talented speakers on any trade subject 
and on business needs in general. That is 
the source of the speakers on the fine pro- 
gram which the Illinois Nurserymen put on 
last month. 

Now, any Nursery trade association can 
do likewise. If it does not want an entire 
program of outside speakers it can sandwich 
them in probably to the great advantage of 
the members. The idea is to get the partic- 
ular viewpoint wanted, from an expert. He 
may be in or out of the trade according to 
the subject to be discussed. 


There is shortage of both fruit and orna- 
mental stock, and especially the former, in 
the Pacific Northwest. 
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HOW NURSERYMEN CAN MAKE MORE MONEY 


Practical Suggestions for Serious Consideration 








The demand for Nursery stock in any one 
season is influenced to a considerable de- 
gree by the success of the previous fruit sea- 
son. If the price of fruits were very low, 
growers are not likely to be enthusiastic 
about additional plantings and a sharp fall- 
ing off in demand may result. There ap- 
pears to be a growing tendency however, to 
stabilize the planting of fruits and their pro- 
duction, which should help the Nurseryman 
if he confines himself largely to the growing 
of the varieties most popular with the grow- 
ers. The Nurseryman should be able to 
keep in close touch at least with the trend 
of the fruit industry and the varietal prefer- 
ences of the growers of his own state. And 
he can support and further the progress of 
the fruit industry by co-operating closely 
with the fruit growers and giving them good 
trees of the varieties that they consider best 
for the upbuilding of the fruit industry. It 
is a handicap to the industry, however, to 
force upon fruit growers who are not well- 
informed sales of trees of a variety that is 
cn the downward grade. For example, forc- 
ing the sale of Carman peach trees in some 


states and districts today is harmful. Some 
Nurserymen are, perhaps, suffering from a 
difficulty similar to that which the fruit 
growers themselves are experiencing. Con- 
siderable quantities of Nursery stock are 
sometimes sold at retail at auctions at very 
low prices near the close of the planting 
season. This has a tendency to cheapen 
Nursery stock and to encourage inexperi- 
enced growers to delay buying to await such 
opportunities. When great quantities of 
cheap fruit flood the market, it tends to de- 
moralize the prices of all grades. 

It would seem to be good business for 
Nurserymen to encourage fruit growers 
within their own state to come to their Nur- 
sery during the growing season and to see 
the trees actually growing, particularly 
where one has persuaded a grower to con- 
tract a year in advance for trees. In other 
words, to encourage the grower to feel that 
there was a distinct advantage in having 
the trees growing near by where he can 
see them the season before they were to be 
planted. Mutual benefit should result from 
close association of this kind; that of fruit 
grower with Nurseryman. 


Practical Suggestions for Stock Production 
Py Prof. M. A. Blake, Chief in Horticulture, New Jersey Aq’l. Expt. Sta. 


[In connection with the subject above 
outlined, attention is directed to the obser- 
vations by Prof. M. A. Blake, chief in horti- 
culture, New Jersey Experiment Station, 
New Brunswick, N. J., as presented herewith. 
William P. Stark, Philadelphia, Pa., has for 
some years been actively co-operating with 
the New Jersey authorities along the lines 
Prof. Blake points out. We believe the ob- 
servations of these two prominent horticul- 
turists are of direct value to Nurserymen 
generally and we take special interest in 
presenting the matter herewith fer the con- 
sideration of our readers. Mr. Stark’s suc- 
cess in this work is instanced strikingly 
in the great orchards of the Del-Bay Farms 
in New Jersey.—Editor.] 

HE complaint that some fruit trees 

prove untrue to name when they come 

into bearing is an old, old story. Noted 
English and French authorities in publica- 
tions written before the time of the Amer- 
ican Revolution mention this as one of the 
things that gardeners have to contend with, 
as well as the duplication and substitution 
of varieties. In America during the period 
Irom 1825-1875, the number of American 
varieties of fruits increased tremendously 
and it would naturally be expected that con- 
siderable confusion among varieties should 
arise. Prominent horticulturists and Nur- 
serymen and such associations as the Amer- 
ican Pomological Society gave much time 
and consideration to the standardization of 
varieties and the elimination of the less 
worthy sorts, but still the number of var- 
ieties grown remained very large. 

At the present time, the popular demand 
among fruit growers and commission houses 
is for a somewhat smaller number of varie- 
ties of fruit. Increasing costs of production 
and changing methods of transportation and 
marketing have still further advanced the 
importance of a proper selection of varie- 
ties. Public demand and interest in many 
manufactured products now changes very 
quickly, and with it the possibilities of pro. 
fit. ‘This tendency also appears to be at 
work to a somewhat lesser degree, perhaps, 
with the different kinds and varieties of 
fruits. If this tendency continues to gather 
strength, the fruit grower will be obliged 


to be even more cautious in securing and 
growing the favored varieties. Therefore, 
when he purchases trees from a Nursery- 
man, it will be of the greatest importance 
that they be true to name. It is also a fact 
that the Nurseryman should follow closely 
the trend in popularity of varieties and avoid 
being over-stocked with a variety that is on 
the down grade. It is obvious that the cause 
of mistakes and of misnaming trees may be 
due to several factors: 

1.—The source from which the buds are 
cut. 

2.—Bud-sticks of different varieties may 
become mixed at budding time. 

3.—The varieties may become mixed at 
tree digging time. 

4——Labels may be attached to the wrong 
trees at shipping time. 

It should not be difficult to make certain 
that buds for propagation are cut from trees 
that are true to name. A certain number 
of healthy trees of each variety desired 
could be certified true to name in each state, 
by an official group of pomologists and fruit 
growers and arrangements made so that 
when buds were cut they would be official- 
ly certified as true to name. This, of course, 
would not eliminate mistakes which might 
occur at the Nursery, but it would tend to 
eliminate one source of misnamed trees. 

Keeping the varieties distinct and true to 
name in the Nursery depends in no small 
measure upon the personal equation. In 
other words, the Nurseryman must depend 
upon his staff of workers, to prevent mis- 
takes even though he adopts special 
methods of practice in order to reduce the 
possibility of mistakes to a minimum. 

Prof. Shaw of Massachusetts, has demon- 
strated that it is possible to identify the 
leading varieties of apples by their foliage 
when grown in the Nursery row. Such tree 
certification is a means of making sure that 
varieties of apples are true to name. When 
the trees are ready to leave the Nursery, 
there are certain characteristics of the peach 
which are of value in identifying the trees. 
The foliage of yellow-fleshed varieties is 
yellow-green in color, while that of the 
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white-fleshed varieties lacks the yellow 
tint. It is, therefore, readily possible, for 
example, to separate Elberta from Carman, 
or Hale from Belle. The glands upon the 
leaves may also vary from globose to reni- 
form, which enables one to distinguish 
Champion from Belle; two white-fleshed 
peaches. There is, further, variation be- 
tween varieties in the form of the leaf. The 
leaves of some are broad and flat, like Car- 
man, or more or less crinkled such as Early 
Crawford, or narrow, pointed, such as Hiley, 
and there is some variation in the margins 
of the leaves of different varieties and in the 
general habit of growth of the tree. It 
seems doubtful, however, whether we shall 
ever be able to separate peach varieties in 
the Nursery by means of foliage character- 
istics with the same degree of certainty as 
for the apple. The reason for this is that 
there tend to be varietal types among 
peaches of “family” groups in which the 
foliage characteristics are practically the 
same. For example, the most expert would 
find it very difficult to separate by their 
foliage in the Nursery row trees of the va- 
rieties: Elberta, Early Elberta, Salberta, 
Roberta, Brackett, Augbert, Wilma, Prim- 
rose and many more. In other words, yel- 
low-fleshed seedlings of Elberta possess folli- 
age and glands practically identical with El- 
berta as observed in Nursery trees. After 
the trees have been planted in the orchard 
for a season or more, tree stature and form 
and other characteristics including the flow- 
ers enable one to distinguish some of them 
quite readily. 

ALTERNATE YELLOW AND WHITE- 
FLESHED VARIETIES IN THE 
NURSERY 
It might assist in keeping peach varieties 
separate in the Nursery to bud alternately 
yellow-fleshed sorts and white-fleshed sorts. 
The difference in the shade of green of the 
fcliage would make the line division of the 
varieties distinct. Wherever there is a dis- 
tinct difference in the glands, it might also 
help if varieties were alternated in this re- 
spect. For example, Champion can be ident- 
ified from Belle by the glands of the leaves. 
It seems likely, however, that the number 
of varieties with reniform glands will tend 
to increase in Eastern peach districts and 
the number of varieties that have globose 
glands will decrease so that this basis of 
distinction may not be practical. Reduction 
in the number of varieties to be grown will 
simplify the problem of the Nurseryman in 
keeping them true to name. Some of the 
smaller Nurseries in different states might 
find it an advantage to restrict themselves 
to the growing and selling of a limited num- 
ber of varieties most popular in their local- 
ity. It might be possible also to induce an 
increasing number of fruit growers to adopt 
the practice of contracting for trees a year 
or two in advance and in becoming interest- 
ed in certified buds and certified trees, thus 
reducing somewhat the hazard of growing 

the stock in anticipation of a demand. 


VALUABLE REPRINTS 


Of Articles Appearing in the Columns of 
the “American Nurseryman.” 
PRICE 10 CENTS EACH 
Heavy Losses Follow Late Stratification 
of Plum and Cherry Seeds—By C. F. Swingle, 

Junior Pomologist, U. S. D. A. 

Pleasant Fields of Personal Work With 
Plants; Craftsmanship vs. Standardization— 
By Dr. L. H. Bailey, Noted Horticulturist. 

How To Make a Salesman Out of Raw 
Materiai—By E. H. Smith, Vice-President, 
Harrison Nursery Co., York, Neb. 





When writing to advertisers Just mention 
American Nurserymas. 
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_ EASTERN NURSERYMEN’S 
ASSOCIATION | 








F. F. Rockwell, Secretary 





ASTERN Nurserymen’s Association met 

in annual session January 14th, at the 

Stacy-Trent hotel, Trenion, N. J. At 
the opening of the session President Lester 
C. Lovett requested the members to record, 
by standing, their regret at the death of 
William Flemer, Sr., one of the organizers 
of the association. Robert Pyle made an 
appropriate address. 

From 9 until 11 a. m. on the day of the 
convention there was a sales session at 
which opportunity was given for the mem- 
bers and visitors to transact business. This 
is a regular feature of Eastern association 
meetings. It affords the occasion sought 
by members and disposes of much of the 
cause for light attendance at some of the 
other trade conventions. At the Trenton 
meeting on this occasion there was a sale 
amounting to $2500 of stock, and there were 
numerous other exchanges of goods. 

At 11 o’clock President Lovett called to 
order the regular business session and de- 
livered the annual address. Roll call showed 
an attendance of 60. Secretary F. F. Rock- 
well made an interesting report covering the 
activities of the last year and directing spe- 
cial attention to important matters referred 
to in President Lovett’s address. The treas- 
urer Albert F. Meehan, submitted his report 
which showed good financial condition of 
the association. Several members were 
added to the membership at the meeting. 
William Flemer, Jr., for the executive com- 
mittee, made a brief and satisfactory report. 
The report by Robert Pyle for the commit- 
tee on legislation clearly showed the neces- 
sity for such an association. Fred Osman 
as chairman of the stock report commit- 
tee, reported that much benefit is being de- 
rived by members from this stock report, 
which is practically paying for itself. 

Recess was called about 12:30 when 
about 75 or 80 people sat down to lunch, 
arrangements for which had been made by 
Henry Moon. Every detail had been taken 
care of in a most efficient way. 

At 2 p. m. Mr. Lear of Chicago addressed 
the association on the subject “Nursery 
Credits,” and gave valuable suggestions. 
Then Wm. Warner Harper spoke as chair- 
man of the Sesqui-Centennial commission 
and introduced Mr. Waltman, who is asso- 
ciated with the commission. 

M. Q. Macdonald, attorney for the A. A. 
N., delivered an interesting address cover- 
ing legislative matters in general, and par- 
ticularly the need of a lien law that will pro- 
tect the Nurserymen the same as lumber 
merchants and mechanics are protected by 
the present lien law. 

L. B. Smith, entomologist in charge of the 
Japanese beetle project at Riverton, N. J., 
made an encouraging report covering the 
Japanese beetle situation today as compared 
with a year ago, the important points 
brought out being that the spread of the in- 
sect pest the last twelve months was of less 
proportion than in any year for several 
years; that a stomach poison spray has now 
been found which assures a large per cent 
of “kill”; that soil balls properly treated 
under the supervision of the Federal author- 
ities can be shipped outside of the area 
without any danger whatever of live grubs, 
eggs or mature beetles being shipped out, 

and that neither larva nor beetles had been 
found in the last twelve months in any Nur- 
sery other than those which were known to 
be infested a year ago. Mr. Smith’s report 
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was supplemented by a report from Mr. 
Stockwell, who is also doing splendid work 
at Riverton. Mr. Hadley, who is in charge 
of entomological and pathological work in 
the state of Pennsylvania, then made a fav- 
orable report Dr. Headlee, entomologist 
for the State of New Jersey, was unavoid- 
ably absent and was much missed. 

After these addresses and reports the 
nominating committee, Robert Pyle, R. T. 
Brown, Clayton Bunting, was called upon 
to report, and placed in nomination the 
names of the following: 

For President—Peter M. Koster, River- 


ton, N. J. 

For Vice-Pres.—William Flemer, Prince- 
ton, N. J. 

For Treasurer—Mr. Albert Meehan, Dre- 
sher, Pa. 


No nomination was brought in for sec- 
retary, because this office is filled each year 
by the executive committee. 

The report of the nominating committee 
was accepted, and there being no further 
nominations, the secretary was instructed to 
cast ballots for each of the nominees named. 
This was done, and Mr. Koster was wel- 
comed to the chair as president, where he 
made an appropriate address. 

Under the head of new business, the mat- 
ter of getting out credit reports covering un- 
satisfactory trade accounts for exchange 
with other associations getting out similar 
reports was considered. This matter was 
left open for consideration of our executive 
committee, and for action at the next regu- 
lar meeting.—L.C.L. 





‘OKLAHOMA NURSERYMENS’S 
ASSOCIATION 
W. E. REY, Oklahoma City, Secretary 


Fifth annual convention of the Oklahoma 
State Nurserymen’s Association, was held 
in Oklahoma City, Jan. 8th. In the absence 
of President J. T. Foote, Vice-President Jim 
Parker presided. 

Report of the arboretum committee by H. 
Hutchinson, of Oklahoma City, chairman, 
was adopted and motion carried that the 
committee siand for another year. An in- 
teresting talk was made by H. C. Hatashita, 
Japanese gardener for the E. W. Marland 
estate at Ponca City, Okla., in which he 
named the trees, shrubs and evergreens that 
are being planted there. Five or six car- 
loads of stock are used annually. 

Then followed a considerable discussion 
on who should be eligible to membership 
in the association. The discussion ended 
by the chairman appointing a committee 
consisting of Eugene Woerz, T. A. Mil- 
stead and A. L. Luke to rewrite the sec- 
tion of the by-laws and constitution cover- 
ing membership. Meeting adjourned for 
lunch in the Dungeon dining room. Re- 
suming, the president suggested that each 
one introduce himself and state the amount 
of surplus stock he had, if any; also his 
needs, thereby getting better acquainted 
and establishing a better trade. 

These changes as to membership were 
made: Any person who is a grower or pro- 
pagator and engaged in the sale of Nursery 
stock or any employee of a member of this 
association, who pays the regular dues shall 
be entitled to membership. Any person re- 
siding out of the state of Oklahoma shall 
not be eligible to hold office in this associa- 
tion. 

The Ardmore Chamber of Commerce 
invitation for the next meeting was 
withdrawn in favor of that by Presi- 
dent J. A. Whitehurst, State Board of 
Agriculture, for next summer’s. meet- 
ing in Stillwater during Farm Congress 
Week. The Ardmore Chamber asked that 
Ardmore be considered for the summer 
meeting of 1927. T. B. Gordon invited the 
members to attend the meeting of the State 
Board of Agriculture, Jan. 14-15, and to 
make an educational display of Oklahoma 
Nursery products; accepted. 
These officers were elected: 











President, 
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Jim Parker, Tecumseh; vice-president, T. 
A. Milstead, Shawnee; secretary-treasurer, 
W. E. Rey, Oklahoma City. The new presi- 
dent made an address on “This Is Still a 
Good Old World.” C. E. Garee was named 
chairman of a committee on booth display 
at the mid-summer meeting; A. L. Luke and 
N. D. Woods, will assist him. Upon motion 
by H. Hutchinson the association passed a 
resolution of appreciation of the services of 
the late Jno. S. Kerr, Sherman, Tex., in the 
upbuilding of the industry. 

T. A. Milstead moved that the association 
adopt the fellowing slogan: “Oklahoma 
Trees for Oklahoma.” 

The following members were present: 

Oklahoma City—H. Hutchinson, H. C. 
Whitehouse, Nomar Woods, T. B. Gordon, 
J. A. Whitehurst, Mrs. L. Landrum, A. A. 
Johnson, Mrs. J. L. Landrum, C. A. Batten, 
W. E. Rey, J. A. Maddox. 

Shawnee—T. A. Milstead, Oakland Smith. 

Noble—H. J. Dean, C. A. Garee. 

Bethany—A. L. Luke, W. T. Fain. 

Ponca City—H. C. Hatashita. 

Bradley—G. A. Todd. 

Ardmore—Eugene Woerz. 

Tecumseh—Jim Parker. 

Okmulgee—A. D. Britt. 

W. E. REY, Secy. 


| OHIO NURSERYMEN’S 
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ASSOCIATION 
Howard N. Scarff, Secretary 

















Nineteenth annual meeting of the Ohio 
Nurserymen’s Association will be held at 
the New Southern Hotel, Columbus, Feb. 3-4. 
Following is the program: 
WEDNESDAY, 1 P. M., FEB. 3 
Report of committees. 
President’s Address—Edw. Jenkins. 
Treasurer’s Report—A. R. Pickett. 
“Experimental Horticulture’—C. R. Cut- 
right, Ohio Experiment Station. 
Discussion—Harold Pickett. 
“Certification and Identification of Fruit 
Trees”—Mr. A. P. French, Amherst, Mass. 
Discussion—P. L. Byers. 
“Art and Science in the Nursery Busi- 
ness”—Prof. Alfred Hottes. 
Banquet—6:30 p. m., New Southern Hotel. 
THURSDAY, 9 A. M., FEB. 4 
“Perennials” (Illustrated)—J. J. Grulle- 
mans, Mentor, O. 
Discussion—Fletcher Bohlender 
Address—Mr. Alexander, Cleveland, O. 
Discussion—W. A. Natorp. 
Address—Richard Faxon, Chief Division 
Plant Industry. 
THURSDAY 1 P. M., FEB. 4 
“Damping Off’—Delbert Schwartz, Univ. 
Cincinnati. 
Discussion—Howard Burton. 
“Adaptability’”—C. E. Kerns, Wyoming, O. 
Discussion—Clarence Seibenthaler. 
Election of Officers. 
DISCUSSION 
Successful Propagaticn of Koster’s Blue 
Spruce. 
Iboleum Privet—Is it subject to blight? 
Hardy? 
How can our Experiment Station better 
aid the Ohio Nurserymen? 
How can our University Extension De- 
partment better aid the Ohio Nurserymen? 
. H. N. S. 





MICHIGAN ASSOCIATION OF | 
NURSERYMEN | 
C. A. Krill, Secretary 





Following is the program for the annual 
meeting of the Michigan Nurserymen’s As- 
sociation: 

FRIDAY, FEB. 5, 10 A. M. 

President’s address, by B. J. Manahan, 
Detroit. 

“The Nursery Outlook,” 1-minute talks by 
members. 

“Yield and Prices of Different Varieties,” 
by Dr. V. R. Gardner. 

“Fruit Varieties Needed by Michigan 
Planters,” by A. J. Rogers, Beulah. 

“The Nurserymen’s Short Course,” by F. 
C. Bradford, of Michigan State College. 

“Progress on the Plant Material Bulletin 
and the Scope of the Landscape Course,” 
Prof. C. P. Halligan. 

Friday afternoon there will be a business 
sesssion and election of officers. 
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THIS PAGE PRESENTS 


| American Nurseryman Directory of American Plant Propagators 


Listing Nursery Concerns Which Specialize in Production of Young Stock 
Including That Which Has Heretofore Been Imported 


The American Plant Propagators’ Association, Organized in 1918, Will Hold Its Eighth Annual Meeting 
in Louisville, Ky., June, 1926. William Flemer, Jr., Princeton, N. J., Secretary 


TWO-INCH BLOCKS ONLY ARE SOLD IN THIS DIRECTORY. 
CONTRACT, INCLUDING PUBLICATION ALSO IN THE “AMERICAN NURSERY TRADE BULLETIN” 
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EACH BLOCK $5.00 PER MONTH UNDER YEARLY 











HILL’S EVERGREENS 
FOR LINING OUT 


Complete assortment of Evergreens in- 
cluding Firs, Junipers, Spruces, Pines, 
Yews, Arbor Vitaes, Cedrus, Taxus, Biotas, 
etc. Also deciduous ornamental trees and 
shrubs in wide variety. Your patronage 
is appreciated. 


Write for Wholesale Trade List 


The D. HILL NURSERY Co., Inc. 


Evergreen Specialists 
Largest Growers in America 
Box 402 Dundee, Ill. 





Established 1868 


Naperville Nurseries 


TREES, EVERGREENS 
SHRUBS, PERENNIALS, Etc. 


Growers of 


LINING OUT STOCK 
Naperville, Ill. 


Catalog and list of Lining Out Stock 
offerings will be sent upon request. 


Telephone, Naperville No. 1 








NURSERY STOCK 
FOR LINING OUT 


There-will be a scarcity of lining- 
out stock for Spring 1926. Send us 
your want list at once before varie- 
ties are exhausted. 


Onarga Nursery Co. 


Onarga Illinois 
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ROSES 
#@ Cannas Shrubs ® 
Novelties 


and Lining Out Stock 


SEND FOR TRADE LIST 


The Conard-Pyle Co. 


Robert Pyle, Pres. West Grove, Pa. 

















GRAPE VINES 


Concord and Moore’s Early 
Exclusively 

All vines 2-years oli, graded strong and 
all frum 1-year transplanted which should 
make extra nice vines. Now showing fav- 
orable growth. 

Will have no l-year vines to offer for 
Spring 1926. 
Fairfield Nurseries, Salisbury, Md. 


CHARLES M. PETERS, Proprietor. 








STRIPED MAPLE 


(Acer pennsylvanicum) 
One item we can furnish in quan- 


tity for lining out. Other items are: 
Sugar Maple, Potentilla fruiticosa, 
American Arbor Vitae, and many 
desirable shrubs, trees, and ever- 
greens. 
GEO. D. AIKEN 
Putney, Vermont 

“Grown in Vermont, It’s Hardy” 











WE HAVE THEM 
You May Want Some 


Norway, Sycamore and Silver 
Maples; Pin, Red, Mossy Cup, Cates- 
baei and Willow Oaks. 

Butterfly Bush, Dogwoods, Deut- 
zias, Forsythia, Spireas, etc. 

Our Trade List is ready. 
Get next to one. 


Atlantic Nursery Co. 


BERLIN MARYLAND 





EVERGREENS 
SEEDLINGS and TRANSPLANTS 
FOR LINING OUT 


WRITE FOR OUR PRICE LIST 


THE NORTH-EASTERN FORESTRY CO. 


“WE GROW OUR OWN TREES.” 


CHESHIRE, CONNECTICUT 











Scotch Grove Nursery 
GROWERS OF 


EVERGREENS 


FOR 
Lining Out 
GOOD ASSORTMENT OF 


STANDARD SORTS 
Price List on Request Established 1871 


SCOTCH GROVE, IOWA 








EVERGREENS 
MILLIONS OF THEM 
Seedlings—Transplants—Cuttings 


Grown under glass 
Also Apple Trees, Shade Trees, 
Hedgeplants, Shrubs, Vines, Peony. 


Send for our latest Bulletin 


Sherman Nursery Co. 


The largest growers of Evergreens 
in the world 


Charles City, lowa 








BROAD LEAF EVERGREENS 
RARE AND CHOICE CONIFERAE 
AZALEAS (Evergreen and Deciduous.) 
FLOWERING SHRUBS, 
VINES and CLIMBERS 


We produce the greatest variety of 
Herbaceous Plants and Field Grown 
ROSES in America. Ask for our 
wholesale price lists. 


Bobbink & Atkins 


RUTHERFORD, NEW JERSEY 








Franklin Forestry Co. 


NURSERIES AT 
COLRAIN AND SUDBURY, MASS. 


FOREST NURSERY STOCK 
CONTRACT FOREST PLANTING 
Send for our catalogue 
89 STATE STREET 


BOSTON MASS. 











THIS SPACE 
$5.00 Per Month 


Under Yearly Term 


Including publication also in the 


“American Nursery Trade Bulletin” 
Thus Covering the Trade 











SEEDLINGS 


CONNECTICUT VALLEY GROWN 


ROSA MULTIFLORA JAPONICA 
BERBERIS THUNBERGI 
FRENCH CRAB APPLE 

IBOTA PRIVET 


HOLLAND GROWN 
ROSA MANETTI AND RUGOSA 


C. E. WILSON & CO. 


MANCHESTER, CONN. 











SAN PEDRO RANCH 
NURSERY 


Largest Wholesale Grower of 


ORNAMENTALS 


on the Pacific Coast 


Lining Out Stock our Specialty 


Compton, California 
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"NEW JERSEY NURSERYMEN’S| 


ASSOCIATION | 
WM. F. MILLER, Gloucester City, Secy. 


New Jersey Nurserymen’s Association 
met at the Stacy-Trent Hotel, Trenton, N. 
J., January 13th. The address of the presi- 
dent, Robert Green, Englewood, N. J., re- 
ferred to the work of the legislative commit- 
tee, especially in connection with Assembly 
Bill 17, and the co-operation of the Nursery- 
men with the orchardists to form a new bill 
which will protect the orchardists and at 
the same time not hurt the Nurserymen’s 
interests. Regarding the credit committee, 
he spoke of the report regarding bad ac- 
counts or bad credit risks. Urged mem- 
bers to report names of any concerns or in- 
dividuals acting as landscape gardeners or 
Nurserymen whose credit is really very 
bad. Stated that it should be the endeavor 
of the association to perfect this service this 
year. Association should endeavor to in- 
crease membership. He hoped some plan 
would be worked out to increase the num- 
bers. Had been told that the News for 
Nurserymen was a good “medium” for in- 
creasing membership. 

Fred Osman, New Brunswick, made re- 
port for legislation and executive commit- 
tees. Spoke of the proposed bill regarding 
mislabeling of fruit trees, and how the Nur- 
serymen by co-operating with the orchard- 
ists had succeeded in having a satisfactory 
bill prepared. 

Second matter of great importance to leg- 
islation committee is that of the lien law. 
Mr. Osman stated that the Nursery industry 
is not included in the present proposed 
Standard Lien Law, and that every member 
of the association should do something in 
regard to this matter. It would be worth 
while for every member to write a letter 
to Dan H. Wheeler, Department of Com- 
merce, Washington, D. C., giving him rea- 
sons why the Nursery industry should be im- 
cluded in the Standard Lien Law. 
The legislative committee is going to 
watch this matter closely, and act as it 
thinks best. Mr. Osman suggested that a 
committee of three be appointed to consider 
having appeal drafted to submit to Mr. 
Wheeler as an association. 

Mr. Osman reported as chairman of the 
credit committee, stating that the matter of 
a credit report had been established. He 
mentioned the advantages of such a report 
in stopping men from getting credit from 
several persons and then not paying. For 
instance, on the last report, one man’s name 
was reported nine times. Mr. Osinan stated 
that a creditor should be given six months 
to pay a bill, and if he did not pay within 
this time, he could be considered a “bad 
credit risk.” 

When making reports in future, Mr. Os- 
man requested that it be stated whether 
there has been a dispute with the creditor 
or not. 

Other advantages of a credit report are in 
the exchange of such lists with other asso- 
ciations. The New England Association al- 
ready has a splendid report, and wants to ex- 
change their list with ours. 

Mr. Osman also spoke of the possible de- 
velopments of this list. Said when this 
list is handled through the Florist’s Credit 
Association, which will be a great advan- 
tage, and remove the responsibility of hand- 
ling such a list from the members’ hands, 
that a letter could be sent about sixty days 
before a name is listed, stating that the 
name had been sent in, and giving such 
person an opportunity to pay before he is 
listed. 

Address given by Mr. Lear of the Credit 
Association of Chicago on “Credit and Its 
Relation to Nurserymen.” This was a val- 
uable address. 

A. D. LaMonte reported regarding new 
members. Many suggestions were made re- 
garding plans to increase membership. 
Was finally decided to have slips printed to 
be attached to stationery of present mem- 
bers urging others to join. 

Dr. Headlee was requested to.report on 
the latest development of the Japanese bee- 
tle situation. He also made an interesting 
report covering the gypsy moth situation. 
Great progress has been made in extermi- 
nating this pest. As the requested appro- 
priation for the work of exterminating the 
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gypsy moth has been greatly reduced, Dr. 
Headlee urges the asssociation to get in 
touch with a committee of the Parks Board 
(which Parks Board is located in the north- 
ern part of the state, and is greatly inter- 
ested in this gypsy moth matter) and have 
a bill introduced in the Assembly requesting 
an increased appropriation to carry on this 
work. A motion was passed that such a 
bill be introduced and that as an Associa- 
tion and as individuals we see that the bill 
is advanced. 

The following officers were elected: Pres- 
ident, Robert Green; vice-president, J. C. 
Clark. 








- AMERICAN ASSOCIATION 
OF NURSERYMEN 


Chas. Sizemore, Louisiana, Mo., Secy. 











The Louisville Convention 

The Committee on Arrangements for the 
next A. A. N. convention reports that all de- 
tails for the comfort and entertainment of 
visiting Nurserymen is about complete and 
in a short time these plans will be definitely 
announced. 

The convention headquarters will be the 
Kentucky Hotel. This is a new 400-room 
hostelry under good management and at 
usual convention prices. Louisville has 
three other good hotels but after looking 
them all over the Kentucky was decided 
upon. The covention hall is one of the 
finest in the country away from street noises 
and so arranged that several ante-rooms lead 
off the main hall where anyone can quickly 
retire without disturbing the sessions. Six 
elevators served this room and no delay will 
be experienced in going to and from meet- 
ings. Plenty of exhibition space is available 
and meeting rooms for the ladies is like- 
wise provided for. 

Louisville is going to offer many points of 
interest. Its park system is one of the finest 
in the country. There are three major parks 
covering over 2000 acres with a number of 
smaller ones dotted about the city. When 
one mentions Kentucky there comes to mind 
the fine horses that have ever made the 
state famous. This year in the tour of the 
city you will see Churchill Downs, the 
most interesting of all the race tracks of 
America. While the English Derby holds 
pre-eminence of all sporting events in its 
hundred years’ experience—the Kentucky 
Derby has been run fifty-five consecutives 
years at Louisville and today it is the ambi- 
tion of every horse owner to win this stake. 
The grounds here are beautiful and only two 
years ago $150,000 was spent in “fixing up” 
the race track. 

Mammoth Cave, too, holds out to every 
visitor at least one day of wonderment to 
those who have never seen its great inter- 
ior. Imagine if you can 175 miles of discov- 
ered subterranean passages from ten to one 
hundred feet deep and high, filled with dif- 
fering geological formations at every step. 
A boat ride in this wonderful cave 200 feet 
under ground at this point on Echo river 
(which is well named) is something never 
to be forgotten. 

The Secuthern Nurserymen are going to be 
in evidence and entertainment, yes suh, old 
Southern style will be in vogue. 

All lines will lead to Louisville. The East- 
ern folks are already arranging for two spe- 
cial cars for the trip. If you are interested 
in coming with the crowd get in touch with 
the chairman of arrangements for more de- 
tail. 

So right now you had better start plan- 
ning for the convention. It will be the first 
in the South in 20 years and one that you 
won’t forget the rest of your life. 

Following are the new members of the 
American Association of Nurserymen, since 
last report: 

Columbia & Okanogan Nursery Co., Wen- 
atchee, Washington. 

Farm Schoo! Nursery, Farm School, North 
Carolina. 

J. J. & J. P. Houlihan, 6319 Clayton Ave- 
nue, St. Louis, Mo. 

North Wilmington Nurseries, H. C. Bar- 
rows, Prop., North Wilmington, Mass. 

Rohlfs’ Nurseries, R. M. C. Rohlfs, Prop., 
Davenport, Iowa. 

Verkade’s Nurseries, J. Verkade, R. 1, 
Paterson, N. J. 
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| NEW YORK NURSERYMEN’S 


| ASSOCIATION 
Cc. J. Maloy, Rochester, N. Y., Secy. 








Preliminary report of the New York State 
Nurserymen’s Association convention, Jan. 
13-14 at Seneca Hotel, Rochester, N. Y., 
was made in the January 15th Bulletin. 

The address by J. P. Porter, extension 
horticulturist, Cornell University, was a 
graphic account of ways and means for close 
co-operation between Nurserymen and the 
Cornell College of Agriculture. The college, 
he said, is equipped to develop landscape 
architecture, experimental work for Nur- 
serymen, the teaching of Nursery practice, 
the extension of appreciation by the public 
of the increased value of property, public 
and private by reason of tree and shrub 
planting. He showed stereopticon slides de- 
picting comparative effects of landscape 
work and the increased value from a real 
estate point of view. In connection with a 
mechanic’s lien law, he said this valve 
should be taken into consideration. He said 
that his department in sending out much 
private matter to the public includes this 
suggestion: “Order your shrubs for spring 
planting now.” Mr. Porter’s work is mainly 
outside of the college lecturing to the peo- 
ple. He is doing much to direct attention 
to the needs which the Nurseryman can 
supply. Direct results are shown in marked 
increase in planting by those whom he has 
addressed. 

F. A. Hughes of Hughes, Wolff Co., adver- 
tising agents, told the members practical 
things in connection with effective publicity. 
He said that while Nurserymen have mas- 
tered problems of production they have not 
much more than scratched the surface as 
to volume of distribution. He advised 
small beginnings in expenditure for adver- 
tising rather than attempts to do too much 
at once. 

Glen Colburn, chairman of the retail com- 
mittee, stood firmly upon the excellent re- 
port submitted a year ago and advised the 
association to refer back to that and to act 
upon the suggestions in it. 





EASTERN CANADA NURSERY- 
MEN’S ASSOCIATION 
C. H. K. Baillie, Welland, Ont., Secy. | 











A large and enthusiastic meeting of the 
Eastern Canada Nurserymen’s Association, 
Incorporated, was held at Toronto on Mon- 
day, January 18th, when a program for the 
year’s activities was adopted. Arrange- 
ments were made for the completion of a 
landscape booklet to be published jointly 


with the Canadian Horticultural Council and . 


other committees were formed to deal with 
legislation and other matters affecting the 
Nursery Trade. This association which is 
affiliated with the Canadian Horticultural 
Ccuncil at Ottawa embraces all the large 
Nursery organizations from the Great Lakes 
to the Pacific Coast and their sister organ- 
ication—the Western Canada Nurserymen’s 
Association—takes care of all Nurseries, 
west to the Pacific Coast. 

On ballot the following officers were elect- 
ed: Pres., Hon. E. D. Smith, Winona, Ont.; 
Vice-Pres., E. B. Luke, Montreal, Que.; Di- 
rectors, E. S. Clarke, Annapolis, N. S., F. 
W. Wellington, Toronto, Ont., C. B. Fegan, 
Ridgeville, Ont., S. McConnell, Port Burwell, 
Ont.; Secy. Treas., C. H. K. Baillie, Welland, 
Ont.; Representative on the Canadian Hor- 
ticultural Council, Ottawa, E. B. Luke, Mon- 
treal, Que. 

A report on the activities of the Canadian 
Horticultural Council, dealing with the work 
of all allied Horticultural trades was pre- 
sented by Mr. L. P. Burrows of Ottawa. 

The next semi-annual meeting of the 
Board will meet in Toronto in June. 





Dr. U. P. Hedrick, Experimental Station, 
Geneva, N. Y., is now on the Mediterranean 
and will be in Europe a year. He is going 
to make a special study of stock growing in 
Italy and France; also look up seed sources, 
etc. 


Read the Classified Advertisements. It 
pays. 
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The only item we can push is Quality — 
our new descriptive price list covers 


Did you get your copy? 


F. & F. Nurseries 


NEW JERSEY 





Howard Rose Company 


 apthbaa Hemet, ‘Calif rnia 
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Whoiesale Nurseries’ 


PARSONS, KANSAS 


Established 1870 


Surplus for Spring 


Amoor River North Privet, 2 yr. 
2-3 ft., 4 branches and up. 

Bungei Catalpa, 4} to 8 ft. stems. 

Lombardy Poplar, 5-6 to 10-12 ft. 

Thurlow Willow, 5-6 to 10-12 ft. 

Lonicera Bella Albida, 2-3 to 5-6 
a 

Deutzia Pride, 2-3 to 4-5 ft. 

Butterfly Bush No. | 

Purple Wisteria, 2 yr. 

Early Harvest B. B. root grown 
plants. 


Long list of Ornamentals in 
generous supply for spring. 





PATERSON 





Koster Blue Spruce 


8-20 ft. specimens 


Pink Dogwood 


10-12 ft. specimens 


Magnolia Soulangeans 


10-12 ft. specimens 


Azalea Amoena 


4-8 ft. specimens 


French Lilac, 6-8 ft. clumps. 


WM. M. MILLER CO. 


NEW JERSEY 








FOR SALE 


White Spruce, Norway Spruce seedlings, 
4.8 in., $50.00 per M.; Abies Concolor 
seedlings, 4-8 in., $100.00 per M.; Colo- 
rado Blue Spruce seedlings, 48 in., 
$100.00 per M.; American Hemlock, 6-8 
in, $100.00 per M.; White Pine seedlings, 
8-12 in. high, $30.00 per M.; Hydrangea 
Arborescens, Wild Hydrandea, 18-24 in. 
high, 10 cents each; Norway Maple, 45 
ft., 35 cents each; Norway maple, 6-7 ft. 
$1.50 each; Sycamore maple, 7-9 ft., $1.25 
each. 


E. W. JONES NURSERY CO. 





WOODLAWN, VA. 








LET US: QUOFE<«¥OU.BY 


_ THOUSAND, ORGAB TOT... “ 


thi Cun rand: Rasp berry: 2 


Fiom young ape 
Free from Mosaic 


BERRIEN NURSERY & SUPPLY to. 
Benton Harbor, 


Berrien County, Michigan 








Used 
BURLAP 


for 


NURSERY WRAPPING 


Iroquois Bag Co., Inc. 
642-650 Clinton St., 
BUFFALO, N. Y. 








PEACHES 
25 Varieties. 
Hale, Elberta. 


PLUMS and PRUNES 


2 and 1 year, general assortment. 


CHERRY 


Sweet, 2 and 1 year, all varieties. 


APPLES 


2 and 1 year, eastern varieties. 


Get Our Quotations 


Pennsylvania Nursery Co. 
Feb. Ist, 1926. Girard, Pa. 


Long on Rochester, 








WANTED! 
10,000 or more ENGLISH ELM 
(Ulmus Campestris), in small sizes, 

for lining-out. 


HARLAN P. KELSEY, Owner 
Kelsey-Highlands Nursery SALEM, MASS. 
30,000 Fine Two 


APPLE TREES wna 'ticces year 


Trees — Standard Varieties. 
20,000 CALIFORNIA PRIVET; heavy two- 
year plants. Frices reasonable. 


Mitchell’s Nursery. Beverly, O. 

















AMERICAN NURSERYMAN should be 
regularly on your desk. A business aid. 
Bristling with exclusive trade news. Ab- 
solutely independent. NOT OWNED BY 
NURSERYMEN, 


SPECIAL VALUE 
BEST QUALITY _... 


° LIMNG “OUT: EYERGREEAS. 


ThE Ra, anysauallyp,ehoig 


g reens are grown fr om ee 
Wiehe "fountain seed and ibis lat 


ally? wll rooted misiig 
’ . Pet Per aP er 
100 1000 2000, 
BALSAM FIR (Northern Seed) J 
Trans d 4-6 in. $10.00 $:90@0q° *-r! 
WHITE FIR (Recky Mt. Seed) 1 
lrans’d 8-l2in 35.00 . 300.00 “ 
rrans'd 6-8 in °5 00 2°95 00 / 
Trans'd -6 in 18.00 150.00 
DOUGLAS F in (Recky Mt, Seed) 
z rans'd 4-6 in 7.00 60.00 250.00 
€ a’ Ss 6-S in 4.50 15.00 160.00 
se 6 in LD "5.00 110.00 


RE 2» cr DAR y  E Seed) 


' in 6.00 0.00 240.00 


}- 
w HITE. SPRUCE (Northe ern Seed) 


2? Trans'd 6-S in 7.50 60.00 285.00 
2 Tr _ ‘d , 6 in 6.00 50.00 2385.00 
™ in 3.00 18.00 85.00 
NORW ay SPRU « KE (Berths rn Seed) 
~ Trans'd 6-S in i 60.00 285.00 
2 Trans'd i-6 in 6.00 0.00 240.00 
COLOR Abe sP - CE (Blue Spruce see a) 
rrans’ in 6.00 50.00 240.00 


RE od PINE (Norte ‘ra Seed) 


00 15.00 140.00 
w Hite PINE ‘(Northe rn Seed) 
ed's 8-12 in 1.00 27.00 130.00 
Seed's 6-S in 3.50 23.00 110.00 
Seed's 1-6 2: 50 15.00 70.00 
SCOTCH PINE (Nerthern Seed) 
2 trans’d 12-18 in 18.00 150.00 
2 Trans'd 8-12 in 14.00 115.00 
= ans'd 18-24 in 20.00 160.00 
‘rans'’d 12- 18 in 14.00 115.00 
ME: RICAN ARBORVITAE (Northern Seed) 
Trans'd 4-6 in 8.00 60 00 190.00 
Seed's 1-6 ir 6.00 5.00 190.00 
AME RIC AN HE MI. oc K (Northern Seed) 
Trans'd 8-12 in 60.00 700.00 
” Seed’s 6-8 in 12.00 90,00 435.00 
Seed's 4-6 in 9.00 70.00 340.00 
We sell 50 or more plants at the hundred 
rate; 500 or more plants at the thousand 
rate; 5000 at the five thousand rate 


All prices f. o. b. Framingham, Mass. 


Packing at cost 


@ Little G ree Farms @) 


FRAMINGHAM CENTRE, MASSACHUSETTS 














Use the Classified Advertisements to dis- 
pose of surplus stock. 


“FROST” I 
GIANT CRUTCH | 





For Your Retail Trade H 
: . oe 
For years there has been an ~c 
unfilled demand from the garden e= 
lover for a practical plant stake [7 =e 
to guard small trees, rose bushes, Se 
AO. 


peonies, dahlias, tomato plants, etc. | | 

The Frost Giant Crutch fills 
this demand and more too. 

There are a variety of wire 
shapes to go with the stake for } 
use to protect square, oval or 
round flower beds; to make sweet 
pea arbors, etc. } 

In fair quantities we make \{/ 
direct shipment for you 

Liberal discounts. 

Write for illustrations and price list. 


Frost Steel Products, Inc. 


W->RREN. OHIO 
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TENNESSEE NURSERYMEN’S | 
ASSOCIATION 
G. M. Bentley, Knoxville Secretary 














The annual meeting of the Tennessee State 
Nurserymen’s Association was a success 
from start to finish, it being the most con- 
structive convention the organization has 
ever held. Ninety members were added 
to the present list of members, making the 
membership 350. Many of the Nurserymen 
also attended and participated in the meet- 
ings of the state Horticultural Society and 
the Tennessee Beekeepers Association. Be- 
sides the good representation of Nurserymen 
from Tennessee, there were Nurserymen 
present also from Alabama, Georgia and 
North Carolina. Several important commit- 
tees were appointed to see after the increas- 
ing of membership of the association and to 
getting advertisements to print in the annual 
proceedings. It was emphasized that the 
papers and discussions were of paramount 
importance and should be printed in the pro- 
ceedings, to appear at an early date; and 
not wait, as formerly, to have the proceed- 
ings issued just previous to the annual con- 
vention. 

A “Pep” committee was appointed to at- 
tend the exhibits and features to make the 
coming conventions interesting, one of these 
being an exchange and sales conference. 
The secretary was instructed to prepare a 
large bulletin board and the Nurserymen 
were requested to bring lists of their sur- 
plus stocks and post on this bulletin board 
at the opening of the next convention. This 
will prove a feature that should be very con- 
structive and helpful, making sales for the 
Nurserymen and for the orchardists; giving 
all an opportunity to get varieties desired. 

The officers elected were, for President, 
Henry B. Chase, Chase Nursery Company, 
Chase, Alabama; Vice-President, A. R. Hen- 
inger, Boyd Nursery Company, McMinnville, 
Tennessee; Secretary-Treasurer, G. M. Bent- 
ley, Knoxville, Tenn., re-elected for the 21st 
time. 

G. M. BENTLEY, Secy.-Treas. 


RHODE ISLAND 
NURSERYMEN’S ASSOCIATION 
H. H. DeWILDT, Providence, R. I., Secy. | 

















The eighth annual meeting of the Rhode 
Island Nurserymen’s Association will be held 
in Andrews Hall, Greene Street, Providence, 
R. L, February 3d. 

Following is the program: 

Roll call at 9:30 a. m. sharp. 

President’s address. 

Reading of the records. 

Report of the Treasurer. 

Appointment of Membership Committee. 

Appointment of Nominating Committee. 

Report of the Secretary. 

Discussion. 

Address by Mr. Marshall of the Provi- 
dence Journal Co., on “Co-operative Adver- 
tising for the Nurserymen of our State.” 

Luncheon at 12:30 p. m. 

AFTERNOON 

Lecture by E. K. Gillett of Southwick, 
Mass., on “Native Broadleaved Evergreens, 
Native Perennials, Their Uses and Hardi- 
ness Under Different Conditions.” 

Report of the Secretary on the progress 
made in amending the present lien laws of 
the state for the benefit of the Nurserymen 
and landscape planters. Discussion invited. 

Address by Prof. E. A. Stene on “History 
of the Nursery Business in the State of 
Rhode Island.” 

Unfinished business. 


State Treasurer H. S. Day, Columbus, O., 
a Nurseryman of 35 years’ service, announc- 
ed in advance of Christmas that there were 
practically no Nursery-grown Christmas 
trees on the market. State Forester Grover 
M. Conzet of Minnesota, says state regula- 
tion of Christmas tree cutting should be 
effected. He favors the licensing of dealers 
and of tagging each tree. 


H. J. Scherer, one of the tree founders of 
the West Coast Nursery Co., Menlo Park, 
Cal., is no longer connected with that com- 
pany, having sold his interests to his part- 
ner. 
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THE ROUND TABLE 
Comment and Suggestion 
By Readers For the d 
PROGRESS OF THE INDUSTRY 

















Fruit Conditions in Virginia 
Editor American Nurseryman: 

The planting of apple trees in Virginia 
has not been very extensive for the past few 
years. There is not much prospect for 
heavy planting in the immediate future. Ac- 
cording to statistics there is at present an 
over-production of apples and owing to pre- 
vailing prices people are somewhat reluc- 
tant regarding the davisability of increasnig 
plantings. Virginia’s present production in 
a normal year is a little over two million 
barrels. There is a large acreage of young 
trees just coming into bearing and it is our 
prediction that our total production within 
the next five years will approximate close 
to four million barrels. We have not been 
encouraging the planting of more apple trees 
until the situation becomes more stable. 

There is considerable interest, however, 
in Virginia in peach planting and in all prob- 
ability considerable acreage will be planted 
to this fruit within the next few years. 
Virginia on account of soil and climatic con- 
ditions and close proximity to markets offers 
excellent opportunities for development 
along this line. For the same reasons Vir- 
ginia offers excellent opportunities for the 
development of small fruits, but so far the 
small fruit industry is undeveloped, and 
there is considerable room for expansion in 
this direction. 

Virginia’s interest for the improvement of 
farmsteads, community centers, buildings 
and home grounds is ever on the increase. 
At present we are receiving no end of in- 
quiries regarding the planning and planting 
of ornamentals; the limiting factor in this 
connection seems to be the price placed 
upon ornamental Nursery stock. Many 
people complain about the prices charged by 
some Nurserymen and conclude they cannot 
afford to plant at the present scale of prices. 
We have created an unusual amount of in- 
terest in this direction and it appears to 
me that if ornamental stock can be offered 
for sale at a reasonable price that it would 
open a way for a tremendous field for de- 
velopment. 

F. A. Motz, Extension Horticulturist. 


Good Prospects in Tennessee 
Editor American Nurseryman: 

We would just like to say to our brother 
Nurserymen in general that 1925 visited us 
with the greatest volume of business in our 
history, despite the fact that we were in 
the drouth stricken area and so was 90% 
of our territory. Our collections had to be 
bad, but we are glad to announce that we 
came through much better than we con- 
templated. We had to buy several thousand 
edollars worth of stock to fill our orders, 
because of the drouth. 

We wish fro our brothers in the trade a 
very prosperous New Year and will say that 
we anticipate as great an increase in busi- 
ness in 1926 over 1925 as our business in 
1925 was over any previous year. 

CUMBERLAND VALLEY NURS. CO. 
J. R. Bragg, Sec’y. 
MeMinnville, Tenn., Jan. 23. 





‘CONNECTICUT NURSERYMEN’S 
ASSOCIATION 
F. S. Baker, Cheshire, Secy. 





At the midwinter meeting of the Connecti- 
cut Nurserymen’s Association, held January 
13 at the Hotel Taft, New Haven, over half 
the members were present. The 1925 offi- 
cers were re-elected, as follows: President, 
Henry Kelley, New Canaan; vice-president, 
C. EF. Wilson, Manchester; secrctary-treas- 
urer, F. S. Baker, Cheshire. 

There were interesting talks by W. O. 
Filley, Dr. W. E. Britton and Dr. G. P. Clin- 
ton, of the Connecticut agricultural experi- 
ment station. Wilson H. Lee gave an ex- 
ceedingly interesting talk on New England. 

F. S. BAKER, Sec’y. 


At Hopedale, III. 


Editor American Nurseryman: 

The fall business was good and long last- 
ing. This, coupled with the worst fall to 
permit outside work we have had in thirty 
years, kept many of the Nurseries very busy 
filling orders till the ground closed. The 
result is that cellars are emptier than ever 
before. No chance to get stock dug and in 
to storage. Some succeeded in getting a 
goodly amount dug and in cellars. This en- 
abled them to grade later. Much stock was 
ruined by being caught in insecure packing 
when the severe freeze came. Nurserymen 
in Central Illinois will have to do much more 
spring digging than usual this time. 

The sudden and severe cold spell in Oc- 
tober was a new experience to Nurserymen 
in Central Illinois. Stock was still growing. 
Much of it was top-killed; some items not 
very hardy, like Weigelia, Althea, and others, 
were pretty well killed to the ground. Ther- 
mometer started to drop suddenly and reg- 
istered only 6 to 8 degrees above zero. It 
was unprecedented here. We are of the 
opinion that much stock that seems to have 
escaped this injury will show more or less 
of it in the spring when it starts into 
growth. 

J. W. Griesemer, Prop. 
Hopedale Nurseries. 
Hopedale, Ill., Jan. 19, 1926. 


In Concord, Ga., District 
Editor American Nurseryman: 

The outlook for the Nursery people in the 
South is good. Sales are encouraging and 
from present indications would say there 
will be little or nothing to carry over, or 
lose, at the end of this season. The demand 
for fruit trees is good and the supply of 
some varieties is not sufficient to meet the 
demand. Prices are holding up better than 
usual, and the outlook is good. 

The main product in the Nurseries here is 
in fruit trees, with little ornamental and no 
greenhouse stock. The business has grown, 
since first established nearly forty years 
ago, until it is now one of the most import- 
ant Nursery centers in the South, with pros- 
pect of continued growth in future. 

The business conditions in this section 
are such as to cause a feeling of cheerful- 
ness over the prospects. Conditions are all 
much better than a year ago. 

C. T. SMITH, Pres. 
Concord Nurseries. 
Concord, Ga., Jan. 23. 

Negotiations have just been completed 
whereby Arthur Griffing, of Miami, has pur- 
chased tracts of land aggregating 3,000 acres 
in lower Henderson county, says the Ashe- 
ville, N. C., Citizen. These tracts will be 
added to the 12,000 acres Mr. Griffing re- 
cently purchased in the same vicinity, for 
the purpose of establishing a stock farm and 
Nursery. 

Mr. Griffing has just returned to Miami, 
after having spent the summer in Ashe- 
ville. He is owner and developer of the 
famous Biscayne Park Estates, one of the 
— sub-divisions in that section of Flor- 
ida. 


Recently J. B. Pilkington, Portland, Ore., 
sold a Colorado Silver fir, 25 years old, that 
had been boxed for a year and transplanted 
many times. Five men were required to 
handle it. 


The Lawlor Farm, formerly owned by the 
Flushing Nurseries, Flushing, N. Y., has 
been sold to Dooley & Stapleton for real es- 
tate development purposes. The property 
cut up into 745 twenty-foot lots, one hun- 
dred feet deep, has already been put on the 
market. 





If you don’t find it offered, advertise for 
it. See classified Advertising Department 
in this issue. 
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TRADE ASSOCIATIONS 


American Association of Nufserymen— 
Charles Sizemore, secy., Louisiana, Mo.; 
1926 Convention, Louisville, Ky. June 23-26., 

Alabama Nurserymen’s Association—Dr. 
F. T. Nye, Secy., Irvington. 

California Assn. of Nurserymen—Mr. Arm- 
strong, Jr., Secy., Ontario, Cal. 

Connecticut Nurserymen’s Association— 
F. S. Baker, secy., Cheshire. 

Eastern Canada Nurserymen’s Associa- 
tion—-Chas. K. Baillie, Secy., Box 158, Wel- 
land, Ontario. 

Eastern Nurserymen’s Association—F. F. 
Rockwell, secy., Bridgeton, N. J. 

Illinois Nurserymen’s Association—N. E. 
Averill, secy., Dundee, III. 

lowa Nurserymen’s Association—R. S. 
Herrick, secy., State House, Des Moines, Ia. 

Kansas Nurserymen’s Association—Thom- 
as Rogers, Winfield, Kan., President. 

Massachusetts Nurserymen’s Association 
—Winthrop H. Thurlow, scey., West New- 
bury, Mass. 

Michigan Association of Nurserymen—C. 
A. Krill, secy., Kalamazoo. 

Missouri Nurserymen’s Association— 
George H. Johnston, secy., Kansas City 
Nurs., Kansas City, Mo. 

Nebraska Nurserymen’s Association—L. 
A. Moffet, Secy., Fremont, Neb. 

New England Nurserymen’s Association— 
W. N. Craig, Weymouth, Mass. 

New Jersey Association of Nurserymen— 
Wm. F. Miller, secy., Gloucester City, N. J. 

New York Nurserymen’s Association— 
Charles J. Maloy, secy., Rochester, N. Y. 

Northern Retail Nurserymen’s Association 
--C. H. Andrews, secy., Faribault, Minn. 

Ohio Nurserymen’s Association—Howard 
N. Searff, secy., New Carlisle, O. 

Oklahoma Nurserymen’s Association—W. 
E. Rey, secy., Oklahoma City, Summer con- 
vention, Stillwater. 

Pacific Coast Association of Nurserymen— 
C. A. Tonneson, sec’y, Burton, Wash., 1926 
convention, Victoria, B. C. 

Pennsylvania Association of Nurserymen 
—Floyd S. Platt, secy., Morrisville, Pa. 

Rocky Mountain Nurserymen’s Assn.—C. 
Ferguson, Denver, Colo., secretary. 

Rhode Island Nurserymen’s Association— 
H. H. DeWildt, secy., 521 Elmwood Ave., 
Providence, R. I. 


South Dakota State Nurserymen’s Asso- 
ciation—J. B. Taylor, sec’y., Ipswich, Jan. 
1927, Aberdeen. 

Southwestern Nurserymen’s Association— 
Thomas B. Foster, secy., Denton, Tex. 1926 
convention, Dallas, Texas. 

Southern Nurserymen’s Association—W. 
™. Daniels, secy., Pomona, N. C. Sept. 1926, 
Atlanta, Ga. 

Tennessee Nurserymen’s Association— 
Prof. G. M. Bentley, secy., Knoxville, Tenn. 

Western Aesociation of Nurserymen— 
George W. Holsinger, secy., Rosedale, Kan. 

Western Canada Nurserymen’s Associa- 
tion—T. A. Torgeson, secy., Estevan, Sask., 
Canada. 





PEACH SEED 


Tennessee Naturals—the best to 
be had. Write for prices. 


Southern Nursery Co. 


WINCHESTER, TENNESSEE 








BUXUS SUFFRUTICOSA 


Height Across Per 1000 
es SE. OS $200.00 
a i 2s OE. sesacesockstes 226.00 
2 2 Mn, sheskencenwede 250.00 
ee 2 Oe, cecessuaeensee 300.00 
10-13 in. x 17-8 IM. ween eee eennee 400.00 
N N Pa. 








St. Regis Raspberry Plants 


60,000 clean, thrifty, well-rooted 
plants, at attractive prices. 


E. V. WRIGHT Hamburg, lowa 
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Plate Books, Circulars, Catalogues. 
___ Printed Forms 


{COLORED 


PLATES 


——S = 
? Gel them from the Makers * 


ROCHESTER LITHOGRAPHING CO. 


ROCHESTER .N.Y. 
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| LABELS FOR NURSERYMEN 
THE BENJAMIN CHASE CO.,, . 
DERRY, N. H. ‘ 
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CHARLES DETRICHE & SON NURSERIES 
Henri Détriché, Successor, Angers, France 


Growers and Exporters of Fruit Tree Stocks, Forest Tree Seedlings, Rose 
Stocks, Shrubs and Conifers for Nursery Planting. 
For all information as to Stocks, Prices, Terms, Etc., address: 


JACKSON & PERKINS CO. (Sole Agents) NEWARK, NEW YORK 








Incorporated 


White Plains, New York 


THE ROSE FARM High quality, field 


grown, budded ROSES 











BOXWOOD 


Young’s Boxwood and 
Evergreens 
FOR LINING OUT 
My service and stock will please you. 
Write for Wholesale Trade List 
ROBERT C. YOUNG 


Wholesale Nurseryman 
GREENSBORO NORTH CAROLINA 








FOREST NURSERY CO. 


McMinnville, Tennessee 
Established 1887 
Large assortment general Line 
Nursery Stock 
FOREST TREES, SHADE TREES 
SHRUBS, VINES, EVERGREENS 
OUR USUAL LINE. Write for Trade List 
WE would like to serve YOU 








E. W. Townsend & Sons Nurseries 


SALISBURY, MD. Catalog FREE. 
Largest growers of 
STRAWBERRY PLANTS 
in the world 
Wholesale Dept. 








JUNE BUDDED PEACH 


All grades, assorted varieties. Few thou- 
gand lining out size, Wickson and Red 
June Plum 2 to 8 and 3 to 4 ft. Would 
grow some Apple and Peach under contract. 


SMITHVILLE NURSERY CO. 


Smithville, Tenn. 











S.BECOME A 













. Dignified, Exclusive Pro- 
Jy fession not overrun with 

“ competitors. Crowded 

, ee with opportunity for m« a 
making ont big fees. $5,0 to 


~ $10,000 incomes attained by comer 
Easy to master under our correspond- 
ence methocs. Credentials awarded. We assist 
students and graduates in getting started and 
developing their businesses. Established 1916. 

rite for information; it will open your eyes. 
Do it today! ’ 
A School, 53 Newark, N. Y. 


wt, I A 











Fruit Trees 


Apple, Pear, Cherry, Plum,’Peach. Small 
Fruit Plants—Raspberries, Red and Black, 
Grape Vines. Shade Trees—BDuropean 
Sycamore, Catalpa, Bungei, Maples. 
Shrubs—Barberry Thunbergi, Privet, Hy- 
drangea P. G., Spirea, Weigelia, etc. 
Roses—H. P’s. Highest quality of stock 
graded to the highest standard. In the 
business a third of a century. Send us 
your Want Lists. 


T. B. West & Sons. 


Maple Bend Nursery Perry, Ohle 








EVERGREEN PLATE BOOKS 
50 Four-color process prints, made from 
photographs. There are 25 Evergreen 
views with descriptions; the other 25 views 
consist of leading varieties of Shrubs and 
Roses. Size 54x9 in. Price $3.75 each. 
Cash with order. Money back if not sat- 
isfactory. 

THE D. HILL NURSERY CO, 

Evergreen Specialists 
Largest Growers in America 
Box 402 Dundee, Ill. 











AMERICAN NURSERYMAN sehould be 
regularly on your desk. A business ald. 
Bristling with exclusive trade news. Ab- 
solutely independent. NOT OWNED BY 
NURSERYMEN. 


WAKE YEARLY CONTRACTS NOW for Trade Publicity in 
AMERICAN NURSERYMAN 
AMERICAN NURSERY TRADE BULLETIN 
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President Lester C. Lovett, of the East- 
ern Nurserymen’s Association, addressing 
the annual convention in Trenton, January 
14th, reviewed the trade events of the last 
year in the section covered by the organiza- 
tion and made recommendations for the 
good of the industry. He attributed the good 
business in ornamental stock to the fact 
that the supply was much too short to meet 
the demand. He cautioned the members 
that serious reflection should be given to 
past and present conditions. He said: 

An era of high prices has invariably re- 
sulted in unusually heavy plantings of young 
stock, and this has almost invariably result- 
ed in an over-supply or a period of sur- 
pluses, all of which spells losses and disap- 
pointment. It is to be hoped, therefore, that 
we do not increase our plantings to such 
extent as to cause an era of surpluses. By 
increasing our plantings gradually, and not 
too greatly, we should be able to enjoy the 
prosperity for many years that we have en- 
joyed these past few years. 

LABOR-SAVING DEVICES 

Two years ago the late J. Edward Moon 
made certain recommendations relative to 
labor-saving devices, such as motor digging 
paraphernalia, and I am sorry that no ser- 
ious study has apparently been made of 
these problems since that time. I have no 
recommendations to offer as to how we 
sheuld proceed, but I realize that there is 
urgent need of many labor-saving devices 
in connection with the production of Nur- 
sery stock, and many of these problems I 
feel sure could be properly solved if care- 
ful thought be given them. Possibly a com- 
mittee can be appointed for this purpose. 
If such a committee would take up the var- 
ious problems with tool manufacturers, it 
might be that an interesting report could be 
submitted a year from now. Certain labor- 
saving devices that I have in mind, in addi- 
tion to the motor digging apparatus re- 
ferred t6, are a satisfactory root pruner, and 
also a trimming machine for the pruning of 
evergreens, possibly by motor power. 

IMPROVING BUSINESS CONDITIONS 

AND PRACTICES 

It is said that the world is growing better 
every day, and I firmly believe that this is 
true. In our industry I do not feel that there 
is now as great need of cautiousness in re- 
gard to the matter of credits as existed, say 
ten years ago; but whether this be true or 
not, I believe that making use of credit re- 
porting agencies is wise, and that informa- 
tion relative to unsatisfactory transactions 
given to the members cannot help but prove 
of value to us and to others in the trade 
who are not members of our association, and 
we ourselves can benefit by entering into 
an arrangement to exchangé such lists with 
lists compiled by other asswciatioris: 

“LEGISLATIVE MATTERS 
Our legislation committee, with Robert 


BEAUTIFUL 
PYRAMIDAL 
ARBOR VITAE 


They are selling fast. One tree or carload 








FRANK M. EDWARDS COMPANY 


Landscape Evergreen Specialists 
MILWAUKEE, P. O. Box 1122, WISCONSIN 
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President Lovett’s Address to Eastern Nurserymen 


Pyle as chairman, has had more than its 
share of work this past year, and the way in 
which it has taken care of legislative mat- 
ters entitles it to the sincere gratitude of 
each of us. The defeat of Assembly Bill No. 
17, which was presented in the New Jersey 
Assembly last year, was undoubtedly large- 
ly due to the aid given the legislation com- 
mittee of our New Jersey Association not 
only by the members of our legislation com- 
mittee, but many of our members serving 
on no committee. This possibly is an op- 
portune time for me to express my personal 
thanks to the members for the splendid 
manner in which they responded when 
called upon to come to Trenton last winter 
to lend their aid toward defeating the bill 
referred to. 

You probably this afternoon will hear 
something of a proposed lien bill, which bill 
if presented in the Assembly of New Jer- 
sey or other states from which we draw 
our membership, should have the hearty 
support of every member. Nurserymen 
should certainly be afforded the same pro- 
tection through recourse to a lien law as is 
now enjoyed by dealers in lumber and other 
materials, but we will not succeed in get- 
ting such protection unless we demand our 
rights. 

JAPANESE BEETLE PROBLEM; OTHER 
BUGABOOS 

Through the splendid work of those in 
charge of the Federal Japanese Beetle Lab- 
oratory at Riverton, Nurserymen whose 
places of business are located in the very 
heart of the Japanese beetle area can now 
without the slightest menace to people liv- 
ing outside the Japanese beetle area ship 
Nursery stock with balls of earth about the 
roots, after having properly treated the soil 
balls under the supervision of the Federal 
authorities. I wonder if some of us, instead 
of attempting to criticize these men should 
not endorse their work, and give them the 
credit that is really due them. 

While dwelling upon matters entomologi- 
cal, it would be unfair not to mention the 
splendid work that has been done in New 
Jersey by Dr. Headlee and his associates; 
and in Pennsylvania by Mr. Hadley and his 
associates. Both New Jersey and Pennsyl- 
vania are indeed fortunate in having such 
capable, honest, conscientious men at the 
head of these departments; and because no 
special mention is made of other men who 
are doing fine work in their departments in 
these two states, and other states from 
which we draw our membership, let it be 
known, please, that no slight is intended. 
All these station men, to the best of my 
knowledge, are hard, conscientious workers, 
and entitled to our support. 

MEMBERSHIP 


Although I am proud of our association 
exactly as it now is, I do nevertheless feel 
that we should add to our membership, we 
are not now counting among our members 
many reliable Nurserymen whose places of 
business are within the boundaries from 
which we may draw members, and I hope 
that serious consideration will be given to 
this matter, not so much from the view- 
point of adding numbers to our membership, 
as with the intention of gathering to us 
those few Nurserymen who are not members 
and who would undoubtedly be benefited as 
we would be. 

Speaking of membership reminds me that 
I should mention some of the benefits we 
have gained through the membership of the 
Eastern Nurserymen’s Association, in the 
American Association of Nurserymen. Last 
winter when Assembly Bill No. 17 was up 
for consideration, we appealed to President 
Kelsey of the A. A. N. for his support, and 
he promptly instructed Mr. Macdonald, 
attorney for the A. A. N., to give us the ben- 
efit of his knowledge and advice. Mr. Mac- 
donald did this in a splendid way. 


STOCK REPORT AND STOCK LISTS 


It is impossible for me adequately to ex- 
press my appreciation and gratitude to Fred 
Osman, chairman of our stock list commit- 
tee, and to those who assisted him in con- 
nection with this work, for the very efficient 
manner in which they have handled the 
work. You will undoubtedly take pride in 
knowing that the recent stock list report 


continued on page 54 
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LINING OUT STOCK 


NATIVE PLANTS AND SHRUBS 


all kinds, from the Pacific Northwest 
Lily washingtonianum bulbs, doz., $3.25 
Rhododendron occidentalis, 6” to 16”, 
500 for $75.00. 
Oregon Grape (Mahonia) 6” to 16”, 
500 for $50.00. 
Fern Fronds in 5,000 lots. per M, $1.75. 
Fern Fronds in 50,000 lots, per M, $1.50. 
Collected and grown by 


ALFRED A. LOEB 
Route 1, Box 39 Portland, Ore. 


WANTED 
FOR FORESTRY PURPOSES 
300,000 Seedlings, about three years 
old; 6 to 12 inches; to consist of 
Pines, Spruces and Firs 
What can you offer? Please name 
varieties, sizes, age and price per 
1000. 
ADOLF MULLER 
DE KALB NURSERIES 


Norristown Pennsylvania 


AZALEAS 


Azalea mollis and A. pontica alta- 
clarensis and Andromeda japonica seed- 
lings, two-year transplants for lining out. 


Theodore Van Veen Nursery Co. 
729 Marguerite Ave. Portland, Oregon 




















OUR SPECIALTY 


The growing of Grape Vines, Currants 


and Gooseberries, for thirty-five years. 
Write for prices. 


The F. E. Schifferli Nurseries 
FREDONIA, NEW YORK 











The Classified Advertisement Department 
in this issue may fill your want in short or- 
der. If you do not find what you are looking 
for, use this Department to get it. See De- 
partment for rates. 








The American Nurseryman 


Exclusively for Nurserymen 
Chief Exponent of the Trade 
Covers Its Field Like a Tent 


DVERTISEMENTS in the Ameri- 
A can Nurseryman reach every state 
in the Union, the trade throughout 
Canada and important points abroad. 

The Journal’s mailing lists are re- 
vised daily in this complete service, 
providing an unequaled medium for 
direct results. 

It is the recognized logical medium 
for intercommunication throughout the 
trade. It is the only publication of the 
kind devoted exclusively to the Ameri- 
can Nursery Trade. Its mailing lists 
number upwards of 6,600 names of 
Nursery concerns. 

Under yearly term, advertising costs 
less than 58c per column-wide inch 
per week, for twice-a-month publica- 
tion. 

Covers Its Field Like a Tent 

Chief Exponent of the Trade 

Exclusively for Nurserymen 


The American Nurseryman 


P. O. Box 124, ROCHESTER, N. Y. 























When writing to advertisere ‘ust mention 
arverican Nurseryman. 
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SHADE 


When you see the above you think 
of scarcity. quality, root- 
pruned stock is selling fast and we 
are already sold out of many varie- 
ties and sizes of shade trees. 


SUGAR MAPLE, sizes 3, 34 and 4 
inches. 

SILVER MAPLE in sizes 2}, 3, 34 
and 4 inches. 


CATALPA BUNGEI, one and two 
year heads. 


RED OAK, sizes 14 to 1} inches. 


Our power digger gets “down and 
under.” If you buy our trees, you 
get the roots. 


The Cole Nursery Co. 


“Everything that is Good and Hardy.” 
Painesville, Ohio 
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-| TREESEEDS | 
a FRUIT KERNELS 3 
=| of highest germinative power 5 
= and purity, only at = 
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«| Foresttreeseed Merchant (= 
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GRAPE ROOTS 


| For Garden and Vineyard Planting. 
| Best varieties; well rooted; vigorous. 
| Also Currants, Gooseberries, Aspara- 


gus. Free catalogue. 
T. S. HUBBARD CO. 


NEW YORK 











Concord and Moore’s Early, 2-yr-1, 
1-yr-1, 1-yr-2. 

Ampelopsis Veitchii Seedlings, 1-yr. 
Line Out. 

Mahaleb Seedlings, French Grown. 

Catalpa, Honey Locust, Russien Mul- 
berry Seedlings. 

Biota Orientalis, 3} to 4 ft.; 4 to 4} ft. 

Cherry, 1 and 2-yr.; sweet and sour. 

Apple,1 & 2-yr. European Plum, 2-yr. 


TROY NURSERIES 











RE-ISSUE IN 


3 Volumes Of 


CYCLOPEDIA OF 
HORTICULTURE 


By LIBERTY H. BAILEY 


For $20.00 you can now 
purchase this standard 
cyclopedia which, in the 
former 6-volume edition, 
cost $40.00. The re-issue 
is brought out in 3 vol- 
umes instead of 6, yet 
contains exactly the same 
material. 


For Sale By 


American Fruits Publishing Co. 
P. 0. Box 124 Rochester, N. Y. 











TROY W. N. Adair, Prop KANSAS 

















Remember the mid-month issue—The 


AMERICAN NURSERY TRADE BULLE. 


FIN. Forms close the 10th. 


TREE SEEDS 


Send for catalog listing Tree, Shrub, 
Perennial and Evergreen Seed. Col- 
lected froia all parts of the world. 


CONYERS B. FLEU, JR. 


6628 Ross St., Germantown, Philadelphia 








COLOR PRINTS 


Of Horticultural Subjects 
From Actual Photographs 


ALSO OUR 
“Compact” Plate Book 
PROCESS COLOR PRINTING CO. 


(Formerly CHRISTY, INC.) 


Searle Bldg. Rochester, N. Y. 








We are large growers of Fruit and 
Nut trees, Ornamentals and ROSES. 
Give us a trial. We know the quality 
of our stock will please you. 

INTER-STATE NURSERIES 

Cc. M. GRIFFING & CO., PROP'’S., 

Jacksonville, Florida 





Spireas, Philadelphus, Weigelias, Hydran- 
zea FP. G. and other hardy shrubs. Two- 
year California Privet, Roses, Grape Vines, 
Blackberries, Catalpan Bungei, Peach and 
other fruit trees. 


H. J. Champion & Son, Perry, Ohio 


| 


| 





| English Laurel, Japanese Ligus- | 


— —— = Bs | 


Broadleaf and Coniferous | 
EVERGREENS 


trum, Gardenias, Aucuba Ja- 
ponica, Bieta, Retinosporus, 
Thuya. 
Price list on request. 


Audubon Nursery | 


ll. VERZAAL, General Manager 


Wilmington, N.C. P.O. Box 275 








c 


If you missed getting your adv. in the 
urrent issue of American Nurseryman send 


your copy for the mid-month AMERICAN 
NURSERY TRADE BULLETIN. 





PEACH! PEACH! PEACH! 
460,000 1-yr. and 360,000 June Buds. 
Large assortment of varieties. Submit 

your want lists and get our special prices. 
Thirty years growing the peach. 

Wholesale only. 
J. C. HALE NURSERY CO., Winchester, Tenn. 








Strawberry and Raspberry Plants 

200,000 Plants, Dunlap, Premier, Gib- 
son, Plum Farmer, Cumberland. 
Certificate of Inspection 
GEO, B. OWENS 


LESLIE, MICHIGAN 











PEACH 


If you need peach, write us. We can 
supply your demand, Also apple in lim- 
ited numbers and plum in small grades. 


COMMERCIAL NURSERY COMPANY 


DECHERD, TENN. 





RELIABLE PECAN TREES 

We offer selected Pecan Trees, pro- 
duced by improved methods of care- 
ful bud selection which Insure profit- 
able results for the planter. All stand- 
ard varieties. Make your reservations 
now. We grow other nursery stock 
especially good budded and grafted 
Rose Bushes. 








SUMMIT NURSERIES, Monticello, Floride 








HEADQUARTERS 
GRAPE CUTTINGS 


WRITE FOR PRICES 
INDEPENDENT FRUIT CO. 








PENN YAN, N. Y. 








PEACH PITS 


Our Stock Compares Favorably 
with the Best 


Hogansville Nurseries 
Hogansville, Ga. 








A DEPENDABLE DIGGER 
at a reasonable price 
Write for a descriptive 
circular and prices 
“Yours for growing satisfaction” 
NEOSHO NURSERIES, Neosho, Missouri 














Fruit and Flower Plates 


CATALOGUES—ENGRAVINGS 
Plate Books, Follies, Maps, Steck Ferma, 
Office Supplies, Circulars, Order Blaaks, 
Price Lists, 
United Litho & Printing Companies 


228 South Avenue, Rochester, N. Y. 














THE AMERICAN ASSOCIATION OF NURSERYMEN 


Unite with Six Hundred Representative Nurserymen 
throughout the country to protect your interests and 
advance your business. 
ideals are eligible to membership. 


Vice-President, Earl E. May, Shenandeah, Iowa. 


Is accomplishing much for the Nursery Trade. 
With a record of fifty years of service. 
Practical departments and active committees. 
National conventions of inestimable value. 


President, Geerge A. Marshall, Arlington, Neb. 
Write CHARLES SIZEMORE, Secretary, Louisiana, Me., for.full particulars. 


} 
Only Nurserymen of high | 
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STOCK FOR SALE 
STOCK WANTED 





CLASSIFIED ADVERTISING 


The columns under this heading are reserved for advertisements of 
SITUATIONS WANTED 
NURSERIES FOR SALE 

The charge is 25 cents per line (average of 7 words to the line) set solid in ordin- 
ary reading type like this, light face, without display. Minimum of five lines. 

No display advertisements are accepted for these columns. 

Cash with order if you do not have an account with us. 

Advertisements originating in the AMERICAN NURSERYMAN on the ist of 
month are reproduced aratis in the AMERICAN NURSERY TRADE BULLETIN on 
the 15th of month, and vice versa. Forms close on the 8th and 25th. 


AMERICAN FRUITS PUBG. CO., 
Display Advtg: $2.80 per inch; under yearly term, $2.50 (58c per inch per week) 


HELP WANTED 
OTHER WANTS 


P. O. Box 124, ROCHESTER, N. Y. 











STOCK FOR SALE 


BRANDYWINE NURSBRIES, INC., WEST 
CHES TER, PA. 

“Since fruit-trees cannot be manufactured 
quickly to supply an unexpected demand— 
which has to be anticipated and provided for, 
several years ahead,—those Nurserymen with 
accurate knowledge of conditions and ability 
to judge of buying tendencies, will always be 
the fortunate growers with trees to sell 
when the demand comes. Profits are rarely 
due to chance but rather to judgment and 
intelligent planning.” 

APPLE SEEDLINGS, APPLE GRAFTS 

The shortage of Apple trees continues. 
Everything indicates that there will be a 
shortage for some years to come. Far- 
sighted Nurserymen will plan and plant ac- 
cordingly. 

A wise old Nurseryman said, “We always 
buy the best Apple Seedlings we can get; the 
best are not good enough.” He meant that 
so much depends on the root-foundation of 
a tree, that it doesn’t pay to start with any- 
thing but the best roots. 

A house is no securer than its foundation. 
A tree is never better than its roots. It 
costs just as much to grow a 4 inch Apple 
tree as it does to grow a #3 inch tree. 

The old and reliable pioneer grower “John 
W. Taylor” standard of auality Apple Seed- 
lings that we know are up to the very best 
grade and quality grown in the famous Kaw 
Valley. Three generations growing Apple 
Seedlings as a specialty, have brought the 
firm's product an_ established reputation 
second to none. 

The digging, handling and grading can be 
such as to conserve every bit of vigor and 
vitality in seedlings—or such as to lose it all. 
And the result shows only in the Nursery 
rows and too late to replace or start over 
again. 

Our own experience as orchardists, tell us 
what sort of trees make good orchards. Our 
experience as Nurserymen tell you that when 
we select the best Apple seedlings grown by 
the best Apple seedling specialist in the Kaw 
Valley—not jobbing, but selling only one 
particular known output—it should be assur- 
ance that we are offering the best: exactly 
what we would welect for planting or for 
grafting. 

In digging and handling, the thought is 
not just sale and delivery, but growth and 
results: every care to conserve the life and 
vigor. Packing done with thought of the 
distance and time on the road;—because 
every shipment is guaranteed to arrive in 
good condition. Everything must be exactly 
as represented, or it is not a sale. 

F. O. B. Perry, Kans. No charges for box- 
ing and packing. 


APPLE SEEDLINGS 








Per 1000 
34-inch and up, branched ............... $16. 
34-inch and up, straight ..............- 14.00 
No. 1, 3-16 inch and up, branched...... 14.00 
No. 1, 3-16 inch and up, straight....... 12.00 
No. 2, 23-16 to 33-16, branched......... 10.00 
No, 2, 24-16 to 34-16, straight.......... rd 
Special short grade, 3-16 up .......... 0 


Safe Arrival Guaranteed on all Stock: 


Pear Seedlings are very scarce and high. 
They won't last long, so if you are in need 
of any, better send in your order. 

APPLE GRAFTS 
Piece roots 5 inch scion and 4 inch root 


GOSS OP MRGTS ccccccessecs $10.00 per thousand 
fh Beene 12.00 per thousand 
a. OO Dee ccrccenevesese 1.50 per hundred 
Whole-Root, 5 inch scion, Stocks pruned to 


proper length. Producing the ideal strongly- 
rooted, crown-grafted trees. 


a reer $16.00 per thousand 
OY eee 18.00 per thousand 
See GS WO sb evweneecacces 2.00 per hundred 


Cortland Grafts—Extra No. 1 
$ 15.00 per 100 
100.00 per 1000 


Delicious, Baldwin, Jonathan, Winesap, 
Grimes, Stayman, Rome Beauty, McIntosh, 
Spy, Banana, Wealthy, Hyslop, Transcendent, 
Florence, Black Ben, Ingram, all standard 
first choice varieties. 

Your order—for prompt shipment now or 
later at your convenience,—will have all the 
careful attention we have indicated as im- 
portant. 

And it would be best to send your order 
NOW to William P. Stark, 628 Witherspoon 
Bldg., Philadelphia, Pa, 








Good assortment of one and two-year apple, 
2-yr. pear, plum and grape. Maples. Can 
make you attractive prices. Ask for Surplus 
list or quotations. Allison Nursery Co., 
Smithville, Tenn. 


ST. CLAIR PEACH 
A new yellow cling. Ripens about Sep- 
tember ist. 12 peta — a peck basket. 
Medium otas trees $1.0 
F. DINTELMANN, “Selleville, Ti. 


CORTLAND Scions $10 per 100 ft., $75 











per 1000 ft. The genuine Cortland from 

the largest commercial Cortland orchard. 

Brandywine Nurseries Inc., West Chester, Pa. 
BOOKS 





BAILEY’S Standard Cyclopedia of Horticul- 
ture 3 vols. Illustrated. Fully indexed. 
36239 pages. Indispensable in Nursery offices. 
The standard authority everywhere. Sold 
only in complete sets. Price reduced to $30 
per set. American Fruite Pubg. Co., 

Box 124, Rochester, N. Y. 





LIST OF 117 BOOKS on Horticultural sub- 
jects covering Nursery, Greenhouse, Field, Or- 
namental and Fruit Stock, Vines, Insecticides, 
Spraying, Landsoaping, Diseases, Insects, 
Orchards, Gardens. Seven books on Land- 
soape Gardening. List sent on request. Amer- 
—— 7 Pubg. Co., P. O. Box 124, Roches- 
ter, N. ° 





WooD LABELS 


For Sale: Good Grade Wood Labels, unwireé. 
$1.00 per 1000. CHUTE & BUTLER CO., 
Peru, Ind. 


Just say you saw it in “American Nursery 
Trade Bulletin.” 











On Jan. 19th Walter F. Webb, proprietor 
of the Guaranty Nursery Co., Rochester, N. 
Y., and Mrs. Webb, sailed for the West In- 
dies and South America. Mr. Webb expects 
to spend some time at the British botanical 
gardens at Port of Spain, Trinidad, as he 
is personally acquainted with the superin- 
tendent there He will also make investiga- 
tions in Panama, Venezuela, British Guiana 
and elsewhere, returning home in early 
spring. 


A Nursery quotation of $1 ($45 per 100) on 
Kieffer pear brought this reply from a pros- 
pective customer who talked 5000 lot: 
“Your prices are much too high. Bought 2- 
year-old Kieffers, 6 to 7 feet, for 20c deliv- 
ered.” 


J. Van Lindley Nurseries have the con- 
tract for landscaping the grounds of the 
Queen City Memorial Hospital, Winston- 
Salem, N. C. Planting on the campus of 
Davidson College was completed last fall. 
During the fall season the company shipped 
two carloads of Nursery stock a week to 
points south of Virginia. 





Augustus E. Adams, Worcester, Mass., 
Nurseyman and landscape architect, on Jan. 
2d filed a petition in bankruptcy; liabilities 
$9192; assets, $1413. Among the 150 unse- 
cured claims are those of Cherry Hill Nur- 
series, West Newburyport, $662; Eastern 
Nurseries, Holliston, $1004. 


Say you saw it in “American Nurseryman.” 
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President Lovett’s Address 
Continued from page 52 
sent out by our association is to be taken 
as a model for similar reports that are to be 
sent out by certain very important trade as- 
sociations. I, of course, hope to see this 
splendid work continued in the future, as I 
am sure there is much benefit to be derived 
from these stock list reports. If it is pos- 
sible also to include in our next stock list 
report a report covering plantings of lining- 
out grades of stock, in other words, stock 
that is not as yet sufficiently matured to be 
offered for sale, but which may affect future 
prices, I am sure it would have a tendency 
to warn us against injudiciously large plant- 
ings of any particular varieties. 

PUBLICITY 

Most of our efforts in regard to public- 
ity work this past year have been confined 
to broadcasting, over the radio, talks ap- 
propriate to our business, most of which 
had to do with beautifying home surround- 
ings. I hope these radio talks will be con- 
tinued, especially if they can be arranged 
for as were the talks given the past several 
years, without expense, or with very little 
expense to our association. 

Before closing this informal and compara- 
tively brief talk, I wish to make mention of 
two matters that I feel should have our un- 
qualified approval. One of them is that of 
the proposed National Arboretum, about 
which Robert Pyle will have something to 
tell us either later this morning or during 
our afternoon session. And the other is the 
matter of the Sesqui-Centennial Exposition 
which is to be held in Philadelphia next 
summer, and relative to which either Wil- 
liam Warner Harper or Mr. Pyle will have 
interesting information to give us. 


Decherd, Tenn., Jan. 16—The trade out- 
look is above the average and many inquir- 
ies coming in. Supply in evergreen stock 
and ornamentals is almost exhausted. There 
is a very good supply of light grade peach 
but the heavier grades are very scarce. 
June bud supply is nearly exhausted. The 
wholesale demand is better than usual. We 
think about the same acreage will be plant- 
ed this year as usual but we do not think 
there will be any plunging. In the early 
part of the fall there was a good deal of vis- 
iting by Nurserymen from all parts of the 
country but it is very quiet at this time. 

The Horticulture meeting is opening to- 
day in Chattanooga with indications of a 
great deal of interest and we are looking 
forward to a good meeting. 

COMMERCIAL NURSERY CO. 


Sanford, Fla., Jan. 14—Plans have been 
completed for the establishment of a muni- 
cipal Nursery on city property near Elm 
Avenue and Thirteenth street, according to 
City Manager W. B. Williams, who said to- 
day that immediate provision would be 
made for the culture of several varieties of 
shade trees for future planting on the streets 
of Sanford. 

In explaining the operation of the Nur- 
sery Mr. Williams said trees would be sup- 
plied to any citizen of Sanford for a nom- 
inal price and that every means of develop- 
ing interest in the beautification of the city 
would be sponsored by them who are in 
charge of what is believed to be the first 
municipal Nursery in this section of Florida. 


Chase Bros. Co., Rochester, N. Y., have 
moved into their new quarters in the new 
Mercantile building, Franklin and North 
streets, where it occupies 10,000 feet of 
space. Their package and storage buildings 
are just outside the city line on East Ave- 
nue, and are among the largest in the coun- 
try. 

Senate of the State of Washington has 
just passed a bill for Nurserymen’s bonds, 
renewal of license and cancellation of bond 
by withdrawal of surety. 








Three Ways To Advertise In The 


American Nurseryman 


American Nursery Trade Bulletin 
58 Cents Per Inch Per Week Under Yearly Term : 


CLASSIFIED ADVERTISING — 25c per line; minimum 5 lines 


1- General or Special Purpose 
2 - American Propegators Directory- 2-in. blecks 


3 - Business Card Announcement - 1-in. blecks 
Rate: $2.80 Inch per month; under yearly term, $2.50 


Any Size 
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The Preferred Stock=— 


AMERICAN NURSERYMAN 




















Biota Aurea Nana Growing At Our 
Branch Nursery at Bridgeton, N. J. 


Orders are now being booked for spring shipments of Biota 

















} Aurea Nana and Boxwood from our branch nurseries at 
Bridgeton, N. J. Quantities available and prices are shown 
t below. Send in your order now. 
BIOTA Per 10 Per 100 
300 Aurea Nana, 22-24 in. ............. $35.00 $300.00 
500 Aurea Nana, 18-22 in. ............. 27.50 250.00 
’ 350 Aurea Nana, 15-18 in. ............. 22.50 200.00 
1) 1500 Aurea Nana, 12-15 in. ............. 17.50 150.00 
4 2000 Aurea Nana, 10-12 im. ............. 12.50 100.00 
OOD BOXUS 
BOXW ( SEMPERVIRENS 
ARBORESCENS Per 10 Per 100 ’ 
i 1400 Bush-Form, 12-15 in. .............. $12.50 $100.00 
2300 Bush-Form, 106-12 in. .............. 9.00 75.00 
{ 500 Bush-Form, 8-10 in. .............. 6.00 50.00 y 
i SUFFRUITICOSA, (Extra Heavy) 
: if 2200 Suffruiticosa, 10-12 in. ......... 6.50 55.00 ' 
800 Suffruiticosa, 8-10 im. ............. 5.00 40.00 
] 400 Suffruiticosa, 68 im. ............. 4.00 30.00 
SUFFRUITICOSA, (For Edging) ‘ 
5000 Suffruiticosa, 8-10 in. ............. 3.50 30.00 
4500 Suffruiticosa, 6-8 im. ............. 2.50 20.00 
} 9000 Suffruiticosa, 4-6 im. ............. 2.00 15.00 | 
F . 
Bulletin No. 4 —- Just Off the Press! y 
} 





Jackson & Perkins Company 


Newark , New York. 












Peach Pits 


The Howard-Hickory Co. 
Hickory, N. C. 


We grow in large quantity for the trade especially 
Strawberry Plants, Blackberry 
King, Cuthbert, Trans. and Suckers, As- 
paragus Root, Rhubarb, Grape Vines, Cur- 

rants. Also Cuttings of same. 
Write for list and price. 


L. J. RAMBO Bridgman, Mich. 








PRIVET AND BERBERIS 


SPLENDID STOCK 
Write for Special Quotations. 
LESTER C. LOVETT 


Milford Delaware 








Patents and Trademarks 


Patent and protect your inventive ideas 
and register your valuable trade-marks. 
Complicated and difficult cases solicited. 
Prompt attention. 


Lester L. Sargent, Patent Lawyer 


524 Tenth St., N. W., Washington, D. C. 











CLOSING TIME: 


FOR TRADE 
ADVERTISEMENTS 





AMERICAN 
NURSERYMAN 
23rd each month 
25th each month 


First Forms: - 
Last Forms: - 











AMERICAN NURSERY 
TRADE BULLETIN 
8th each month 
10th each month 


First Forms: - 
Last Forms: - 


If proofs are wanted, copy should be in hand previous to above dates. 


American Fruits Pub’g Co., P. O. Box 124, Rochester, N. Y. 
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We Sell 
TO THE TRADE ONLY 


APPLE: 2-yr. buds. ; 
PEAR: 2-yr. buds. 
CHERRY: 2-yr. buds. 


PLUM: 2-yr. buds. 
PRUNE: 2-yr. buds. 
GOOSEBERRY: Oregon Champion, 1 yr. 


CURRANT: A general assortment includ- 
ing Perfection 1 and 2 yr. 

ROSES: Portland grown, 2 yr. buds. 

CLEAN COAST GROWN SEEDLINGS: 
Apple, Pear Mahaleb, Maz- 
zard, Myrobolan and _ WNor- 
way Maple. 

Also a large assortment of general Nur- 
sery Stock including one year budded 
Fruit Trees, Nut and Ornamental Trees, 
Shrubs, etc. 

Our soil and climate produce a fine 
system of fibrous roots, without irriga- 
tion. 


Portland Wholesale 


Nursery Company 
971 Sandy Boulevard 
Portland Oregon 


"Fr eEGoar” 
Nursery Crutches 


How much money do you lose every 
year from unpropped stock? Rain 
and wind storms and crooked growth 
all take their toll. Wood stakes are 
expensive, rotting out in a very short 
time and hold plants too rigid so 
that they break down in storms. 
| Nursery Crutches are flexible, high 














| carbon Galvanized stakes and pay 
| 7 

for themselves the first year—and 
| continue giving service for many 


’ ; after. Used for over ten years 
by large Nurseries all over the coun- 
try. Made in different gauges and 
iengths for a variety of purposes. 
| Write for sample and price list. 


| 
Frost Steel Products, Inc. 
WARREN, OHIO 


-PLATE BOOKS- 


NURSERY SALESMEN sell more and 
larger orders by using our Photographic 
Landscape Plate Books and handy Compact 
Folders of Shrubs. Try this service. and 
reap big returns. Our offer sent upon 
request. B, F, CONIGISKY, 211 Hamilton 
St... Peoria, Ill. 


WE OFFER 


A fine lot of 2-year, heavy California 
Privet, well branched Baldwin, Northern 
Spy and other standard varieties. Apples 
in all grades Some excellent Barberry in 
different sizes at low prices 


KEYSTONE STATE NURSERY 


PITTSBURGH, PA, 




















Grape Plants and Cuttings 
Also Peach, Apple and Cherry 


WRIT< FOR TRADE LIST 


THE BOYKIN NURSERY CO. 
VINCENNES INDIANA 


NOTICE 


To all American Nurserymen and Seedmen 
desiring to keep in touch with commercial 
horticulture in England and the continent 
of Europe. Your best means of doing this is 
to take in the 


HORTICULTURAL ADVERTISER 


Our circulation covers the whole trade in 
Great Britain and the cream of the European 
firms. Impartial reports of all novelties, etc. 
Paper free on receipt of $1.50 covering cost 
of postage yearly. As the H. A, is a purely 
trade medium, applicants should, with the 
subscription, send a copy of their catalogue 
or other evidence that they belong to: the 
waursery or seed trade. 

Established 1883 
H. A. LTD., Lowdham, Nottingham, Has. 
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thrum, Kelway’s Lupine, etc. 


ful is a mild word.” 


KELWAY & SON, 


Kelway's Old English Flower Seed 


Modernized to Date. Our Specialty 


SEEDS OF HARDY HYBRID HERBACEOUS PERENNIAL PLANTS, 
such as Kelway’s Delphiniums, Kelway’s Gaillardia, Kelway’s Pyre- 


Also BIENNIAL AND ANNUAL FLOWER SEEDS, such as Kelway’s 
Herbaceous Calceolaria, Cineraria, etc. 
LARGE BUYERS please ask for special offer immediately. 


OTHERS please write us to send them our general catalogue for the coming season. 
SEEDSMEN, NURSERYMEN and FLORISTS only should apply. 


From a Nurseryman in Newtown, Conn., U. S. A., 10/12/25. ; 
“Your Delphinium last season was the wonder of every one that saw them; beauti- 


From a Nurseryman in Clinton, Mass., U. S. A., 11/12/25. 
“The Aster Seed we have had the last two years has been very satisfactory, and 
produced flowers equal to any I have seen.” 


WHOLESALE FLOWER SEED GROWERS 
Five Gold Medals (1925) in two months for Kelway’s Delphiniums, Paeonies and Gladieli. 


Langport, England 

















LATHAM 


— RASPBERRIES — 


Mosaic Free 
Stock 


The New Minnesota Red 
Raspberry that out-yields 
all others. Descriptive cir- 


cular and price list on re- 
quest. Faribault, Minnesota 





FOR SALE OR EXCHANGE 
Lombardy Poplar (bran’d low) 8-10 ft..40c 


“ 68 ft...25¢ 

_ si . « 66 &...508 

- “ Cuttings, per 1000. .$5.00 
Buddelia, well branch’d, 2-3 ft......... 15¢ 
” Cuttings, per 1000......... $5.00 
Tee, BOE: TE kc ccadecccucesedss 12¢c 


CAN USE IN EXCHANGE 


Apple, Peach, Plum, Apricot, Grape 
Calycanthus, Hydrangea, Roses, Privet 
and many kinds Hardwood Cuttings 


TITUS NURSERY COMPANY 


Waynesboro, Va. 








CALIFORNIA PRIVET 


1 and 2 year in grades. Barberry 2 
year. Asparagus 2 year assorted, 1 
year Washington varieties. Rhu- 
barb,.Peach Trees, Shrubbery, Ever- 
greens, Lombardy Poplars. In car 
lots or less. Prices attractive. Mail 
want list. 


The Westminster Nursery 
Westminster, Maryland 


PIN OAK SEEDLINGS 


I have a fine lot of Pin Oak Seed- 
lings, 4-8”, 8-12”, 12-15”, stocky and 
well rooted. 


Also surplus l-yr. Cherry and 


2-yr. Asparagus. 
ARTHUR L. NORTON 
Clarksville, Mo. 


MONTICELLO NURSERY 


COMPANY 
MONTICELLO, FLORIDA 


ONE OF THE OLDEST 
AND LARGEST PE- 
CAN NURSERIES IN 
THE GULF STATES 
Growers of Pecan, 
Black Walnuts, Owari 
Satsuma Oranges, 
Kumgquats, Grapefruit 
and Trifoliata stock. 
Specializing on Pecans. 
Owners of the $5,000 
pecan tree purchased 
at Kosciusko, Miss. 
This nut looks and is 
very much like the 
Schley, excepting that 
it is two or three times 
larger, only taking 
about 25 of these nuts 
to make a pound. It 
is uniform in size. 
Mr. Planter: Did you 
ever stop and think 
what it would mean to 
have a nut two to three 
times bigger than the 
Schley, shell as thin, 
filling about as well 
and with flavor similar 
to that of the Schley? 
The Mahan is more 





uniform in size than 
A Nut of the Schley and at the 
THE MAHAN Variety Present time is free of 
all diseases 
Anyone interested in this variety write 
‘for full information. We try in every way 
to give our customers the very best, our 
budding and grafting wood is selected from 
bearing trees. We have found in our oreh- 
ards that some trees bear better fruit than 
others of the same variety. We have also 
found that trees propagated with wood cut 
from good heavy bearing trees come into 
bearing early. 


By using propagating wood from bearing 
trees and using good root stocks we know 
that we are giving our customers the best 
that can be grown. 


We do not grow all the pecan trees in 
the world, therefore we try to grow only 
the best. We grow all standard varieties 
of pecan trees, and hold the world’s record 
for the best quality pecan. We ship in 
bales, boxes and carload lots. Over 200 
acres in nursery steck. 

















GRAPE VINES 
And Cuttings. Also Currants, Aspara- 
gus, Strawberry plants. 
Send for Price List and Particulars. 
ESSIG NURSERY 
BRIDGMAN MICHIGAN 


Peach 1 year, Apple 1 year, Pear, 
Cherry, Plum and Roses in Surplus. 
Write for prices and list of varieties. 


Southern Nursery Co. 
WINCHESTER, TENNESSEE 














WATERPROOF PAPER LABELS 
Red or White, Plain or Printed 
Sample Free. 
OHIO NURSERY CO. 
Elyria, Ohio 


Alfred Blackberry 


Plants for Sale at Wholesale Prices to 
the Trade. 


SOUTH MICHIGAN NURSERY 
GEORGE STROMER (Originator) 
NEW BUFFALO, MICH. 











NORWAY SPRUCE 

Transplanted Stock—Perfect Shape 

3000 in 3-4’, 2-3’, 18-24”, 12-18” 
WRITE FOR PRICES 

E. H. BURSON, Churchville, N. Y. 








FLORIDA NURSERY AND 


ORCHARD FOR SALE 
SATSUMA ORANGES, 90-ACRES 
Fully equipped, fine location, going con- 
cern. Sacrifice price at little more than 

farm land valuation. 
Write of wire Box 77, Lockhart, Ala. 




















AMERICAN NURSERYMAN 
AMERICAN NURSERY TRADE BULLETIN 
Are the only publications of the kind devoted 

Exclusively to the American Nursery Trade 




















We Will Mail 
TRADE CIRCULARS 
PRINTED MATTER 


Addressed to 


“AMERICAN NURSERYMAN” LISTS 


Your Mailing Problem Solved 


‘Tne AMERICAN NURSERYMAN mail- 
ing lists are declared to be the most ac- 
curate in existence—the result of years 
of compilation and hourly revision to 
keep them up to date. Directory lists 
are necessarily incomplete and out of 
date. They are postage-killers. 


A SUPERIOR DIRECTORY SERVICE 


Send us your Trade Circulars, Price 
Lists, Bulletins, etc., for mailing out to 
our comprehensive lists of Nurserymen 
of U. S. and Canada, in any lots from 
1,000 to 6,450, in certain states or sec- 
tions if desired, at following rates: 








Per M 
Ce ar prams Wak a $4.00 
ee eee ee ae 3.50 
8S SS ee sere 75 
ED racine ine dell a's on tats ation wae 1.00 
TEs ts Chekininnasanes cena eee 2.00 

$11.25 


Matter may be sent to us folded; Gov- 
ernment stamped envelopes may be 
used; thus eliminating folding and stamp- 
ing costs at this end. 

Exclusive, Comprehensive Lists. Time- 
Saving. Your Mailing Problem Seived. 


AMERICAN FRUITS PUB’G. CO. 
P. O. Box 124 Rochester, N. Y. 











Say you saw it in “American Nurserymaa.” 











February, 1926 





AMERICAN NURSERYMAN 














ing results you will 


ae o> Ne 2a pe” Gre —E GEES 


Which 


Pays Bigger 
The Semi-Iron or Iron Frame 
Greenhouse? 


UILD the same size house side by side, of each construction, and 
it’s doubrful if you can see any particular difference in the grow- 


get. 


But, check them up year after year, and you will find the iron frame 
will cost you less in upkeep. : 
Therefore, it yields you more in profits. 


There’s the situation in a nutshell. 


There is many a little money-saving wrinkle in the greenhouse ques- 
tion that we can set you right on. 

Before you build let’s talk things over together. 

Let’s do it sometime when you are not in a hurry. 


Let’s go into things from A to Z. 
Say when and where, and we'll be there. 


We manufacture both-kinds—Semi-lIron and Iron Frame. 


\ Money-Maker Greenhouses 





Western Canadian 
Factory ord & oO. Factory 
Des Plaines. ¢ —— 
° A St. Cathari 
om. Builders of Greenhouses and Makers of Boilers — 


Eastern Factory, Irvington, N. Y. 
Ss 


Irvington Philadelphia Cleveland t. Louis a 
New York Chicago Denver Buffalo Cc 
Boston Kansas City Montreal reensboru 


cineca ciel ian aie 
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i pte, 
ee tes 
This Booklet Turns 
the Trick! 

ANY of the country’s foremost 
M nurserymen have found that 

this little booklet, sent out with 
each order— 


Insures their business against 

the annoyance and criticism 

of customers whose plants, 

shrubs or trees die because 

of wrong planting and care. 
It also saves them valuable time pre- 
viously spent in explaining to each 
customer the correct method of plant- 
ing and caring for the various pro- 
ducts of a nursery. 


SEND THIS COUPON. NOW 


The L. W. Ramsey Co. 


Advertising for Nurserymen 
D° VENPORT, IOWA 


Send me FREE sample copy and 
prices of your booklet. 


SEE 21 oo en eens ae edsnees eanae 


EE. cake nne sh ahetee > eenaeeeus 














Seedlings! Seedlings 
FRENCH GROWN 


netti, Multiflora, Eng. Walnut. 
ROCHESTER GROWN 


Apple. 
B. IRVING ROUSE 


Lakeview Nurseries 
ROCHESTER, NEW YORK 


Mahaleb, Mazzard, Pear, Apple, 


Plum, Quince Doucin, Paradise, Ma- 


Finest Quality Standard & Dwarf 
Pear, Plum, Cherry, Quince and 


Pecan Trees 


Are Our Specialty 


Over 100,000 high grade, clean, thrif- 


ty, stake-trained pecans each year. 


150 acres in Pecan Nursery. Also 
have SATSUMA ORANGE trees on 


C. T. stock. 


Simpson Nursery Co. 
Monticello, Fla. 


CARFFS Nursery 


Headquarters for 
Small Fruit Plants 


G 


> . 
and Lining Out Stock 
Strawberries Hardwood Cuttings 
Raspberries Iris 
Dew berries Sage 


Blackberries 
Elderberries 
Currants 
Gooseberries 
Grape Vines Peonies 

Privet Spirea Honeysuckle 
Hydrangea P.G. Euonymus Radicans 
Mallow Marvel 


Our Met quotes lowest prices 


W. N. Scarff & Sons, New Carlisle, O. 


Horseradish 
Asparagus 
Rhubarb 
Barberry Seedling 








Established 1902 











GRAPE VINES 


and Beta. Also thirty other varieties 


Also Small Fruit plants in a variety. 
fine lot of Columbian Rsby plants 
spring, 100 M. Write us for prices. 
sure can please you. 


Phone 406-W. 
FREDONIA, N. Y. 





A fine lot of 2 yr. 1 and 1 yr. 1 Clinton 


Currant and Gooseberries in all grades. 


A 
for 
We 


Foster Nursery Co., Inc. 





THIS SPACE 
$5.00 Per Month 


Under Yearly Term 
Including publication also in the 


“American Nursery Trade Bulletin” 


Thus Covering the Trade 




















Southern 
Landscape 
Plants 


The largest stock in America 


Jungle Gardens Nursery 


Avery Island, Louisiana 








If you missed getting your adv. in the 
current issue of Ameri¢an Nurseryman send 
your copy for the mid-month AMERICAN 
NURSERY TRADE BULLETIN. 








58 


AMERICAN NURSERYMAN 


Post-Convention Trip to Shenandoah, Ia. 





One of the jolliest of parties and one of 
the most pleasurable side trips in connec- 
tion with a Nursery trade convention was 
the result of a visit to the big Nursery se- 
tablishments in Shenandoah, Ia., immediate- 
ly after the Western Association of Nursery- 
men’s meeting in Kansas City, Mo., last 
month. A special Pullman sleeping car was 
provided by the Burlington Route manage- 
ment. The party left K. C. at 11:30 p. m., 
the special car being sidetracked at Ham- 
burg, Ia., at 3 a. m. When the party awoke 
at 7:30 a. m. automobiles provided by the 
Shenandoah Nurserymen were in waiting 
and after breakfast at a Hamburg hotel the 
party motored to Shenandoah over excellent 
dirt roads. 

A drive around Shenandoah acquainted 
the party with the location of the Nurseries. 
Then at the noon hour of broadcasting from 
Radio Station KMA, owned and operated by 
the May Seed and Nursery Co., in which Earl 
E. May is the leading feature, the party 
proceeded to the radio studio where Mr. 
May turned on the switch and after dispos- 
ing of some of the routine business of the 
station introduced several members of the 
party to the station’s large audience and in 
turn seated one after the other of the visit- 
ing Nurserymen who made short speeches 
interspersed with piano solos by Mr. Nixon 
of the KMA staff. Telephone messages 
came in at once expressing appreciation of 
these short talks. The star performer among 
the visitors was Walter W. Hillenmeyer, 
Lexington, Ky., whose reproduction of a 
negro minister’s sermon in true southern 
dialect caused a stream of telephone mes- 
sages and telegrams to be laid in Mr. Hillen- 
meyer’s lap. There were insistent demands 
that he deliver the sermon again (which he 
did after luncheon) and that he send copies 
thereof in accordance with his casual re- 
mark that he would do so upon request. 
Many letters on the subject received at the 
station after the party left will be forwarded 
to Mr. Hillenmeyer. 

Another feature of this impromptu broad- 
casting party that went over big was the 
talk by Henry B. Chase, Chase, Ala., re- 
viewing briefly incidents of the trip around 
the world last summer by Mr. and Mrs. 
Chase and Mr. and Mrs. W. ©. Reed, Vincen- 
nes, Ind. The responses began to come in 
before Mr. Chase concluded his talk and at 
the rate they came in afterward, we presume 
they are still coming 

With the exception of Henry Chase and 
Mike Cashman, the broadcasters were six- 
footers. Of this fact the radio audience was 
apprised. Among the tall fellows was W. 
J. Smart, Lake Geneva, Wis., traveling rep- 
resentative of the D. Hill Nursery Co., Dun- 
dee, Ill. He thought Mr. Chase’s talk was 
the conclusion of the program. He instantly 
developed a near case of nervous prostra- 
tion when, while he sat unconcernedly in the 
studio, Announcer May said in front of the 
microphone: 

“And now, ladies and gentlemen, I have 
pleasure in presenting a Smart man (that’s 
his name) another six-footer and this time 
from England, who will talk to you a few 
minutes on the subject of evergreens.” 

They gathered Smart up and placed him 
before the magic little circle, where he said: 

“Folks, this is an unfair advantage of me. 
I had no intimation that I was to be placed 
in this position and to tell the truth I’m 
stumped. I’ll make way for someone else.” 

Now Mr. Smart has no difficulty in talking 
on ofdinary occasions, but afterward he 
said: “I forgot entirely all about ever- 





Earl May gave me the surprise of 
Of course I had to say something.” 

And so it went. It was a merry party. 
Mrs. Earl May joined in. She is a promi- 
nent member of the KMA staff, her voice 
in sengs being in great demand all over the 
Middle West. Mr. May has fitted up a 
well-equipped studio on the second floor of 
his seed store building which is visited by 
persons from all parts of the country. A 
party from Colorado came in while the Nur- 
serymen were there. 


greens. 
my life. 


In the Nursery party were the following: 

E. S. Welch, Mount Arbor Nurseries, Shen- 
andoah, Ia. 

A. F. Lake, Shenandoah Nurseries, Shen- 
andoah, Ia. 

Ralph S. Lake, Shenandoah Nurseries, 
Shenandoah, Ia. 

Carl Ferguson, Northern Nursery, Denver, 
Colo. 

Walter W. Hillenmeyer, H. F. Hillenmey- 
er, & Sons, Lexington, Ky. 

Earl E. May, May Seed & Nursery Co., 
Shenandoah, Ia. 

H. S. Chard, Storrs & Harrison Co., 
Painesville, O. ‘ 

W. Endres, Westover Nursery Co., 

St. Louis, Mo. 

Henry B. Chase, Chase Nursery Co., Chase, 
Ala. 

M. R. Cashman, Clinton Falls Nur. Co., 
Owatonna, Minn. 

William A. Weber, H. J. Weber & Sons 
Co., St. Louis, Mo. 

W. J. Smart, D. Hill Nursery Co., Dun- 
dee, IIL 

H. J. Deems, Shenandoah Nurseries, Shen- 
andoah, Ia. 

Ralph T. Olcott, 
Rochester, N. Y. 

At Shenandoah the party was joined by: 

R. M. Gwynn, Harold Welch and L. M. 
Blankenship of the Mount Arbor Nurseries; 
Prof. J. H. Muncie, Dept. Plant Pathology, 


American Nurseryman, 


Ames, Ia.; L. C. Bullock, Henry T. Field 
Seed Co.; C. Rapp, May Seed & Nursery 
Co. 


National Arboretum Hearing 
By George H. Manning, Washington Corres- 
pondent of the “American Nurseryman” 

Nurserymen and florists’ interests were 
strongly emphasized when leaders of a num- 
ber of national organizations interested in 
the development of plant life appeared be- 
fore the Senate and House Committees on 
Agriculture on January 19 and 20 to urge 
the passage of the Pepper-Luce bill for the 
establishment of a national arboretum in 
Washington. 

Prominent at the hearing were Robert 
Pyle, chairman, Arboretum Committee, A. 
A. N., also representing Pennsylvania Nur- 
serymen’s Association; John Young, New 
York, Secretary, Society of American 
Frosists; Henry T. Moon, Morrisville, Pa., 
representing the American Association of 
Nurserymen, and Stephen Childs, San Fran- 
cisco, representing American Society of 
Landscape Architects. 

Chances of the bill passing Congress this 
session are considered excellent. Favorable 
reports from both the Senate and House 
Committees are expected within a few days, 
and Representative Luce announces that the 
Bureau of the Budget has decided that the 
arboretum bill is not in conflict with the 
financial program of the administration. 


South Dakota Nurserymen Organize 

Nurserymen attending the annual meet- 
ing of the S. D. Horticultural Society, Jan. 
7th, at Sioux Falls, met to take steps to or- 
ganize the South Dakota State Nurserymen’s 
Association. The object of the organization 
is to fight unethical practices in the Nursery 
business. The work of organizing will be 
completed at a meeting the first day of the 
horticultural society convention in Aber- 
deen a year from now. At that time a 
code of ethics is expected to be presented. 

Max Pfaender, Sioux Falls, was elected 
president, and J. B. Taylor, of Ipswich, sec- 
retary. As an executive committee the 
group elected George Gurney, Yankton; Carl 
Hansen, Brookings, and George W. Dixon, 
Watertown. 
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NEW ENGLAND 
NURSERYMEN’S ASSOCIATION 
W. N. Craig, Weymouth, Mass., Secy. 











The annual convention of the New Eng- 
land Nurserymen’s Association took place 


Jan. 26 and 27, at Hotel Bellevue, Boston, 
Mass. The following officers were elected 
for 1926: President, W. W. McCartney, New 


Haven, Conn.; Vice-President, P. J. Van- 
Baarda, Lexington, Mass.; Secretary, W. N. 
Craig, Weymouth, Mass.; Treasurer, F. S. 
Baker, Cheshire, Conn.; Executive Commit- 
tee, the efficers and Hugo DeWildt, Provi- 
dence, R. I.; Alexander Cumming, Jr., Bris- 
tol, Conn.; John Kirkegard, Bedford, Mass. 

The Tuesday morning session was an in- 
formal social and business gathering, during 
which the poster display of Surplus and 
Want Lists proved of interest to the mem- 
bers. The afternoon session, for active 
members only, was devoted to routine busi- 
ness and President Richard Wyman’s ad- 
dress, followed by an address by P. J. Van 
Baarda on “Discounts to Landscape Archi- 
tects ana Others.” This address proved to 
be of great benefit and interest to members 
and led to helpful discussions regarding this 
practice in various parts of New England. 

The annual dinner Tuesday evening was 
enjeyed by a goodly number; Toastmaster 
Richard Wyman being very successful in 
his call upon members for their best short 
stories. Immediately following the banquet 
the film “The Port of Boston,” was shown. 

The Wednesday morning session was 
given over to reports of various committees, 
the election of officers, and the reports of 
delegates to various conventions and con- 
ferences. Harlan P. Kelsey’s address on the 
“Southern Appalachian National Park,” il- 
lustrated with views taken by Mr. Kelsey 
during his study as commissioner, was great- 
ly enjoyed. Charles Adams of Springfield 
was well prepared on his subject “Replace- 
ment of Insurance of Nursery Stock to Cus- 
tomers”; this was followed by a most inter- 
estirg and helpful discussion on this ever 
vital subject. 

The afternoon session opened with an ad- 
dress by Dr. Arthur W. Gilbert, whose sub- 
ject was the “Nurserymen’s Position in Our 
Civic and Economic Life.” The members 
greatly appreciated Dr. Gilbert’s thorough 
understanding of the problems which con- 
front the Nurserymen. After a vote of 
thanks was given the retiring president, 
Richard M. Wyman, for his untiring endeav- 
ors and help in promoting the interests of 
the association, the meeting adjourned. 

7 G. HOWARD FROST. 


Henry N. Wild 

Henry N. Wild, after 50 active years in 
the Nursery business at Saracoxie, Mo., died 
at his home January 20, 1926, at the age of 
74. 

Mr. Wild was born September 5, 1851, at 
Sheboygan, Wis. From Wisconsin the fam- 
ily moved to St. Louis, where they lived 
during the troublesome times of the Civil 
War. In the latter sixties they moved by 
wagon train to Sarcoxie. There the father, 
the late Hermann Wild, established a floral 
business. In 1875 the three brothers, James 
B. Wild, Henry N. Wild and Frank H. Wild, 
established the Sarcoxie Nurseries under the 
firm name of James B. Wild & Brothers. 
When James B. Wild withdrew from the 
firm in 1905 the firm name was changed to 
Wild Bros. Nursery Co., In 1908 Frank H. 
Wild withdrew and Henry N. Wild associat- 
ed with himself his two sons, Arthur O. 
Wild and Charles M. Wild, who will con- 
tinue the business. 

Surviving, besides the two sons, are a 
daughter, Mrs. Clyde W. MeNallie of Sar- 
coxie, Mo.; two sisters, Mrs. Linna V. Weise 
of Carthage, Mo.; Mrs. Mollie Allen of 
Omaha, Nebr., two grandchildren and num- 
erous nephews and nieces. 





L. Beauregard Smith 

L. Beauregard Smith, pioneer Nurseryman 
of Greer and Greenville, S. C., died sudden- 
ly December 24, aged 66, in the office of the 
Greenville Nursery Co., of which he was sec- 
retary, treasurer and general manager. Fif- 
teen years ago he and C. O. Allen, of Green- 
ville, established the Greenville Nurseries 
near the city and have conducted the en- 
terprise sinee that time. The Spartanburg 
Nurseries are owned by the same firm. 
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Help to Make the Year Prosperous 


By giving us a trial 
Order on the following. 


CHERRY, 2 year Sours, XX Inch up, 11/16 to inch 
CHERRY, One Year Sours, 11/16 up 4 to 5 ft. 
CHERRY, Sweets, One Year, 5/7 ft., limited number 
PEACH, ONE YEAR, Leading Varieties 
APPLE, 2 Year, 11/16 & 9/16 
APPLE, One Year Budded 
PEAR and PLUM, One Year 9/16 up 

Special Prices on Car lots and large Orders. 

Stock was never better. 


VINCENNES NURSERIES 


W. C. REED & SUNS VINCENNES, IND. 











YOUR SHORTAGES 


for Spring 1926 should be ordered now. A 
lot of varieties are getting scarce, and you 
will save money and needless worry by not 
waiting until the shipping season opens. We 
still have a very good assortment. 


Let us figure with you. 


Onarga Nursery Co. 


ONARGA ILLINOIS 








J. H. Skinner & Co. 
Topeka, Kansas 
WE OFFER 
Apple, Cherry, Peach, Pear and Plum Trees. 
_ Apple Seedings. Pear Seedlings. 
| Forest Tree Seedlings 


Spirea Van Houtti 


Privet, Amoor River, North 
2 to 3 ft., 4 or more canes 


=... 


Also lighter grades. 
Apple and Pear Grafts. Whole or Piece Roots. 


 Wathena Nurseries 
WATHENA, KANSAS 
Offer 2-year APPLE in car lots 


FRUIT TREES 


AND —-—— 


SMALL FRUITS 


ROBERT N. ADAIR, Prop. 


Wathena Nurseries 
































AAFTFIMAITA Tat 7 ™REES 
sa ahaleb 


ad two 


Trees grown in a “cherry country” 
where both sours and sweets flourish. 


NOW IS THE TIME! 


It is dangerous to delay placing your 
order for stock you need this season. 


We offer you now 
Fruit Trees of all kinds, Grape 
Vines, Berry Plants, Shade Trees, 
Roses, Shrubs, Vines, Perennials. 
Our Winter Wholesale Price List is 


Write for Price List. 
Special Prices on Car Lots. 


J. F. JONES, Lancaster, Pa. 














ready for mailing. 
you have not received it. 


The Ottawa Star Nurseries 


Successors to F. H. Stannard & Co. 
Ottawa, 


Write for a copy if 

















| The Whole Subject of Nursery Trade Publicity 


By a system exclusively its own, this publishing company covers the American Nur- 
' sery Trade thoroughly. Advertisements intrusted to its care are published first in the 
“American Nurseryman,” through which they reach subscribers, and then are published 
in the “American Nursery Trade Bulletin” through which they reach the remainder of 
the trade. The rate for advertisements covers the double service, on the 1st and 15th 
of each month. Forms clogs on the 25th. 

BETTER THAN ANY TRADE DIRECTORY—Mailing Lists changed daily 


— S&merican Purserpman and American Murserp Trade Bulletin 


ALL ADVERTISEMENTS ARE RUN IN BOTH PUBLICATIONS 
ABSOLUTELY COVERING THE TRADE 


FOR THOSE WHO DO NOT ALREADY KNOW 
Breer: Announcements in this Chief Exponent of the Trade reach the Nursery- 





men of every State in the Union. An absolutely independent publication. Edited 
by the Founder ana Dean of Nursery Trade Journalism in America, it continues its 
pronounced lead in movements which have characterized trade progress for a quarter 
of a century. Practically every important action on the part of Nursery organizations 
of the country, national, district and state, has been urged and foreshadowed in the 
columns of the “American Nurseryman” for months or years beforehand. 
That is an unparalleled record. The proof is in print in the files of this journal. 
open to all. 
THE AMERICAN NURSERYMAN, 39 State Street, ROCHESTER. N Y 


Advtg. $3.80 Inch. CHIEF EXPONENT OF THE NURSERY TRADE Subn. $2.50 Year 
American Nurseryman Advts. are included in American Nursery Trade Bulletin Monthly 





TRADE SENTIMENT 





A letter recently received from President 
Robert Pyle of the Conard & Jones Com- 
pany says: “Your recent issue serves to 
reinforce a conviction that has been grow- 
ing with me that you are alive to the inter- 
ests of the Nurserymen and sensitive to 
their needs. I want you to know that some 
of us appreciate the fact that we have a 
Trade Journal which may be counted upon 
to help boost the movements that are for 
the betterment of the Industry generally.” 

The D. Hill Nursery Company in a recent 
letter said: “I am more than ever convinced 
that the “American Nurseryman,” being an 
independent Trade Journal, is a logical 
medium which should be dominant in the 
Nursery Field.” 

Your publication is doing a great work. 

are all with you.”—John A. Young, 
President, Aurora, (Illinois) Nurseries. 


Subscription $2.50 per year; Three years $6.00 














MERICAN FRUITS PUBLISHING CO. 
39 State St., ROCHESTER, N.Y. 
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IF YOU HAVE NOT RECEIVED YOUR COPY 
PLEASE ASK FOR IT. 


The fluntsville Wholesale Nurseries, Wc. 


HUNTSVILLE, ALABAMA 1926 


COMPLETE LIST 
OF 
SURPLUS STOCK 
ISNOW READY. 





Wayside Gardens 


HARDY PERENNIAL PLANTS 


Write for Trade List. 


THE. WAYSIDE GARDENS COMPANY 


MENTOR, OHIO 


EXCLUSIVELY 




















THREE DECADES OF NURSERY TRADE JOURNALISM 


Summarized at the Passing of Another Yearly Milestone 


A Trade Record Which Can Never Be Duplicated 


Wherein Is Presented, Not What Will Be Done But What Has Been 
Done and Is Being Done By 


THE AMERICAN NURSERYMAN 
CHIEF EXPONENT OF THE AMERICAN NURSERY TRADE 


HB editor of the American Nur- 
seryman originated Nursery 
Trade Journalism in America 

thirty-two years ago. 

2—He was the first to elicit expres- 
sion of opinion by Nurserymen, 
through the columns of a trade jour- 


. nal, on live subjects of practical value 


to the trade. 

3—He was the first to beost for the 
American Association of Nurserymen 
and for an increase in ite membership; 
arguing year after year that when 
practical advantages and a limited 
membership total were established 
there would be a waiting list of those 
who were knocking at the door, in- 
stead of continual solicitation on the 
part of the organization. 

4—He was the first to recommend 
and persistently to urge reorganiza- 
tion of the American Association of 
Nurserymen which was accomplished 
in 1915, from which time dates the 
nation-wide influence of that organiza- 
tion, as was predicted. 

5—He was the first to propose that 
the American Association of Nursery- 
men should not only have a member- 
ship committee but that all applica- 


tions for membership should be passed 
upon by that committee after due ex- 
amination of the qualifications of the 
applicant; that ability to present a 
check for the membership fee was not 
sufficient. 


of the principles of a Code of Ethics 
and long argued the importance of this 
subject. This agitation resulted final- 
ly in the insertion of Section 9 in the 
constitution of the A. A. N. 

7—He was the first to propose and 
urgently to argue for, the establish- 
ment and maintenance of an A. A. N. 
Vigilance Committee. So novel was 
this idea that its real purport was not 
grasped by the committees annually 
appointed until two or three years had 
elapsed, when it began to function 
normally. 

8—He was the first to argue that 
the duties of the Vigilance Committee 
should apply to transactions between 
a Nurseryman and a planter as well 
as between members of the trade. 
This novel idea was finally put into 
operation, as shown by Vigilance Com- 
mittee records. 

9—He was the first to propose sys- 
tematic publicity—indeed, any kind of 
organization-backed publicity—for the 
American Nursery Trade. 

10—He was the first to demonstrate 
that a Nursery inspector is an ally 
and not an opponent in good business 
practice; that a certificate of inspec- 
tion is a strong selling point. Co 
operation with state entomologists and 
their representatives is now general 
in the trade. 

11—He was the first to exclude from 
a Nursery Trade journal advertise- 
ments of unreliable concerns. 

12—-He was the first to question the 
policy of the current waiver of guar- 
anty: “We give no warranty, ex- 
pressed or implied, as to quality of 
any Nursery stock we sell;” also the 





of the Nurseryman ceases before the 
delivery of the goods to the purchaser. 

13—He was the first to publish an 
adequate report of a convention of a 
Nursery trade organization and has 
maiatained through three decades an- 
nual reports of proceedings of the 
American Association of Nurserymen 
aggregating pages in space as com- 
pared to columns elsewhere, outside 
of the official reports. 

14—He was the first to suggest the 
formation of an American Federation 
of Horticulture, or Congress of Horti- 
culture. 

15—The American Nurseryman was 
first to carry advertisements in the 
columus of a Nursery trade journal 
beyond the subscription list and to the 
entire trade. . 

16—To give a semi-monthly and 
weekly trade journal service: 

1%—To suggest affiliation of state 
and regional Nursery associations with 
the national organization. 

18—-To feature ~casonal trade -re- 
ports on crop ar iharket conditions. 

18—To boost for Market Develop 
ment as the outgrowth of trade pub 
licity. 

20—To uphold Government protec 
tion of American agriculture and horti- 
culture from foreign insects and dis- 
eases. 

21—To suggest Rochester, N. Y., as 
the logical meeting place for celebra- 
tion of the Semi-Centennial Anniver- 
sary of the American Association of 
Nurserymen. 

22—To publish an illustrated history 
of the American Association of Nur- 
seryman from the date of its origin. | 

23—-To maintain for years, exclusive- 
ly in a trade publication display ad- 
vertisements citing the advantages of 
membership in the American Associa- 
tion of Nurserymen at times extend- 
ing such space to cover an entire page. 


24—To preserve in periodical form | 








the activities of the American Nursery 
Trade in all phases and in every sec 
tion—a trade record exclusive in kind, 
comprehensive in character and com- 




















6—He was the first to urge adoption announcement that the responsibility plete to date. l 
—— = ———e mame oo sone 
a No ay 
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ESS THAN FIVE CENTS A WEEK— 


AMERICAN NURSERYMAN 


AMERICAN NURSERY TRADE BULLETIN 


Issued 1st and 15th each month. 
Trade. National and international circulation. Reaching every State in the Union. 
Mailing lists total upward of 6,500 Nursery concerns. Subscription (for both): 
$2.50 per year; three years for $6.00. Advertisements: $2.80 per column-wide inch, 
covering insertion in both publications. ~ 





Chief exponent of the American Nursery 











AMERICAN NUT JOURNAL 


Issued 15th each month. Official Jou: ye — yo ranma Associa- 
tion; Northern Nut Growers Association; rgia-Florida Pecan wers Associa- 

LESS THAN FOUR CENTS A WEEK— Sen Salttenel end taheruationsa 

Mailing lists total upward of 4,000 names. Subscription: 

yoars for $5.00. Advertisements: $2.80 per column-wide inch. 

American Fruits Publishing Go., Inc—The Horticultural Press, P.O. Box 124—121-123-125 Ellwanger & Barry Bidg., Rochester, N. Y. 
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